tt 
elety rom 
pF sy 


4 News Bureaus 








VOLUME 30 


National Petroleum News 


enn 
a 


News 
From Oil Industry 
Everywhere 








WEDNESDAY, DECEMBER 21, 1938 


NUMBER 51 





— 





High-Octane 
Third Grade 


Is Launched. 


N. P.N. News Bureau 


CLEVELAND, Dec. 20. 
Standard Oil Co. of Indiana is 
launching its new, leaded third 
grade gasoline of 67-octane this 
week to the tune of advertise- 
ments in more than 1500 news- 
papers. Already the new, green- 


colored gasoline has made its | 


appearance in portions of the 
Indiana company’s territory. 

Meanwhile, several major 
companies have indicated they, 
too, will market a 67-octane in 
the so-called Indiana territory. 
Several independent refiners 
have indicated that they will 
offer a 67-octane, quoting whole- 
sale prices on the basis of the 
67-69 octane bracket as carried 
in trade publications. 

But, for the most part, re- 
finers were slow in coming to 
a decision as to what action 
they will take as a result of 
the Indiana Standard’s leading 
of its third grade. 

Reports from Kansas City in- 
dicate that the Indiana Stand- 
ard posted an 0.5-cent advance 
in the tank car price on “Stano- 
lind”, its third grade, when the 
new higher-octane product was 
put on market there last week. 

A survey by NATIONAL PE- 


TROLEUM NEWS in one Illi-| 


nois city last week showed that 
Standard’s retailers had kept 
their posted price on the new 
third grade down to compete 
with the lowest posting in town. 


Want More Margin 


Indications were that some 
Kansas City retailers believe 
that the retail margin on the 
new leaded third grade should 
be 4 cents to compensate them 
for any loss in gallonage in 
regular gasoline, due to switch- 
ing to the new product. Pre- 
vailing margins in Kansas City, 


according to reports based on) 


posted prices, are 4.5 cents for 
regular and 2 cents for un- 
leaded third grade. 

An experienced marketing ex- 
ecutive with a refiner operating 
in the middle west, suggests a 
new problem in hiking the oc- 
tane rating of third grade—tax 
evasion. Farmers have been ac- 
customed to buying third grade 


(Continued on page 10) 
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| FORT WORTH — Compact- 
ers shy from refining control. 
Page 16. 
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WASHINGTON — January 
‘gas’ demand to be up 3%. 
| Page 22. 
* * * 
CHICAGO — Indiana Stand- 
ard pushes new third grade. 
Page 10. 


* * * 


LOS ANGELES — New wea- 


pon against discounting tested. 


Page 12. 
* * * 
WASHINGTON — ICC con- 
trol of private truckers argued. 
Page 21. 
* * * 
MT. PLEASANT — Michigan 
crude cut 14 cents. Page 22. 


Must Base “Savings” 
On Actual Prices 


FORT WAYNE, Ind., Dec. 19. 
—When a dealer lists as a 
“saving’ the difference between 
a price posted on his gasoline 
pump and the price at which he 
is actually selling, that is mis- 
representation unless his posted 
price is the actual prevailing re- 


| tail price, the Fort Wayne Bet- 


ter Business Bureau has stated 
in a notice sent to oil companies 
there. 

“The Bureau cannot accept 
the excuse that there is a ‘sav- 
ing’ of four cents a gallon be- 
cause a dealer may be selling 
gasoline which is listed on his 
pumps at four cents a gallon 
over what he is actually charg- 
ing,” stated the Bureau’s bul- 
letin. “This is a very flimsy ex- 
cuse and such dealers might as 
well show a listed price 10 cents 
a gallon above what they are 
actually charging and_ thus 
claim a saving of 10 cents a 
gallon.” 

The Bureau made a survey 
of the actual prevailing retail 
prices for Ethyl, regular and 
third grade motor fuel and said, 


| in its bulletin, that dealers that 


advertised in any way that they 
offered a saving, based on 
prices above those found to be 
actually prevailing, were violat- 
ing the Indiana _ advertising 
statute. The bureau asked for 
reports of violations, stated 


|H. C. Dart, manager. 


| most reassuring information the | 


No Change, Expression 


On Operating Policies 


N. P.N. News Bureau 
By ALLEN 8S. JAMES 

TULSA, Dec. 19.—The oil industry in the southwest in gen- 
eral desires no material changes in the present policies under 
which it is operating, in its relation to government agencies. 

This fact was demonstrated in the discussions at a series 
of important meetings held last week in Texas, under various 
auspices, attended by a large number of high executives of both 
major and independent oil companies, representing both pro- 
ducers and refiners interests. 

To an observer at these meeting, here is what the industry 
wants: 

1. A continuation of the Saturday-Sunday producing holidays 
in Texas and the determining of production allowables for longer 
periods than a month at a time. The Texas Railroad Commis- 
sion obliged on both these points. (See page 18.) 

2. No enlargement of the Interstate Oil Compact to in- 
clude refining within its scope, or an umpire to allocate produc- 
tion between states or any change which might provide an open- 
ing wedge for federal control. The Compact Commission voted 
to recommend the compact be extended for two years without 
change. (See page 16.) 

3. No drastic breaking up of integrated oil companies, or 
divorcement of pipeline operations from other divisions of oil 
companies’ operations. Separate earnings and loss statements 
for the producing, pipeline, refining and marketing divisions 
of an oil company would be liked by many, however. (See page 


| 18.) 


4. Stability in marketing operations, to safeguard opera- 
tions in other branches of the oil industry. A general marketing 
code, under the supervision of the Federal Trade Commission, 
would be looked upon by some as a step at least toward secur- 
ing such stability. (See page 18.) 


*” * * 


Majors Figures Confirm 
Sound Position of Stocks 


By Teletype 
N. P. N. News Bureau 

TULSA, Dec. 19. — The sta- 
tistics the executives of the ma- 
jor oil companies interested in 
Texas crude laid before the 
Texas Railroad Commission at 
its important proration hearing 
in Austin Dec. 12 reveals clear- 
ly the present sound position of 
the industry as far as crude 
stocks and-gasoline inventories 
are concerned: 

Never before had there been 
such a march of high ranking 
officials of large companies to 
a witness stand to tell to a state 
regulatory body and for the 
record just what the stocks’ po- 
sition of each company was at 
the present time. 

Tabulation of those statistics 
on stocks and the statements | 
the various executives gave at 
the hearing have been called the 


industry has been 


many months. 

Twelve companies represent- 
ed at the hearing have approxi- 
mately 152,000,000 barrels of 
crude stocks east of California. 
The American Petroleum In- 
stitute October report shows 
stocks east of California  to- 
taled 242,000,000 barrels Oct. 
31. Thus these 12 companies 
had all but $0,000,000 barrels of 
the stored crude east of the 
Rockies. 


given in 


Not All Included 


It might be well to point out 
also that several strong com- 
panjes, among these Gulf Oil 
Corp., and Standard of New 
Jersey, are not included in the 
tabulations made at Austin. 

A study of the tabulations 
shows, therefore, that the bulk 
of the crude in. storage is in 
strong hands, and the accom- 
panying statements of the ex- 

(Continued on page 11) 
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High-Octane 
Third Grade 
Is Launched 


(Continued from page 9) 


gasoline of 50 to 60 octane for) 


tractors and other motor equip- 
ment, he points out. Now, they 
can get a 67-octane and will 
find that it will work well in 
automobiles, which may bring 
back again the troublesome 
problem of tax avoidance, he 
said. 

“This policy of 67-octane for 
third grade gasoline is so full 
of holes from a marketing 
standpoint,’ commented this 
market observer, “it will fall of 
its own weight. But from the 
standpoint of so many com- 
panies adopting it, it will be- 
come a bouncing tax problem 
child. It seems full of dyna- 
mite.” 


Some Refiners 
Are Offering 
New 67 ‘Gas’ 


By Teletype 
N. P.N. News Bureau 

TULSA, Dec. 20.—What to 
do about leaded third grade gas- 
oline since Standard Oil Co. (In- 
diana) has introduced that prod- 
uct in some of its territory 
continues to keep Mid-Continent 
refiners in a deep study. Par- 
ticularly is this true of refiners 
in the Kansas, Oklahoma and 
North and East Texas refining 
districts, who market generally 
in the middle west’s consuming 
area. 

Several refiners, both large 
and small, have announced al- 
ready that they will offer the 
leaded 67 octane number motor 
fuel. A few of them report they 
have had calls from some job- 
bers for the product. Other re- 
finers say they will offer the 
fuel if they find a demand for 
it, but they are not going to 
make any definite move at pres- 
ent to force it on the market. 

It appears definite now that 
the nine refiners in the Great 
Lakes pipeline group will fol- 
low the lead of the Indiana 
Standard. Reports had _ been 
current that there had been 
some indecision as to color, but 
Continental Oil Co.’s anneunce- 
ment that its new third grade 
will be green is taken as an in- 
dication that will be the Great 
Lakes group’s color. 

Another large competitor of 
the Standard company in the 
middle west is understood to 
be planning to offer a_ biue 
colored unleaded third grade of 
around 64 octane number. One 


| than green, but the majority of | 


refiners who indicate they will | 
offer the product also are fol- | 
lowing the Indiana Standard on | 


| the color. In a few instances re- 


finers are offering to color to 
suit the purchaser. | 


Most of the refiners who have 
announced they will offer the! 
67 octane number motor fuel 
say they will quote in tank car 
lots on the basis of the 67-69) 
octane number bracket as car-| 
ried in trade publications. 

Reports from Kansas City late 
last week indicated Standard | 
Oil of Indiana had posted a tank 
car price 0.5 cent above the 
former price for the unleaded 
third grade. 

Refiners in Louisiana and 
Arkansas who market most of 
their output in the south and 
southeast apparently are not 
giving the new motor fuel much | 
thought, and probably will not 
unless Standard of Louisiana, | 
Gulf Oil Corp., and the Ken- 
tucky Standard should decide to 
follow the lead of the Standard 
of Indiana. The Texas refiners 
who do not market in the mid- 
dle west also are waiting for 
the market leaders there to 
make the first move. 

From Kansas City came the 
report that Secretary Hartley 
of the petroleum retailers asso- 
ciation, had said the dealer mar- 
gin on the new gasoline should 
be 4 cents to compensate for 
any loss in the regular gasoline 
gallonage. Prevailing margin in 
unleaded third grade was 2 
cents, it was said, as compared 
with 4.5 cents in regular. 

The Tide Water Associated 
Oil Co., meanwhile gave up the 
green color for its house brand 
motor fuel, and switched to 
bronze color. 


/ out 








|or two other refiners are said Standard of Indiana Pushes 


| to be planning to give their new | 
|-third grade some coior other | 


Its 67-Octane Third Grade 





CHICAGO, Dec. 19. — Stand-| 


ard Oil Co: of Indiana’s new 


third grade pasoline, 67-octane| 


marketing the new “Stanolind”’ | 
| brands were 18.2 to 18.7 cents, 
|} and 20.2 to 20.7 cents. 


last week, backed by a news- 
paper advertising campaign. 


A one-time advertisement will) 
be placed in 1553 daily and) 


Wesley I.) 


| weekly newspapers: throughout | 
ithe middle west, 


Nunn, advertising manager, an-; 


nounced last week. Other ad- 


| vertisements include curb signs, 


station banners, truck pennants, ' 
product folders, and paper bags) 


over third grade pump globes 
announcing “new Stanolind 
gasoline.” 

A case study by N. P. N. of 
an Illinois city late last week, 
the day after the new third 
grade was marketed by Stand- 
ard dealers, 
dealers’ third grade prices were 
competitive with lowest prices 
in the city, but that service 
station prices on regular and 
Ethyl grades were not reduced. 

The N. P. N. survey was made 
in the twin cities of Urbana and 
Champaign, based on_ prices 
posted either on curb signs or 
on the gasoline pumps. 

The new Stanolind price was 
13.9 cents, including taxes. 
Price sellers in these cities, in- 
cluding some of the leading 
marketers in the middle west, 
posted 13.9 cents for their low- 
est priced motor fuel. Dealers 
handling brands of major re- 
finers, aside from Standard Oil, 
posted. from 13.9 to 16 cents as 
their lowest price; none of this 





WASHINGTON, 


Most generally known 


ily” exists between these two. 


Conservation Department. 


Even if they agree, 
there may be a shortage of 
hydrogenation; Wallace says 


against the day 
be gone. 





Ickes and Wallace Agree on Oil ‘Exhaustion’ 
But Differ on Kind of Substitute Fuels 


Dec. 19. 
Ickes and Wallace, both of whose annual reports tell of 
research in their departments to provide synthetic motor 
fuel against. eventual exhaustion of petroleum resources, 
should agree for they seldom do. 

and at times least-concealed— 
rift among mernbers of President Roosevelt’s “official fam- 


Ickes wants to have all “conservation” activities blanketed 
into the Interior Department, and its name changed to 
This would yank Forest Service, 
Public Roads, and possibly some other bureaus out from 
under Agriculture’s roof, which Wallace is battling. 

substantially, 


ports indicate different methods for meeting it. 
how his Mines Bureau is going in for research in coal 


studies of fuel alcohol production from farm products 
when both oil and coal resources shall 


N. P. N. News Bureau 


—It is odd that Secretaries 


One of chief reasons is that 


that sometimes 
petroleum reserves, their re- 
Ickes tells 


it is “not too soon” to begin 








group offered a. leaded ‘third 
grade gasoline. 
Red Crown, Standard’s house 


leaded, will be on sale through-| >rand, was posted at 18.2 cents, 


: ; ; and Solite Ethyl at 20.2 cents, 
its midwestern territory | 


this week, some divisions began) 


by Standard dealers. Postings 
fer comparable grades by deal- 
ers of othen major company 


Several price selling service 
stations posted the 13.9 cents 
as their lowest price, and then 
from 14:5 to 14.9 cents for the 
higher priced grade. 

The Indiana Standard’s one. 
insertion newspaper advertise- 
ment headlines “new Stanolind 
gasoline with tetraethyl lead,” 
as being “higher anti-knock, 
low price.” The text relates that 


|Standard, a 50-year-old com- 


pany, 


showed that the! 


improves its products, 
passing on the benefits to cus- 
tomers “not at higher prices, 
but as extra values.” 

Customers are told in the 
text that the new Stanolind “is 
a new and better motor fuel- 
yet at no advance in price,” and 
asked to “try this economical 
new gasoline. See if it doesn’t 
give your car new life and 
power.” 

The new third grade was be- 
ing marketed by Standard sta- 
tions in metropolitan Chicago 
last week, at the prevailing 
third grade prices, either eight 
or seven gallons for $1. 

The new third grade is not 
being marketed in North Da- 
kota. North Dakota prohibits 
color in gasoline below 68-0c- 
tane, and the new Stanolind is 
colored green. 


California Oil Men 
Urge CurbonOutput 


By Telegraph 
LOS ANGELES, Dec. 2U. 

Wilmington field will curtail 
production approximately 20,000 
barrels daily beginning Dec. 22 
provided that transfer of al- 
lowables from one field to an- 
other is stopped, that no well 
in state produce over 300 bar- 
rels daily and that disinterested 
party gauge actual production, 
according to statement today by 
Ernest Pyle, chairman of Wil- 
mington-Long Beach section, 
before producers gathered here. 
Resolutions were passed urg- 
ing all producers to curtail be- 
low umpire’s allowables and 
setting up a five-man “grand 
jury”, representing cross-section 
of industry, to investigate and 


make recommendations on cur- 


tailment methods, allotments 


and proration. 
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Majors Figures Confirm 
‘Sound Position 


of Stocks 





(Continued from page 9) 


ecutives that any withdrawals) Chairman Thompson 


| 


It is generally known that 
of the 


in the next few months would! Texas Railroad Commission has 
be done cautiously, gave addi-| been subjected to considerable 


tional support to the belief that 
has grown since that meeting 
that the industry’s crude stocks 
position is excellent. 


The gasoline statistics pre-| 


sented at the Austin hearing 
were equally impressive. A tab- 
ulation shows that these eleven 


| matters 


criticism at times from certain 
quarters because of his stand 
on some of the conservation 
in Texas. The chair- 
man told the writer after the 
meeting that he was highly 


| gratified at the wholehearted 


companies have approximately | 


31,000,006 barrels of present 
motor fuel stocks. This leaves 
some 38,000,000 barrels for all 


other companies including 
stocks in California. Deducting 
the approximately 13,000,000 


barrels held in California these 
eleven strong companies today 
hold well over half the gasoline 
stocks east of the Rocky Moun- 
tains. 

In the accompanying Table 
No. 1 is summarized the an.- 
swers to questions regarding 


crude storage of most of the! 


large companies operating in 
Texas. It will be noted that al- 
most half of the excess stocks 
over minimum requirements are 
held by companies which do not 
expect to withdraw any appre- 
ciable amount from storage dur- 
ing the first quarter. The com- 
pany holding the largest total 
above minimum - requirements 
wants to reduce stiil further but 
“not drastically nor to the detri- 
ment of the industry.” 

The point should be kept in 
mind in studying the accom- 
panying table, that several com- 
panies were reporting all their 
crude stocks except those held 
in California, and were not con- 
fining their totals to those held 
only in Texas. The picture pre- 
sented by the table accordingly 
is considered a good cross-sec- 
tion of the general crude oil 
stocks picture at the present 
time, since the data shows that 
these companies listed held 
well over half the total crude 
oil stocks in the country at 
present. 


co-operation of the industry and 
its executives, as shown at the 
Austin hearing. He intimated 
that some of his critics had 
been looking at the industry 
picture from a selfish and a 
strictly Texas standpoint. “They 
couldn’t see that what I was 
trying to do was to look at the 
broad, over-all picture. But I 
think they know it now,” said 
Thompson. 

Comment on the position as 
regards inventories of the in- 
dividual companies as made at 
the Austin hearing is summar- 
ized as follows: 


Executives Comment 


For Humble Oil & Refining 
Co., Harry C. Wiess, president, 
said its crude stocks on Nov. 
1 of 12,795,599 barrels were 1,- 
250,000 barrels above desired 
levels and that some withdrawal 
would be made between now 
and March. 

For Atlantic Refining Co., 
E. J. Henry, vice president, re- 
ported the stocks data of that 
company, and said no _ with- 
drawals were contemplated. 

For Shell Petroleum Corp., 
T. E. Swigart, vice president, 
said its crude stocks were at 


desired levels and that about 


6000 barrels daily would be 
added to storage in the next 
three months. 

For Socony-Vacuum Oil Co., 
Inc., A. J. McIntosh of its eco- 
nomics department, said the 
company had _ surplus crude 
stocks of 7,500,000 barrels, in- 
cluding 7,000,000 barrels of its 
subsidiary, Magnolia Petroleum 
Co., which would be worked off 





*Does not include stocks 
+Estimated. 





TABLE NO. 1—Current Crude Stocks of Major Companies 
Operating in Texas, and Amounts Estimated to be in Excess 
of Minimum Requirements, as Reported at Austin Hearing 


(Figures in barrels) 


Crude Minimum 

Company Stocks Date Requirements 
Humble Oil & Rfg. Co......... 12,799,000 Nov. 1 1,250,000 
The Texas Corp. ee 25,320,216 Nov. 1 6,000,000 
SE és ink Be Sheds ess 5,687,000 Dec. 1 None 
PS & 4,185,000 Nov. 19 None 
Shell Petroleum Corp......... 5,995,000 Nov. 1 None 
py BP ge | a Pe ee 5,100,000* Oct. 31 1,500,000 
Og Bo arora es 4,107,859 Oct. 1 None 
Standard of Indiana ........ 38,066,365 Nov. 1 19,000,000 
Magnolfa Pet. Corp. ......... 23,000,000 Nov. 1 7,000,000 
Socony-Vacuum Oil Corp. 

(Including Magnolia) .... 27,700,000* Dec. 317 7,500,000 
Continental Oil ...... Tee 9,000,000 Dec. 12 ‘ 
Sinclair-Prairie 15,000,000 Dec. i2 


of California crude. 


Excess Over 











Company 
Humble Oil & Rfg. 
The Texas Co. .. 
a) Ee Eee 
Atlantic Rfg. Co. 
Shell Petroleum ; 
Magnolia Petroleum 
Socony-Vacuum ...... 
6 a 8 ee 
yo eee 
SS. CD. RN we ss ei 
Sinclair Refining 


*Estimated. 


Ces cc towens 





TABLE NO. 2—Data on Gasoline Stocks Presented at 
Austin Hearing 


(Figures in Barrels) 


Estimated 
Stocks Date Apr. 1, 1939 
2,136,701 Dec. 1 
5,798,000* Dec. 15 8,456,228 
1,098,000 Dec. 1 
1,650,000 Nov. 19 1,770,000 
2,000,000 Dec. 12 
750,000 Dec. 12 1,300,000 
5,874,000 Dec. 31 7,900,000 
1,713,000 Dec. 12 ‘ 
1,013,000 Oct. 31 1,400,000 
4,300,937 Nov. 1 , . 
2,200,000 Dec. 15 4,051,000 








at 
rels over the next year. Socony’s 
gasoline inventories March 31 
would be 7,900,000 barrels, com- 
pared to 8,819,000 barrels the 
year before, it was said. 

For Continental Oil Co., Dan 
Moran, president, said his com- 
pany’s crude inventories of 9,- 
000,000 barrels “will not hurt 
us.” He said he did not think 
anything was wrong with the 
oil industry’s economic position. 

For The Texas Co., W. S. S. 
Rodgers, president, said the 
company’s crude stocks were 
6,000,000 barrels above 
but that the company would 
“freeze” it to aid the general 
situation. Its gasoline stocks at 
present are 100,000 barrels less 
than Oct. 1. 

For Sinclair Refining Co., 
George H. Taber, Jr., vice presi- 
dent, said the company has a 
27-day supply of gasoline and 
is figuring om no increase in 
consumption to offset a 13 per 
cent oversupply last year. 


For Sun Oil Co., J. Edgar 
Pew, vice president, said the 
company’s 45-day supply of 


crude in storage was about as 
close as it could run, with no 
withdrawals contemplated in 
the next three months. 

For Pure Oil Co., C. B. Wat- 
son, vice president, brought out 
the company expects to add 
about 200,000 barrels to crude 
stocks in the next 90 days. 

For Tide Water, O. S. Am- 
brose, statistician, stated the 
company anticipated no reduc- 
tion in its crude stocks during 
the first quarter. 

For Standard Oil Co. of In- 
diana, Ralph O. Deitler, vice 
president of Stanolind Pipe Line 
Co. and general manager of 


Stanolind Crude Oil Co., stated | 


that the company desires to re- 
duce its crude inventories 


a rate as to be detrimental to 
the industry’s stability. 


AUSTIN, Texas, Dec. 19.— 


C. V. Terrell who retires Jan. | 


2 as a member of the Texas 
Railroad Commission, after 
holding that office for the past 
15 years, will open a law office 
in Austin. He will be succeed- 
ed on the commission by G. A. 
Sadler of Longview, 
feated Terrell in 
cratic primaries 


Demo- 
August. 


the 
last 


a reduction of 900,000 bar-) 


needs; | 


| and 


in | 
coming months but not at such| 


who de-| 


Control Seen 
By U.S. If Oil 
Compact Fails 


N. P.N. News Bureau 
TULSA, Dec. 19.—Two speak- 
ers in the Mid-Continent last 
week warned that federal con- 
trol over the oil industry looms 
unless the industry ‘co-operates 
in its own economic self-govern- 
ment,” and unless “the Inter- 
state Oil Compact is renewed. 
President Roosevelt’s son 
Elliott, who calls Texas home 
who has; been critical in 
times past of some of the ad- 
ministration policies, in a radio 
broadcast Dec. 16 predicted fed- 
eral control unless the compact 
is given a new lease on life and 
all producing states join it. 
Referring to the fact that In- 
terior Secretary Ickes has ad- 
vocated federal regulation, 
Elliott Roosevelt said; “The 
coming of federal control would 
be a sad day for the oil industry. 
“I for one would like to see a 


| stronger, more workable Inter- 


state Oil Compact, one with its 
membership composed of all oil 
producing states, and one which, 


through its own effectiveness, 
;can remain free from. the 
shackles of ~ federal control. 


Surely such a solution can be 
found. . 

“Unless that type of solution 
is found; unless certain indi- 
viduals and certain states cease 
the practices they have engaged 
in the past of squandering a 
great national resource for the 
few dollars in profits and taxes 
they obtain thereby, the Ickes 
bill may some day be passed.” 

Then in Kansas, at the “worry 
fest” of the Kansas Independ- 
ent Oil & Gas Assn., Burdette 


| Blue, president of Indian Terri- 
‘tory Illuminating Oil Co., said; 


“While the Interstate Oil Com- 
pact has accomplished many 
things, the compact must be 
strengthened if it is to meet 
present problems.” He urged 
the industry to eliminate both 
economic and physical waste 
and to adopt well-spacing pre- 
grams to avoid drilling unneces- 
sary wells. 
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Cal. Substitution Act Argued 
As Means To Stop Discounting 





N. P. N. News Bureau 


LOS ANGELES, Dec. 17.— 
California oil marketing com- 
panies are. still wondering 


whether Sect. 11-A of the state’s 
gasoline and oil substitution act 
can be enforced to prevent 
under-canopy price cutting on 
branded gasolines. 

Superior -Judge Emmet H. 
Wilson, hearing a petition by 
55 Los Angeles Basin service 
station operators for an order 
to enjoin weights and measures 
officials from enforcing a recent 
interpretation of the act which 
makes it unlawful to post one 
price and sell at a discount, 
took the matter under advise- 
ment Dec. 14, giving attorneys 
for the petitioners 10 days in 
which to file briefs and the 
state’s counsel 5 days in which 
to answer. 

Counsel for the service sta- 
tion operators said their clients 
had an investment of $1,500,000 
in real estate and equipment, 
and have collectively sold at re- 
tail more than 27,000,000 gal- 
lons of gasoline a year in Los 
Angeles county. 

They claimed that to comply 
with the ruling on Sect. 11-A 
would cause loss of customers; 
that their property and invest- 
ment would be depreciated and 
that many station operators 
would be forced out of busi- 
ness. 

It was their contention that 
the substitution act was passed 
for the protection of consumers 
and the general public and was 
not intended as a fair trade or 
unfair practices act. 

Counsel for the operators 
also said the act was specifically 
designed to govern quality, 
quantity and type of petroleum 
products sold, .together with 
protection against fraud and 
misrepresentation in advertis- 
ing and signs, but that it did 
not intend to regulate prices. 


Cites Change In Theory 


The court pointed out that 
the general system of price reg- 
ulation had changed and that 
numerous California cases had 
been upheld in which below- 
cost selling, gifts of pottery, 
theater tickets, and other forms 
of secret rebate had been found 
to violate existing laws. Fur- 
thermore, the court stated it 
was now considered proper and 
to the public’s interest to have 
a standardized method of doing 
business. 

Attorneys for both sides cited 
numerous cases in support of 
their contentions and filed a 
record for further considera- 
tion by the court. 

Alberta Belford, deputy state 


attorney general, 


said the act’ 


was being enforced to bring) 


price discrimination out 
the open and to determine 
whether such regulation is 
within the police power of the 
courts. She said Sect. 11-A, in 
line with the rest of the act, 
was to prevent a fraud on buy- 
ers; that one price is repre- 
sented to the public at large but 
that the products were sold to 
“special” customers at a lower 
price. Certainly, she said, it 
would be a violation if one price 
were posted and a higher price 
charged. She thought it not un- 
constitutional to require a 
seller to truly represent his 
products, whether it be quality, 
quantity or price. 

One observer said dealers in 
San Diego were getting around 
the act by means of adjustable 
signs, which would show the 
regular price to the casual cus- 
comer but which could be 
changed to the eentinat price 
for the regular customer. While 
some station ssaseials might 
resort to this legal subterfuge, 
it was believed unlikely that 
the large chain stations would 
do so and there is still hope 
among oil men here that the 
“actual” price posting clause 
would prove effective in stabil- 
izing prices if it is found co” 
stitutional. 


into 


Collett Is Elected 
By Producers’ Group 


By Teletype 
N. P.N. News Bureau 

TULSA, Dec. 19.—Two new 
positions chairman of the 
board and first vice-president— 
were created by the board of 
directors of the general Mid- 
Continent Oil & Gas Assn. at its 
annual meeting here today. 

J. D. Collett, of Fort Worth, 
O’Keefe and Collett, Inc., for 
the past several years president 
of the general association, was 
elevated to the chairmanship of 
the board. 

Judge J. C. Hunter, independ- 
ent operator of Abilene, Texas, 
who recently completed a second 
term as president of the West 
Central Texas Oil & Gas Assn., 
was chosen president to succeed 
Collett. 

Robert S. Kerr of Oklahoma 
City, Kerlyn Oil Co., president 
of the Oklahoma-Kansas divi- 
sion of the Mid-Continent asso- 
ciation, was elected first vice 
president of the general associ- 
ation. 


All state vice presidents were 
re-elected. They are: 
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Frank O. Prior of Tulsa, 


‘Hearing Is Delayed 


Stanolind Oil & Gas, for Okla-| 
| homa; Ralph Pryor of Wichita, 


Pryor & Lockart, Inc., for Kan- 
sas; W. H. Francis of Dallas, 
Magnolia Petroleum Co. for 
Texas; Van S. Welch of Artesia, 
Flynn-Welch & Yates, Inc., for 
New Mexico; David W. Harris 
of Shreveport, Arkansas Nat- 
ural Gas Corp., for 
and Arkansas; Clarel B. Mapes 
of Tulsa, was re-elected~secre- 
tary and treasurer. 


The directors also created a 
standing committee on social 
security matters and named 
John E. Windslow of St. Louis, 
Shell Petroleum Corp., general 
chairman, and R. M. Chan of 
Dallas, Magnolia Petroleum Co., 
vice chairman. 


The newly elected president 
was authorized to name a chair- 
man and vice chairman for a 
new standing committee on 
wage and hour laws. 


Louisiana | 


On ‘Need’ For Rules 
For Private Trucks 


N. P.N. News Bureau 
WASHINGTON, Dec. 19.— 
Petition of National Council of 
Private Motor Truck Owners 
for a postponement in the series 
of hearings scheduled by Inter- 
state Commerce Commission 
into the “need” for regulation 
of private truckers has resulted 
in a month’s delay from the 
original schedule of hearings. 
Under the new schedule, the 
hearings will open here Feb. 
20, and continue as follows: 
Feb. 23, New York; Feb. 27 
Chicago; March 2, Minneapolis; 
March 6, Spokane; March §8, 
Portland, Ore.; March 13, Los 
Angeles; March 17, Omaha, and 


‘March 20, Memphis. 





What cars have 
1939? 


missions? 

tion problem? 
cation customer? 
oils? 


tions? 


sue. 


cation and allied services. 


Lubrication Number were 
exhausted. 


1 to 
10 to 
50 to 


9 copies’ 
49 copies 
99 copies 

160 to 499 copies 
509 to 999 copies 
1000 and over 


purchaser. 


panies order. 





= Reierence Guide and Sales Manual 
—Thai’s NPN’s New Car Lubrication Issue 


swung over to hypoid axles for 
Are engine oils recommended for any 1939 trans- 
Do the Oldsmobile rear springs 
How can a new car owner be made a regular lubri- 
What are the trends in the manufacture of motor 
How can more lubrication jobs be sold at your sia- 


Practical queviions, all of them, and they find prac- 
tical answers in NPN’s Annual New Car Lubrication Is- 
sue, to be published Jan. 18. 

There are many more important features in this is- 
For one example, the lubrication and engineering 
changes over last year are listed for every new model. 

This issue brings the oil man, whether he be service 
station operator or major company executive, 
date on new car lubrication requirements—and what's 
more, offers him excellent pointers on how to sell lubri- 


Over 10,000 extra copies of NPN’s 1938 New Car 


To make sure your needs for extra copies of the 
1939 Edition are filled promptly, mail your order NOW 
to NATIONAL PETROLEUM NEWS, Cleveland. Below 
is schedule of prices on extra copies: 


Copies will be antes in elle to any address in 
the U. S., or to individual addresses furnished by the 


Cash must accompany orders for less than ten 
copies. Ohio purchasers please add 3 per cent sales 
tax. 5 per cent discount on quantities if check accom- 


present a lubrica- 


up to 


sold, and the supply was 


cents 
cents 
cents 
cents 
cents 
cents 


each postpaid 
each postpaid 
each postpaid 
each postpaid 
each postpaid 


27 each postpaid 
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Who Gets the WPA Oil 
In Pennsylvania—and Who wants It? 





By A. M. PETTY 


N. P.N. News Bureau 


CLEVELAND, Dec. 19.—Tracing the geneology of the Penn- 
sylvania oil investigating commission has been a task every time 
that body has broken into the news, but in the past few days it 
has become a game of “button, button—who’s got the button?” 
The “button” is data collected under a special WPA project. 

And after it’s settled, who wants the button—and why? 


It appears settled now. 


But before attempting an explana- 


tion of how this came about, let’s go back and give a prologue 


and introduce the cast in this 


drama. 


In 1937, the Pennsylvania legislature enacted a resolution 
providing for a five-man commission to investigate the oil in- 
dustry in the Keystone State and appropriating funds for the 


purpose. 

Governor Earle named Judge 
Ralph H. Smith of Pittsburgh, 
as chairman of the oil probers, 
also appointing, as members, 
State Senator E. J. Thompson 
of Edwardsville, State Repre- 
sentative Michael C. Chevernak, 
Jr., of Portage; Wm. H. God- 
frey of Philadelphia; and John 
E. McComb of Rouseville. Dr. 
Samuel B. Ross, of Pittsburgh, 
professor at Carnegie Tech, was 
appointed secretary. 

The commission had held a 
number of hearings and had 
sent out questionnaires seeking 
data on all branches of Penn- 
sylvania’s oil industry, including 
marketing, when it was stymied | 
suddenly last winter by an in- 
junction suit. The state supreme | 
court in July upheld _ the 
Dauphin County Court’s injunc- 
tion on the ground that funds) 
for the commission had been 
“appropriated” by resolution 
instead of by a bill. 


Back To Life 


The oil probe was apparently 
dead—but there was some life 
in the corpse yet, as later de- 
velopments disclosed. Governor 
Earle obtained passage of legis- 
lation authorizing a new oil 
commission. He reappointed 
members of the old commission | 
which had been invalidated by | 
the courts. 


However, it seemed that | 
Judge Smith’s campaign for 
nomination as lieutenant gov-| 
ernor on the Democratic ticket 
had aroused some resentment in 
certain political quarters. At any | 
rate when the oil commission 
appointments came up in the, 
state senate for confirmation, 
an immovable opposition devel- 
oped. 

Finally, Senator Thompson, a) 
member of the old commission | 
and an appointee to the new 
commission, tried to cut the, 
knot by introducing a measure 
to confine membership of the) 
commission to members of the! 


| Smith’s 


legislature. This would have— 
and later did—erase from the 
commission the non-legislative 
members, that is, Smith, God- 
frey and McComb. 

Thompson’s bill lay dormant 
for weeks. Finally, just a few 


|days before the legislature ad- 


journed in the spring, it was 
dug up and passed. Besides 
Thompson and Chevernak (who 
was named chairman of the 
now all-legislative commission), 
three more members of the 
legislature were appointed. They 
were State Senator Bernard B. 
McGinnis, of Phillipsburg; State 
Representatives John J. Finner- 
ty of Philadelphia, and Thomas 
Wiedemann of Delaware county. 


The WPA Comes In 


Meanwhile, it was revealed 
that the oil probe had not exact- 
ly died, even when the state 
supreme court last summer de- 
clared it unconstitutional. 


Some months before 
court’s decision, Smith’s 
mission had _ persuaded 
Works Progress Administra- 
tion (WPA) at Washington to 
allot $125,000 for a WPA proj- 
ect—which would provide em- 
ployment for white-collar work- 
ers—consisting of compiling 
data collected by the oil com- 
mission as well as information 
from state records on the oil in- 


the 
com- 
the 


|dustry in Pennsylvania. 


When the court invalidated 
commission, the 
“orphaned” WPA oil project 
was taken under the wing of 
State Treasurer F. Clair Ross, 
and continued its work of com- 
piling oil data. 

Now, that brings us to the 
brink of the current tangle in 
the oil commission’s affairs. 
But before going any further, 
let’s introduce the rest of the 
cast: 


Reeq@ O. Burford of Harris- 
burg, state co-ordinator of sta- 


| tistical projects for the WPA in 


Pennsylvania. 
P. R. Hinkley, superintendent 
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Probe Data 





of the WPA project compiling 
oil data for Smith’s commission 
and, later, for State Treasurer 
F. Clair Ross. 


“Refuses” The Data 


And now, to continue with 
further developments (which 
were obtained at the cost of 
half dozen long-distance tele- 
phone calls to Harrisburg and 
Pittsburgh). Pennsylvania news- 
papers a few days ago broke out 
with a story quoting commission 
Secretary Ross as saying that 
Hinkley had “refused” to turn 
over to the new oil commission 
the oil data the WPA project 
had been working on for Smith’s 
commission and, later, for State 
Treasurer Ross. Headlines were | 
of the sort, “WPA Blocks Oil! 
Probe.” 


Ross was quoted as saying | 
that the WPA intended to sub- 
mit its own report on the oil 
data it had analyzed. 

Contacted by NATIONAL PE-| 


TROLEUM NEWS over the 
long-distance telephone at 
Harrisburg, Burford (who is 


Hinkley’s superior in the WPA 
setup) at first discounted the 
story that Hinkley had “re- 
fused” to turn over the oil data 
to Commission Secretary Ross, 
adding “Hinkley probably hasn’t 
had time to get the data to- 
gether.” 

Later on in the conversation | 
Burford was asked if he “offi- 
cially recognized” the new, all-| 
legislative oil commission. He 
did not answer definitely one 
way or the other. 


Splitting a Hair 


Asked what was to be done 
with the oil data in possession 
of the WPA project, headed by 
Hinkley, Burford said that data 
received from Smith’s commis- 
sion and compilation made 
from it would be turned over to} 
Judge Smith, while data col- 
lected and compiled while the 
project was “sponsored” by the 
state treasurer would be turned 
over to that state official. 

“Judge Smith will turn the 
data over to the governor, I 
presume, and if the governor 
wants to, he will turn it over 
to the new oil commission,” 
Burford added. 


Burford denied reports that 
the WPA project would submit! 
an extended report of its own) 
on the oil data it had assembled. | 
He said that the report would| 
simply state what sort of work| 
the project had been engaged in, | 


| 


| without any attempt at analyz: 


ing the data. 


Judge Smith broke into the) treasurer, 


| WPA 


with stories attributing to him 
statements questioning the va- 
lidity of the new oil commis- 
sion which, according to Smith’s 
quoted opinion, had died 24 
hours after its appointment 
when the legislature adjourned. 

Smith, when contacted by 
NATIONAL PETROLEUM 
NEWS, first-off emphasized that 
he was now “only a _ private 
citizen” and, as such, had no 
connection with the oil investi- 
gation. 


Two Schools of Thought 


He said that he had not gone 
quite as far as the newspaper 
stories quoted him, but had 
pointed out that there were two 
schools of thought on the ques- 
tion of the commission’s valid- 
ity, one being that as an arm 
of the legislature it was now 
dead. 

Smith said he understood that 
the state attorney general had 
been asked for an opinion as to 
the commission’s present valid- 


| ity. 


The former chairman of the 
oil commission disclosed that 
he had advised Hinkley, of the 
project, to permit the 
commission secretary to con- 
sult the data in Hinkley’s 
“custody”; but to retain physical 
possession of the documents 
until the state attorney general 
had ruled on the commission’s 
validity. 

Whether or not a request for 
such a ruling by the state at- 
torney general had been actual- 
ly made, could not be deter- 
mined as this was written. 

Meanwhile, Ross, the com- 
mission secretary, has_ told 
N. P. N. that, failing to get a 
written reply to his requests for 
the oil data from the state 
treasurer and Hinkley of the 
WPA, he was going ahead and 
write the commission’s report 
on the data available. He said 
that Hinkley had verbally re- 
fused to turn over the oil data. 
Ross indicated that he was not 
worried by the opinion of “a 
private citizen” that the new 
oil commission was invalid. 


Spencer Again Heads 


Burning Oil Assn. 


CHICAGO, Dec. 19. — Frank 


E. Spencer of Spencer Petro- 
leum Co., was re-elected presi- 


| dent of the Burning Oil Distrib- 
;utors Assn. at a recent meeting 


of directors. 


One new member was added 
to the board, P. J. Healy of Ar- 
row Petroleum Co. Other mem- 
bers re-elected are Julius Loef- 
fler of Commerce Petroleum 
Co., R. E. Curran of Suburban 
Oil Co., and Spencer. 

Loeffler was re-elected vice- 
president, Curran re-elected 
F. B. Caldwell re- 


newspapers a day or so later,| elected secretary. 
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*“Peace on Earth’’ 


And a Little Human Tolerance 


As the choirs of the allegedly civilized world sing out 
at this year’s end, ‘Peace on Earth and Good Will to Men,” 
we trust one will not be thought something of a cynic if 
he suggests adding the words “and please, let’s be a little 
more tolerant.” 

As we gather around our Christmas trees there seems 
to be anything but peace on this earth and little or no 
good will anywhere. What nation is not busy shooting at 
another is arming to indulge in such practice. Others, after 
imposing a totalitarian straightjacket on their own people, 
are chasing men, women and children out into the nowhere, 
after robbing them of their earthly possessions. 

Over on this side of the big waters, emissaries of some 
of the world’s “greatest” proponents of ‘the people’ are 
stirring up our own neighbors to “reform” by law, if not 
by the sword. In Mexico, they exhibit “goodwill” by taking 
whatever other man’s property they wish. 

Then, right at home, as we gather at the wreath- 
bedecked fireside to honor our Patron Saint of Peace, one 
hears anything but carols of love and affection, whether 
one cocks his ear to Washington or perhaps to his own 
state capital; whether one tunes in to a wave length being 
vibrated by one of the “great humanitarians,” or harks to 


the battlers for “reform,” whether they be New Deal or 
old deal. 


Getting still closer to the oil heated register in our 
own household floor, the now quite poor oil man hears any- 
thing but terms of brotherly love and affection, not even 
from his fellow oil man on whose crude oil, pipelines, re- 
fineries or marketing outlets he may be dependent for what 
little he now gets out of his investment and this world. 


So, as we rise to shout our season's greetings to all 


REE LL 





in the oil industry, in the hope that they will be heard above 
the din and clatter of man’s predatory musketry the country 
and world over, we would add to that age old wish that 
there may be for all “Peace on Earth and Good Will To 
Men,” the further thought, please, let’s be a little more 
tolerant also for a few days at least.—W.C.P. 


Mister Ickes Again 


As the drums roll at Washington and billions are allotted 
for defense the son of our Commander in Chief rises in Texas 
to warn the oil industry to “solve its own problems now’, 
or Mister Secretary Ickes will get us if we don’t watch out. 

Three days later Mister Secretary Ickes, in a momeniary 
lull in the drum rolling announced that the nation’s oil sup- 
ply is “rapidly approaching” an end and that he wants legis- 
lation that will permit him to tell the industry how to pro- 
duce its oil so as to avoid “waste.” 

This is a most propitious time for those in the New 
Deal who want more power to try another attempt to seize 
control of the oil industry. 

While there is no question this country needs the best 
of defense against war, there also can be no question but 
that more than a suspicion is entitled to lurk in the average 
man’s mind that the war alarms are also being sounded to 
help carry out one of the major aims of the New Deal, 
more government control over business. Oil is so vital to 
war that any marshaling of industry for war plans must 
necessarily include oil as one of the major war materials. 


Then the oil industry is back in the doldrums and using 
much red ink solely because of low prices, even though con- 
sumption is the best in history. The last important period 
of this sort found oil men of high and low degree running 
frantically to Washington to greet the New Deal with pleas 
for help. Today there are again many appeals to Washington 
to perform major operations on companies and industry, to 
jail ‘‘monopoly” and to do various other things that their 
proponents hope will bring profits to them. 

Fortunately, at least that is our own opinion, most of 
the oil men active in the battle of the oil code at Washing- 
ton are still with us. Fortunately also, for the good of the 
industry as a whole, many of these oil men have had a bitter 
taste of the short memories and easy consciences of big 
political officeholders, meaning the men who made the journey 
to Madison while the Roosevelt Administration “forgot” that 
they helped to accomplish the administration’s objectives in 
the manner it laid out. 

These oil men, instead of going to Washington, were 
found at Austin, Texas, last week publicly and frankly dis- 
cussing their troubles with the Texas Railroad Commission. 
It was one of the great spectacles in oil’s history and per- 
haps in the history of all industries. While it was talk and 
more talk, the spectacle was evidence of a truly republican 
government, a thrashing over by the people and officials im- 
mediately concerned ‘of a problem before them. This spectacle 
is a violent contrast to the “planning” proposed by Mister 
Ickes, who would have the industry required to come to Wash- 
ington for an executive order, just as in Italy, Germany or 
Russia today. 


Undoubtedly, Mister Secretary looked with envy and 
even perhaps fear at the gathering in the heart of the Lone 
Star state, whose representatives at Washington seem to be 
daily growing colder to the New Deal. 


So, amid war’s alarums, the son of the Commander in 
Chief blew the trumpet and Mister Secretary Ickes stepped 
forward and announced what is evidently the New Deal’s de- 
sire, that the oil industry report to Washington, instead of 
gathering in town meeting at Austin or any other state capi- 
tal.—W.C.P. 
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Oil’s WasuINcTON CALENDAR 

















Below are given the dates and notices of hearings, proceedings, new legis- 


lation, etc.,. which are of importance to oil companies. 
interpretations of 


of regulations issued, 


Notice is also given 


laws, new publications, etc., 


with information as to how readers may secure official copies of these. 


HEARINGS: 
Interstate Commerce 
Commission: 


Jan. 4—Complaint of Radbill 
Oil Co., Philadelphia, and West- 
ern Pennsylvania Refiners Traf- 
fic Assn. on rail freight rates for 
lubricating greases to west. 

Feb. 20—First of series of 
hearings on question of need for 
safety regulations for private 
truckers (Washington). Fur- 
ther hearings as follows: 

Feb. 23—New York. 

Feb. 27—Chicago. 

March 2—Minneapolis. 

March 6—Spokane. 

March 8—Portland, Ore. 

March 13—Los Angeles. 

March 17—Omaha. 

March 20—Memphis. 

Jan. 16—Rail application to 
establish barge-competitive rates 
on gasoline and kerosine from 


New  Crleans-Baton touge 
Group points to Vicksburg, 
Miss. (New Orleans). 


Jan. .17—On complaint of 
Standard of Louisiana on rail 
freight charges on petroleum 
coke shipped from Standard’s 
No. Baton Rouge refinery. 

Jan. 19--Rail rates on petro- 
leum products from Wyoming 
and Montana refinery points to 
Dakota and Minnesota points. 
(Billings, Mont.) 

Jan. 21—Rail rates on petro- 
leum products from Wyoming 
and Montana refinery points to 
Idaho, Washington and Oregon 
points. (Billings, Mont.) 
FINAL DATE FOR 
FILING OF BRIEFS: 
Interstate Commerce 
Commission: 

Feb. 1—In matter of proposed 
crude oil pipeline rate reduction. 
AUCTION SCHEDULED: 
Interior Department: 

Jan. 5—Auction of oil and gas 
leases on 80 acres of public land 
near Shreveport, La. 
CONGRESS 
Jan. 3—76th Congress convenes. 


Will Meet in Fort Worth 


FORT WORTH, Dec. 14.—The 
tenth annual convention of the 
Independent Petroleum Assn. of 
America will be held in Fort 
Worth in October, 1939. Thus 
will the association honor its 
President, Charles F. Roeser, 
independent operator, now serv- 
ing his fourth term and also the 
city where the first convention 
of the organization was held in 
1929. 





Kans. Marketers Plan 
25th Anniversary 


TULSA, Dec. 19.—The silver 
anniversary convention of the 
Kansas Oil Men’s Assn. will be 
held in Wichita Feb. 13 and 14, 
the board of directors decided at 
a meeting last week. Tentative 
plans for the program call for 
four speeches by well known 
speakers to be announced later, 
luncheons and a banquet and 
entertainment Feb. 13. The di- 
rectors also voted to have an 
equipment exhibit. 


API Mid-Year Meet 
Set for May 15-18 


NEW YORK, Dec. 19.—The 
ninth mid-year meeting of the 
American Petroleum Institute 
will be held May 15 to 18 inclu 
sive, in New Orleans at the 
Roosevelt Hotel. 

Committee meetings will oc 
cupy the first two days. The 
third day will have a meeting 
of the board of directors, a gen 
eral session, and group sessions 
of the divisions of productio 
and refining. The last day wi 
be devoted to group sessions 0 
the divisions of production and 


aa 
refining 
renning. 
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Kentucky Marketers 
Move Meeting Dates 


LOUISVILLE, Dec. 19.—Dates 
of the annual meeting and trade 
exhibit of the Kentucky Petro 
leum Marketers Assn. have 
been changed to Feb. 14 and 15, 
ateording to Herbert L. Clay, 
secretary. The place of meeting 
remains Brown Hotel, Louis 
ville. 

The original dates of Feb. 
and 8 conflict with the annual 
meeting of the Ohio Petroleum 
Marketers Assn., and since the 


= 
ij 
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, latter could not make other ar- 


rangements, the Kentucky 4s- 
sociation changed its dates, Clay 
stated. 

Convention Date Changed 
MANCHESTER, Ia., Dec. 19. 
Convention dates for the lowa 

Independent Oil Jobbers’ Assn. 
have been changed to March 1, 
2 and 3 at the Hotel Fort Des 
Moines in Des Moines, A. C. Gie- 
napp, secretary, announced. Or- 
iginal dates were Feb. 28, March 
‘land 2. 


Kans. Jobber Ill 


WICHITA, Kans., Dec. 19. — 
President E. M. Taylor of the 
Kansas Oil Men’s Assn,, and of 
the Kansas Home Oil Co., 
Kinsley, has been seriously ill 
with a throat infection. Reports 
today were he was considerably 
improved. 

Mrs. Elsie Martin of the as- 
sociation’s office staff here, has 
returned to her duties after an 
operation which kept her away 
from the office for over seven 
weeks. 


Veterans Honored 
By Ohio Standard 


N. P.N. News Bureau 
CLEVELAND, Dec. 19.—Ten 
of eleven living retired veterans 
of the Standard Oil Co. of Ohio, 
whose combined record of 689 
years dates from the earliest 
days of John D. Rockefeller’s 
pioneer oil ventures, were honor 
guests at a banquet at which 
active employes organized a 
“Quarter of a Century” club for 
the 237 who have spent 25 to 48 
years with the Ohio Standard. 
On the company’s pay rolls 
and pension rolls continuously 
for periods ranging from 60 to 
67 years, these eleven old tim- 
ers include six refinery workers 
and foremen, two officials, an 
accountant, a salesman, and a 
lithographer. 

Malcolm G. Vilas, 81, who 
completed 60 years of connec- 
tion with the company this year, 
retired as secretary and treas- 
urer in 1928. He entered Stand- 
ard employment in 1878 on the 
request of the late John D. 
Rockefeller, as secretary and 
treasurer of the Backus Oil Co., 
a subsidiary. He was elerted di- 
rector in 1901. 

J. M. Robertson, fermer secre- 
tary, living in Chicago, was un- 
able to attend. His company 
record covers 62 ye Urs. 


TPD Lists Openings 
For April-June Bids 


N.P.N. News Bureau 

WASHINGTON, Dec. 19. — 
Treasury Procurement Division 
has set opening dates on bids to 
supply federal activities with 
gasoline an‘ fuel oil in the six 
regions of U. S. during the 
April-June quarter in 1939, as 
follows: 


Gasoline Region Fuel oil 
Jan. 6 1 Jan. 16 
Jan. 4 2 Jan. 16 
Jan, 9 R Jan. 18 
Jan. 6 4 Jan. 18 
Jan 4 D Jan. 20 
Jan. 9 6 Jan. 20 


Plead Guilty 
To Concealing 
‘Gas’ Tax Bills 


ST. PAUL, Dec. 19.—Pleas of 
guilty were entered in county 
district court here last week by 
Marshall A. Webb, formerly 
Minneapolis manager of the 
Webb Oil Co. and Guy H. 
Fuller, former deputy oil in- 
spector, to charges of conceal- 
ing official records. 

Webb told the court the “lost” 
records covering gasoline tax 
payments extended from 1933 to 
1936. Fuller would issue dupli- 
cate bills for gasoline tax pay- 
ments, Webb testified, one set 
being paid and cards for pay- 
ment due on the other set being 
removed from the records, the 
money being split between 
Fuller and Webb. The scheme, 
he continued, operated until 
1936, when three cards sup- 
posed to be “missing” turned up 
in the oil inspection division 
records and were found during 
an investigation. 

Webb voluntarily returned to 
St. Paul from Texas and sur- 
rendered to the county attor- 
ney Dec. 12. The guilty plea was 
entered Dec. 13. Sentence was 
deferred until Jan. 3 and bond 
set at $5000. 

Fuller, brought back from 
California recently on another 
charge, of attempted bribery in 
connection with an oil inspec: 
tion division investigation two 
years ago, pleaded guilty Dec. 
14 to the « nt of records 
charge. Se was deferred 
until 


mncealm 
ntence 
Dec. 20. 


Indicted for Bribery 


Fuller was indicted by the 
grand jury Nov. 28 charged 
with offering a bribe to a divi- 
sion accountant in 1937, who 
was conducting an investigation 
that ultimately showed a $57,000 
shortage in the department. 
Fuller was discharged in Janu- 
ary, 1937, for being an owner in 
an oil company, which is pro- 
hibited by state law. 

Other developments late last 
week in the Minnesota inspec- 
tion department case were that 
David J. Smilow, Minneapolis 
attorney, was discharged as at- 
torney for the inspection divi- 
sion on orders of the attorney 
general’s office. 

M. F. Kinkead, county attor- 
ney at St. Paul, announced that 
the grand jury Jan. 3 will be 
given new evidence concerning 
the oil inspection department. 
Kinkead announced today a 
$100,000 loss in the account of 
one oil company back in 1935, 
charging that the chief oil in- 
spector did not collect the tax 
| on gasoline through temperature 
| correction as required by law. 
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Oil Compact Commissi 


|in the past 20 years, he said, 


| t for the territ t of 
on OPPOSES Catitornia of the lowest total 


mately 235 million barrels. The 


: t = | wit an. indicated abovegrounc 
Putting Refining Under Compact jeter on et a eae 





FORT WORTH, Dec. 15.—The Interstate Oil Compact Com- 
mission does not want refining included within the scope of 
its activities. 

That fact was demonstrated here today when the com- 


missioners vpted unanimously to recommend to Congress and | 


the legislatures of the oil producing states that the ccmpact, 
due to terminate next September, be extended for two years 
without chanvze. 

Prior to the vote a committee previously named by the com- 
mission to study the subject, had reported it found “no enlarge- 
ment of the ompact necessary.” 


Thus the proposal, tossed into the spotlight of the oil indus- | 


try’s public hiiscussions some 60 days ago by Chairman Ernest 


O. Thompsoh of the compact commission and of the Texas | 


Railroad Commission, following a conference with President 
Roosevelt atj Hyde Park, was given a “black-out.” 

After Thompson’s vote ap-) . . P 
proving thel committee report tion statute in his state and 








/problem now, according to Dr. 
White, is the adjustment of the 
small surplus of refined prod- 
ucts. 


Chairman Thompson asked 
Dr. White to explain the mean- 
ing attributed by the Bureau of 
Mines to market demand. The 
speaker explained that the mar- 
ket demand for crude oil means 
the total amount of crude re- 
quired from a state and does 


business to put an industry in) 
fear of increased regulation 
and taxation and that during 
his administration there will 
be no added taxation. 

Praise for the work of Hiram 
Dow as New Mexico’s repre- 
sentative was expressed by 
| Governor-elect Niles, who said 
he would do nothing to inter- 


_fere with the work of the com- not include additions or with- 

pact. idrawals from storage. Total 
Shawver expressed the opin-| demand, he added, can be ob- 

ion that the states now in the|tained from current production 

compact were carrying a little or from stocks, or from a com- 

“excess baggage” and that the bination of both. 

next task was to get other yan Covern explained a 


| States in line as compact mem-' chart previously -presented at 
\bers. Anderson said he believed the Texas Railroad Commis- 


that after Jan. 1 California sion’s proration hearing Dec. 
would swing in line and would|;2 at Austin, which shows 


was _ heard, into the 
thought left in the minds of oil 
men attending the compact 
meeting that any disciples who 


may have been won to the idea| 


of including; refining in the oil 
states compact would attempt 
to shoulder a plan that had been 
dropped by ‘the leader. 


Sentiment Was Known 


The compgct commission did, 
not need to: raise a moistened 


finger to fing the way the wind 
was blowing on the refining-in- 
the-compact | proposal, when it 
opened its ;quarterly two-day 
session here Dec. 14. 

Its membdrs knew that com- 
mittees of byth the Independent 
Petroleum Assn. of America 
and of the Western Petroleum 
Refiners Assn. had_ indicated 
they were tot receptive to the 
idea, and at least one rep- 
resentative pn the commission 
was known: to be opposed to 
the suggestlon that refiners in 
his state be placed within the 
scope of the compact and ac- 
cordingly urider the jurisdiction 
of state re¢ulatory bodies. 

At this njeeting of the com- 
mission, the last before ad- 
ministrations are changed in 
several statés and with the pos- 
sibility thery may be some new 
faces at the long conference 
table when 'the next meeting is 
held, officiay action was held to 
a minimum: 

Other thdn the recommenda- 
tion that the compact be ex- 
tended, the commission con- 
fined its official duties to seiect- 
ing March: 14 and 15 as the 
dates for tHe next meeting, and 
left to thejchairman the duty 
of selecting the place for the 
meeting. 

Neil Andérson, California’s of- 
ficial observer, told the com- 
mission another attempt was 
being made to get a conserva- 


there was little! ' bring California 


| James 


Interstate Oil Compact, and, 
that perhaps, in view of that 
fact and the opening of a fair) 
in California next year the) 
commission might consider that | 
state as the locale for the March 
meeting. Chairman Thompson 
indicated he was receptive to 


New Governors Attend | 


'the invitation. 


The meeting mas attended by | 
two governors-elect and _ the 
representative of a third. | 

Leon C. “Red” Phillips, gov-| 
ernor-elect of Oklahoma, was 
present along with retiring Gov. | 
E. W. Marland, while New 
Mexico’s governor-elect, John E. | 
Niles and James Murray, lieu-| 
tenant governor-elect, sat at, 
the table with retiring Lieut. 
Gov. Hiram Dow, the state’s 
representative on the compact 
commission. E. V. Shawver, in- 
dependent operator of Wichita, 
Kans., was official observer for 
Gov.-elect Payne Ratner of. 
Kansas. 

Other representatives and of- | 
ficial observers present were: 
G. Graves, Michigan’s 
official observer; Tom Anglin, 
Oklahoma; Chairman Thomp- 
son, Texas; James T. Duce, 
Colorado; C. M. Kneir, Illinois, 
serving for William Bell; Judge 
E. R. Sloan, Kansas, and W. H. 
McFadden. 

Governor-elect Phillips  an- 
nounced that, since Tom Anglin 
had been elected to the Okla- 
homa senate, he could not rep- 
resent the state on the commis- 
sion after next January, but 
that the other two Oklahomans 
connected with the commission 
would be re-appointed. They 
are Art Walker, secretary and 
W. J. Holloway, attorney. 

Phillips also included in his 
short talk the statement that 
he does not think it is good 


_begin to play the game. He 


said the governor-elect was in. 
sympathy with the compact 
and its work. | 

Kneir of Illinois reported 
that a conservation bill had 
been prepared for introduction | 
when the legislature of that) 
state meets in January. He is) 
director of the Legislative Ad-| 
visory Board in Illinois. It is 
known there will be consider- | 
able opposition of local opera- 
tors in the new Illinois fields 
to an effort to secure a conser- | 
vation law there. | 


Governor Marland, credited | 
with being the father of the) 
Interstate Oil Compact, and at-| 
tending probably the last of its 
meetings as a leader, was given | 
the honor of seconding the mo-| 
tion that the compact be ex-| 
tended. He took occasion, in 
his talk, to state that the chief 
problem of the compacting 
states was to find ways of pre- 
venting pumping wells from 


ibeing destroyed as a result of 


flush production taking the bulk 
of the market. 


Of interest to the oil industry 
as well as to the members of 
the Compact was the statistical 
position of the industry as out- 
lined by Dr. A. G. White, of 
Washington, chief petroleum 
economist of the Bureau of 
Mines and by Fred Van Covern 
of New York, of the American 
Petroleum Institute’s staff. 


Economic Position Sound 


Dr. White said that in the 
past year there had been a 20 
million barrel reduction in crude 
stocks east of California, with 
six million barrels each in 
Texas, Oklahoma and Wyoming. 
About half of this reduction, 
he added, was old crude stocks. 
The result of the reduction in 
crude stocks is the establish- 


that crude runs of approxi- 
mately 3,050,000 barrels daily 
average for the next three 
months will give a _ gasoline 
stocks total on April 1 of ap- 
proximately 80 million barrels. 


Gas Pipeline 
Says Lea Act 
Doesn't Apply 


N.P.N. slews Bureau 
WASHINGTON, Dec. 19. — 
Kansas Pipe Line & Gas Co., 
whose application with Federal 
Power Commission for author- 
ity to construct a $21,500,000 na- 
tural gas pipeline from Kansas 


,to Minnesota’s iron range, serv- 


ing communities along. the 
route, has been attacked by the 
coal interests at every turn, has 
now asked FPC to disclaim any 
jurisdiction over the proposed 
system, since the new line will 


‘not enter a natural gas market 


already being “served”, as pro- 
vided in the Lea Natural Gas 
Act. 

Only a few weeks ago, North- 
ern Natural Gas Co., which had 
been ordered by FPC to “show 
cause” why it should not build 
a line to serve the territory pro- 
posed to be served by the Kan- 
sas Co. line, answered the com- 
mission, saying it does not want 
to serve the territory, and that 
to do so would be an “undue 
burden.” 

Earlier than that, FPC held a 
hearing to determine whether it 
has jurisdiction over the Kansas 
application (a point not yet de- 
cided), at which the coal inter- 
ests appeared en masse to pro- 
test the invasion of a competing 
fuel. 
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In Most Favorable Economic 
Position In Twelve Months 





FORT WORTH, Dec. 15.—The oil industry’s overall economic 
position now is the most favorable of any time during the last 
12 months, and the outlook for demand for crude is favorable. 

Refiners of the country should restrain their operations, 
in the early part of 1939, to avoid building up inventories of 


refined products to uneconomic levels, such as occurred 


the latter part of 1937 and early 


in 
part of 1938. 


These were the conclusions of the Committee on Supply 
and Demand of the Independent Petroleum Assn., which had 


been making a study of market 


factors and reported here today 


to the association’s executive committee. 


To avoid overstocking on 
products, the committee sug- 
gested that refinery operations 
be conducted so that total gaso- 
line stocks March 31 will not 
exceed 83 million barrels. 


At the same time, excessive 
stocks of gas oil and heavy fuel 
should be reduced materially 
and, in order to accomplish this, 
the production of crude oil dur-| 
ing the first quarter should be 
kept about equal to the current 
rate of production. | 

“Present production levels,” 
the report states, “do not pro- 
vide for any further reduction 
in crude stocks and, if such 
reductions are contemplated, 
these production figures must 
be reduced accordingly. With 
crude oil in such a strong statis- 
tical position, sound business 
practices would seem to call for 
a reduction in inventories of 
refined products to avoid waste | 
during the coming months.” | 

The committee’s recommenda- 
tions with reference to what it 
termed unequitable, unsound 
and unfair conditions was as 





tion in purchases between pools 
within a state. 

“3. That where producers of 
crude petroleum are producing 
oil from wells in such large 
quantities as to create under- 
ground physical waste, that if 
there is a conservation law in 
a state where this is occurring, 
that the regulatory body of the 
State take such action as may 
be necessary to eliminate this 
waste, and that where no con- 
servation law exists that the 
producers themselves voluntar- 
ily curtail their production to 
such a point as will eliminate 
waste. 

“We also desire to submit for 
your consideration the follow- 
ing review of the statistical po- 
sition of the petroleum industry 
as of November 30, 1938: 


Position Is Favorable 


“The over-all statistical po- 


‘sition on Nov. 30, 1938, was the: 


most favorable that it has been 
at any time in the last 12 
months. A continued low rate 





| of production has resulted in 
| the withdrawal of over 40,000,- 
|000 barrels of crude oil from 


follows: 
Text of Report 


“We respectfully recommend 
that such steps be taken as may 
be necessary, either through 
co-operation or by law, to ac-| 
complish the following essential’ 
principle to equitable proration’ 
under a sound conservation pro- 
gram: 

“1. That no proration of pro- 
duction shall be applied to 
stripper wells either through 
orders of regulatory bodies of 
the oil producing states or by 
purchasing companies, and that 
a market be provided, in the 
interest of conservation, for the 
full production from all stripper 
well pools in order to prevent 
the premature abandonment of 
stripper wells. 

“2. That the additional mar- 
ket for crude petroleum in each 
of the oil producing states in 
excess of the market supplied 
by full production from stripper 
wells be distributed equitably 
and without discrimination to 
all other producing wells in the 
state and that no special al- 
lowables be granted, for the 
granting of special allowables 
only brings about discrimina- 


storage east of California dur- 
ing the last 12 months and 
crude stocks are nearing mini- 
mum working levels. Undoubt- 
edly a part of this withdrawal 
from crude storage, however, 
was not justified in the face of 
excessive refined product stocks. 

“Refining activity has been 
reduced below the level of last 
year but the reduction has not 
yet been sufficient to bring re- 
fined product stocks down to 
economic levels. Gasoline stocks 
on Nov. 30 were slightly below 
last year but these stocks at 
this time in 1937 were already 
excessive and mounting rapid- 
ly" 

Members of the Committee 
on Supply and Demand are; 
H. B. Fell, executive vice presi- 
dent of the association, chair- 
man; J. S. Bridwell, Bridwell 
Oil Co., Wichita Falls, Texas, 
vice chairman; J. A. Aylward, 
Aylward Production Co., Wichi- 
ta, Kans.; Van S. Welch, Fiynn, 
Welch & Yates, Inc., Artesia, 
N. M., and C. M. Boggs, Kano- 
tex Refining Co., Arkansas City, 
Kans. 


To Defend Yourself 


Against Today’s Hard Competition— 
Use NPN Safety and Inspection Service 


Orr INSPECTION forms for 
Bulk Plant, Trucks and Service Stations 
will help you to find the WEAK points of 
your plant and equipment. They will take 
you DIRECTLY to the places where the 
equipment is not giving you the full dollar 


value to which you are entitled. 


Our Minimum Standards for Profits 
manual will help you find the WEAK points 


in your costs. 


The best defense against the vigorous 
competition of today is a well equipped and 
a well organized and properly managed 
business. To aid you in reaching these ob- 
jectives use NPN Safety and Inspection 


Service. 


A Trial Package of Service— 
32 booklets for only $3. 


Enough for 25 Service station in- 
spections, 5 bulk plant and truck in- 
spections, with 2 Guides to Minimum 
Standards for Profits. 


Send this coupon TODAY 


NATIONAL PETROLEUM NEWS 
542 Penton Bldg., Cleveland, Ohio 


Yes—Send me your “Trial Package” of 3 Easy-to-Use 


Tools for Cutting Marketing costs. Enclosed is check 
for $3. 


STREET—BOX 


CILY—STATE 














18 





NATIONAL PETROLEUM NEWS, WEDNESDAY, DECEMBER 21, 1938 








Fix Allowables Further Ahead 


| 





Executives Ask Texas Agency 


N.:P. N. News Bureau 

By ALLEN S. JAMES 

TULSA, Dec. 19.—In the light 
of subsequent events, the per- 
sonal participation of high rank- 
ing executives of major and in- 
dependent oil companies in the 
Texas Railroad 
proration 


Commission’s 
hearing at Austin 
Dec. 12 has been classed by 
veteran observers as the best 
piece of public relations work 
the oil industry has done in 
many months. 

Month after month the com- 
mission’s proration hearings 
rather dull and 
routine affairs. Many of the 
appearing for 
the companies, and particularly 
the n 


in a position to answer more 


have been 
representatives 
ajor companies, were not 


than the one question of how 
much production that company 
wanted the next month. 

There is no doubt many an 
independent operator, feeling 
aggrieved at some company, be- 
came still hotter under the 
collar when he attempted un 
successfully to get some sat- 
isfaction out of that company’s 
representative at a_proration 
hearing. The “big guys,” many 
afraid to 


appear at a hearing, or at least 


operators felt, were 


would not spare the time to 


atten 


High Talent Present 


That feeling 
removed to a large extent at 
this hearing, as executive after 
executive 


undoubtedly was 


answered to his name, 
went to the witness stand, swore 


to teil the truth and_= then 
answered frankly the questions 
put to him by the commis- 
sioners and the spectators. 


Never before in the history of 
proration has there been such 
an array of high ranking ex- 
eculives present at the meeting 
of a state regulatory agency. 
They had been asked by Chair- 
man ‘Thompson to attend, and 
they came. Their presence at- 
tested to Thompson's standing 
in the oil industry. Their 
testimony gave him the best 
support in the world for his con- 
servation program, and showed 
anyone opposed to that pro- 
gram what he had to buck. 

And it served notice on the 
majority of the industry that 
Thompson could not be blamed 
if, in the months to come, his 
program should be overthrown. 

The commission’s chairman 
asked each executive if he cared 
to express his views on con- 
servation matters. Many of the 


'recommendations. 


executives discussed the ques-| 
tion at some length and offered 
A majority 
of the recommendations can be| 
grouped as follows: 

1. Keep the Saturday-Sunday 
shutdowns in Texas or their 
equivalent to restrain produc-| 
tion. 

2. Hold refinery runs to an 
average of not over 3,100,000 
barrels daily average for the 
first quarter of 1939. 

3. Make changes in allowables 
every 3, 4 or 6 months so large 
companies can plan ahead with 
some assurance of attaining 
their objectives. At present al- 
lowables are set from month to 
month. 

6. Set top allowables for all 
fields, which would prevent new 
completions from _ continually 
raising production throughout 
the month. 


Set Allowable 
For Texas For 
Three Months 


vs Bureau 
17.—Texas oil 
fields will be shut in eight days 
in each of the first three months 
of 1939 and the present basic 
allowable will remain un- 
changed through the entire first 
quarter of the new year. 

That was the ‘answer, con- 
tained in an_ unprecedented 
proration order signed Dec. 14, 
of the Texas Railroad Commis- 
sion to statements of the oil in- 
dustry’s leaders at Austin Dec. 
12 that their chief worries in 
recent weeks have been uncer- 
tainty over continuation from 
month to month of the Satur- 
day-Sunday shutdowns and over 
the state’s conservation  pro- 
gram after Jan. 1 when a new 
commissioner takes office. The 
oil company executives also 
urged continued = caution 
through the first quarter in or- 
der to maintain the _ present 
good statistical position of the 
industry. 

The Dec. 14th proration order 
was the first to be prepared by 
the commission for a longer pe- 
riod than one month. It was 
also unusual in that Commis- 
sioner Lon A. Smith, who had 
declined at times in the past to 
sign orders calling for Satur- 
day-Sunday shutdowns, validat- 
ed this new order by signing 


\for him to do but sign. 


| Texas 


along with Chairman Ernest O. 
Thompson. 

Smith justified his action by 
stating that those who had 
come to him privately and had 
bitterly opposed the shutdowns 
had failed to come out in the 
open and make a fight when 


Producers Ask 
Status Of Oil 
MarketingCode 


they had the opportunity; hence | 


he felt there was nothing left 
Smith 
also said he had an understand- 
ing that, if market conditions 
improved, the Mareh _ shut- 
downs would be eliminated or 


‘at least held to one day a week. 


Now that the new proration 
order is on the books of the 
Railroad Commission, 
the question is; “Will it be al- 
lowed to remain there?” 


G. A. Sadler of Longview, 
who succeeds Commissioner C. 
V. Terrell on Jan. 1, has stated 
he would not attempt to tear 
up the January order. Sadler 
also stated he does not contem- 
plate any unusual departure 
from the present policy of the 
commission. On the _ other 
hand, a change of heart by 
Smith could upset the program 
if he should be given support 
by Sadler. 


December Schedule Kept 


The new order virtually re- 
adopted the December  sched- 
ules, since only 43 of the more 
than 500 different listings in 
the order showed changes from 
the Dee. 11 calculations. The 
largest change in any field was 
an increase in Talco of 7931 bar- 
rels, to a total of 42,285 barrels 
daily. This increase previously 
had been announced as retro- 
active to Dec. 10, to permit the 
Taleo Asphalt & Refining Co. 
to obtain sufficient crude to 
continue operations. The plant 
had been shut down a few days 
prior to the increase in the al- 
lowable, the reason given being 
lack of sufficient crude under 
allowables in existence at that 
time. 

The calculated gross allow- 
able for Texas for January was 
placed at 1,735,514 barrels; with 
the eight shutdowns estimated 
to deduct a total of 12,895,136 
barrels, net allowable for the 
month was estimated at 1,319,- 
942 barrels daily. V. E. Cotting- 
ham, chief engineer for the 
commission, estimated that new 
well completions will add 30,000 
barrels monthly to the allow- 
able. 

For December the gross al- 
lowable set by the commission 
was 1,710,082 barrels daily. The 
eight Saturday-Sunday — shut- 
downs production was per- 
mitted Dec. 17—were expected 
to bring down the net allowable 
to 1,294,577 barrels, which is 
49,323 barrels under the Bureau 
of Mines’ estimate of market 
demand for Texas crude in De- 
cember. 


FORT WORTH, Tex., Dec. 15. 
~A special marketing commit- 
tee of the Independent Petro- 
leum Assn. was authorized by 
a resolution of that associa- 
tion’s Special Study Committee 
of 36, which met here Dec. 13 
and 14 to receive and act on re- 


ports of sub-committees pre- 
viously appointed to study mat- 
ters of paramount interest to 
producers in the southwest. 

The marketing committee 
will take up the suggestion 
made at the meeting here that 
the producers study markcting 
practices and their relation to 
crude oil production and it will 
have these two specific tasks: 

1. Determination of the status 
of a marketing code placed in 
the hands of the Federal Trade 
Commission soon after the 
NRA expired early in 1935. 

2. Inquiry as to the authority 
of the Securities and Exchange 
Commission under the present 
law to require a profit and loss 
statement on each separate 
branch—producing, transporta- 
tion, refining and marketing— 
from, the companies now re- 
quired to report to that regula- 
tory body. 


Will Draft Report 


The Special Study committee 
spent two days discussing re- 
ports of its subcommittees be- 
fore drafting its report for sub- 
mission to a special meeting of 
the association’s membership, 
to be called at a later date. It 
will be recalled that the com- 
mittee had been named by reso- 
lution at the association’s an- 
nual convention in Tulsa last 
October, after several questions 
had been presented to the mem- 
bership on which it was deemed 
more study should be given be- 
fore final action was taken. 

Of the original questions sub- 
mitted to the study committee, 
the first two were divorcement 
of pipelines, and disintegration 
of integrated companies. The 
committee approved the reports 
of the sub-committee, recom- 
mending that no affirmative ac- 
tion be taken on either of the 
questions. 

The committee did, however, 
adopt a resolution authorizing 
the association president to ap- 
point a committee to make a 
broad study of the entire field 
of transportation of crude oil 
and its products by pipeline, 
rail, water, truck, or otherwise, 
and the rates and tariffs gov- 
‘erning such transportation, “to 
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the end that the excessive trans-| 
portation costs, if any, now pre-| 
vailing be eliminated and only! 
reasonable and fair rates and) 
tariffs be hereafter approved by. 
the regulatory bodies author-| 


ized by law to fix the same.” 


Will Study Transportation 


The committee, to consist of 
five members, will be a perma: 
nent one. 
co-operation with the executive 


officers of the association. With | 
the approval of the executive 


committee it will intervene in 


behalf of the association in rate’ 


hearings, and will appear be- 
fore congressional and legisla- 
tive committees to seek legisla- 
tion deemed necessary to re- 
quire owners of all pipelines 
now in existence or hereafter 
to be laid, to report to the prop- 
er legal bodies the cost of such 
lines, maintenance and operat- 
ing costs, determination of 
profits, and passage of legisla- 
tion looking to the limitation of 
profits within reasonable 
bounds. 


The special study committee, 
after looking into the question 
of recommending an allocations 
umpire, to consider allocations 
of crude oil to refiners, and of 
seeking an amendment to the 
Connally Law to provide for 
such allocations to the states, 
decided to continue its study of 
these proposals in the light of 
efforts now being made by the 
Interstate Oil Compact Commis- 
sion, the state regulatory bodies 
and the industry generally to 
correct existing inequities. 


Anti-Trust Law Immunity 


The question of refinery reg- 
ulation through enlargement of 
the Interstate Oil Compact was 
given considerable study, both 
by the sub-committee and the 
whole committee. The final re- 


port as approved recommended | 


in general the “enactment of 
federal legislation to provide 
for voluntary agreements with- 
in all basic industries affecting 


industrial operations, which vol-| 
untary agreements should be) 
subject to the approval of a) 


proper governmental agency, 


and that when approved they | 
should exempt those operating | 
under such agreements from |to co-operate,” said Moody. He 
prosecution under the federal] | even suggested that, if some 
| pipeline 
‘would take some of Sinclair 
'Prairie’s connections, the com- 


anti-trust laws.” Such an act 
of Congress, it was recommend- 
ed, should provide that the fed- 
eral agency might withdraw the 
immunity granted under such 
agreements upon proof of the 
violation of the provisions of 
such agreements. 
resolution was adopted in place 
of one on the same principle 


dustry only. 


It will function in} 


Still Seeking 
Relief for KMA 
‘Orphan’ Wells 


N.P.N. News Bureau 
TULSA, Dec. 19.—The prob- 
lem of wells in the Southwest 
without market outlet and 
those threatened with loss of 
market next month continues 
to cause some concern, although 
the picture generally is con- 
siderably clearer than for some 
time. 


The Texas Railroad Commis- 
sion is still seeking the elim- 
ination of pipeline proration in 
the KMA field in north Texas 
and, after the statewide prora- 
tion hearing in Austin Dec. 12, 
indications were more favorable 
that the task would be accom- 
plished. 


Dan Moran, president of Con- 
tinental Oil Co. explained on 
the witness stand at that hear- 
ing that his company had only 
a gathering system in the field 
and a line to its refinery at 
Wichita Falls. “We have a dead 
end street,’ Moran explained. 
“We are taking all the oil the 
plant can use at the present 
time. Our line goes nowhere 
but there. We are doing the 
best we can.” 

Moran told the commission, 
however, that if the producers 
connected to Continental’s 
gathering system could arrange 
someway to store the 35 per 
cent Continental is not taking 
at present, in the course of the 


‘year the company will take that 


oil, which would mean _ that 
over that period of time the 
producers will have had 100 per 
cent outlet for their wells. 


All Line Will Take 


Nelson K. Moody of the 
Sinclair Prairie Pipe Line Co. 
told the commission at the same 
hearing that the company had 
only a 4inch line from the 
field and the 65 per cent of 
allowable now being taken was 
all the line could take. 

“If we can be relieved of 
some of our connections, so that 
we can take 100 per cent al- 
lowables from those remaining 
on our line, we will be glad 


company in KMA 


pany would be willing to ex- 


\change oil from East Texas or 
‘some other field in which it is 
operating. 

This general | 


cause the only purchaser in the 


|\field had told producers it was, 


|ing the matter to Ickes. 
The threatened shutdown for 
60 days of the entire Cayuga 
\field in north central Texas be- 
but applied to the petroleum in- | 


| withdrawing on Jan. 1 may be 
averted as a result of con- 
ferences following the prora- 
tion hearing at Austin. 


Oil Accumulates 


The Tide Water Associated 
Oil Co. operates the only gather- 


ing system in the field. Some) 
18 months ago it contracted to! 


take the field’s allowable and 
to pay a price based on the 
average of that of three major 
purchasers in North Texas dis- 
trict. 

The allowables in the field 
went up, and Talco and Smack- 
over asphaltic base crudes be- 
gan to cut into Tide Water’s 
market at prices considerably 
under what that company had 
contracted to pay for the 
Cayuga crude. The result was 
an accumulation of approxi- 
mately 1,000,000 barrels of the 
oil, and a decision not to renew 
the contracts when they ex- 
pire Jan. 1. 

Chairman Ernest O. Thomp-. 
son of the Texas Railroad com- 
mission set the matter down for 
special hearing Dec. 16, but 
Tide Water later requested 
postponement until Dec. 21, 
while company officials at- 
tempted to work out a plan 
with a prospective purchaser. 

Tide Water meanwhile is re- 
ported to have offered to co- 
operate with the producers in 
transportation of the oil but 
did not want to continue to 
post a price for the crude. 

Stripper well operators. in 
southern Osage and northern 
Tulsa counties, who have been 
having market problems since 
the Barnsdall Oil Corp. ceased 
buying when Barnsdall Refin- 
ing Co.’s plant at Barnsdall, 
Okla., was closed temporarily, 
have decided to appeal to Sec- 
retary Harold L. Ickes of the 
Interior Department, from the 
Barnsdall Oil Corp.’s_ action, 
when refinery opened Dec. 1 in 
collecting a 12-cent gathering 
charge. 


Appeal To Ickes 


The operators met in Tulsa 
again last week and decided to 
ask Ickes to “look into the 
deplorable situation confronting 
69 well owners in southern 
Osage county and about 20 in 
northern Tulsa county,” to see 
if he can persuade one or more 
of the pipeline companies cross- 
ing the government supervised 
region to connect to the wells.| 

Congressman Wesley E. Dis-) 
ney of the First Oklahoma dis-' 
trict also was asked to co- 
operate with the Osage Op-| 
erators committee in present- 


Plan of producers in the 
stripper well area of Mont-| 
gomery county, southeastern 
Kansas, to purchase a gather- 
ing system in order to market 


| the 


their oil has been protested by 
one operator who has asked a 
district court to halt the move. 
‘The producers formed the 
‘Montgomery County Producers 
|Assn. and contracted to buy 
isome 200 miles of gathering 
lines from Sinclair Prairie Pipe 
Line Co. The latter company 
in turn agreed to take the 
gathered oil at one of its trunk 
line pumping stations. The pro- 
ducers obtained a charter for 
formation of Producers, Inc., 
which was to pay for the 
gathering system at the rate 
of $1000 per month for 36 
months, the Sinclair Prairie 
company agreeing to purchase 
the oil during the life of the 
purchasing agreement. 

The action was taken by the 
operator because he _ believed 
Sinclair Prairie could be forced 
to continue purchase of the oil 
at the wells, and acquisition of 
the gathering system accord- 
ingly was not necessary in order 
to obtain a market. 


Oil Producers 
Oppose Change 
In Tax Rules 


N.P.N. News Bureau 
WASHINGTON, Dec. 19. 
Oil producing interests whose 
arguments were heard at an in- 
formal conference (not open to 
press or public) here last week, 
have been given until the first 
of the year to file briefs in be- 
half of their contention that the 
Internal Revenue Bureau regu- 
lations permitting optional 
charge-off of intangible develop- 
ment costs should not be 
changed. 

About 30 representatives of 
the oil industry were present at 
conference, most of them 
tax counsel. The conference 
was arranged after the industry 
learned that the IRB contem- 
plated making some change in 
its regulations which would 
abandon the option. Under it 
companies are now allowed ei- 
ther to charge “intangible” costs 
to capital account or deduct 
them from gross income for 
computation of income tax. 


No arrangements for further 
conferences after submission of 
briefs were made, so it is as- 
sumed the Bureau will go ahead 
on the basis of evidence adduced. 
It is understood the bureau is 


| not so much, interested in any 


increased revenue the abandon- 
ment of the option might bring 
as in bringing its regulations 
into line with recently enunci- 
ated court decisions. 
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Operators’ Co-operation Sought 


To Bring Down 


BY TELEGRAPH 


LOS ANGELES, Dec. 19. — 
Contributing to the voluntary 
of operators to curtail 
California crude oil output, to 
avoid farther increase to al- 
topheavy stocks, oper- 
the Dominguez field 
have agreed to reduce produc- 
tion there by 7100 barrels daily, 
which will eliminate their pres- 
ent over-production. 

The larger operators in the 
West Montebello field will hold 
their wells to 2 maximum out- 
put of 500 barrels daily for each 
well. 


drive 


ready 


ators in 


* * * 
N.P.N. News Bureau 
By JACK WESTSMITH 
LOS ANGELES, Dec. 17.—Al- 
though production of crude oil 
in totaled 972,563 
barrels on Dec. 15, 63,593 bar- 


California 


rels in excess of a daily quota 
of 608,970 barrels, there are sev- 
eral reasons for believing that 
production would be cut close 
to an estimated demand figure 
of 600,000 barrels a day by the 
end of the month and that any 
threatened “breakdown” in mar- 
keting stability would be 
averted. 

From very competent observ- 
ers it was learned that a con- 
certed three-way program is un- 
der way to effect the desired re- 
duction in average daily crude 
production, between now and 
Jan. 1~-the deadline according 
to most estimates. 

The threefold campaign is un- 
derstood to include: (1) Rigid 
adherence to the oil umpire’s al- 
lowable production by pipeline 
purchasers in some fields—that 
is, confining their takings to oil 
produced in conformity with 
quotas set by the voluntary pro- 
ration authorities; (2) 
sions between the leaders on the 
curtailment program and large 
producers and royalty interests 
in critical fields in an effort to 
iron out difficulties which have 
prevented compliance with the 
established quotas; (3) Mass 
meetings to place the acute need 
for curtailment before independ- 
ent producers. 

It is believed in the cards that 
the California fields—taking into 
account recent large-seale dis- 
coveries in the San Joaquin Val- 
ley where individual well poten- 
tials as high as 60,000 barrels a 
day are indicated—could achieve 
a daily output of perhaps three 
times the current production, or 


Cal. Oil Output 


more than 1,500,000 barrels a 
day. 

In fields of settled townlot 
production, such as Long Beach, 
Santa Fe Springs and Hunting- 
ton Beach, which were exceed- 
ing their quotas on Dec. 15 by 
11,177, 2965, and 5348 barrels, re- 
spectively, it is not anticipated 
any substantial additional cur- 
tailment will be possible, but 
many producers are offsetting 
yverages in these fields by un- 
dJerproduction in other fields. 

Los Angeles Basin fields ex- 
ceeded a quota of 280,980 bar- 
rels Dec. 15 by 74,524 barrels, 
|sompared to underages of 3794 
ind 7137 barrels respectively in 
the “Valley” and Coastal areas, 
land this situation has caused the 
idrive for greater curtailment to 
de concentrated in the “Basin”, 
and particularly in four fields 
iwhere the combined excess out- 
put is about 50,000 barrels a 
lay. 

Wilmington, with an overage 
of 29,243 barrels, Dominguez in 
excess by 6938 barrels, Monte- 
bello (West End) in excess by 
3842 barrels and Rosecrans- 
Athens, overproducing 5346 bar- 
rels, are the focal points for the 
new curtailment drive. Indica- 
tions at the close of the week 
promised conformity to quotas 
by these fields before the year 
lend. 

In conjunction with the effort 
in specific fields, mass meetings 
and group discussions are fos- 
tering the need to unite the oil 
producers of the state who are 
producing only allotted oil, in a 
‘movement to obtain the co-op- 
eration of those operators and 
other interests who have not 

| seen fit to abide by voluntary 
proration and of purchasers of 
excess oil in certain fields. Some 
300 oil men are expected to meet 
for an outspoken discussion on 
the critical situation in the Bilt- 
more Hotel Music Room—sooth- 
ing influence—in Los Angeles 
Dec. 20. 


Mass Meeting Held 





Discus- | 


At a preliminary meeting held | 


in Bakersfield Dec. 13 under the 
joint auspices of three Cali- 


fornia oil producer associations, | 


/150 operators were cautioned 
by Dana Hogan, president of 
the San Joaquin Valley Assn., 
| that the threat of overproduc- 
'tien promises chaos to Cali- 
fornia and particularly to oil- 
| preducing areas of the “Valley”, 
and that a price breakdown 
| would bring additional curtail- 
/ment of production and exten- 
| sive Jay off of employes in the 
| fields. 

| Following the meeting Hogan 
‘outlined several controversial 


issues which have prevented 100 
per cent compliance with the 
curtailment program. ‘‘The 
problems of relief for small oil 
wells producing a high percent. 
age of water; possible changes 
in curtailment methods; buying 
of oil produced in excess of al- 
lotments; unreasonable de- 
mands of some landowning les- 
sors; and the utter disregard by 
certain selfish overproducers of 
the rights of other producers in 


| the state, must be solved if the 


state’s production is to be 
brought down and kept at the 
necessary level and if govern- 
ment interference is to be 
avoided”, he said. 


“Furthermore, the industry is 
unanimous in the belief that the 
addition of 30,000,000 barrels of 
oil to storage since the first of 
the year is a burden that cannot 
be increased if financial and in- 
dustrial distress is to be pre- 
vented,” he pointed out. “Cur- | 
tailment and production con- 
trol in California have always 
been On a voluntary basis and it 


is the major objective of the oil | 
operators’ various meetings to | 


demonstrate that the industry is 
capable of continuing its self 
regulation.” 


Kansas Governor 
Calls Conference 


PARSONS, Kans., Dec. 19.— 
Fifty-one oil men in Kansas and 
Oklahoma have been invited by 
Gov.-elect Payne Ratner of 
Kansas, to meet with him here 
Dee. 20 to attempt the forma- 
tion of an oil program to be| 
followed by his administration | 
when it takes charge of Kansas 
affairs in January. 

Included on list are represen- 
tatives of independent and 
major refining companies, as 
well as of major and independ- 
ent producers in the two states. 
The conference will start at 
noon at the Faye hotel with a 
luncheon. In calling the confer- 
ence Ratner said: 

“For the good of Kansas, not 
only today but in the future as 
well, the state must follow a 
program that will conserve our 
great natural resources and at 
the same time encourage sound 
development. The _ industry 
should be guided in order ‘that | 
it may bring profit to producers, 
land-owners, refiners and rea- 
sonable prices to consumers. 

“I am confident that the com- 
bined judgment of men in the 
industry will be a great help in 
meeting those various problems | 
that confront the producers to- 
day. 

“In order that my administra- 
tion may have the best counse! 
available to cope with the eco. 
nomic and production problems | 
immediately after my inaugura- | 
tion, I am calling this confer- 
ence of oil men.” 


'the Benoist farm, 


Deep Producer 
On West Side 
Of Ill. Basin 


N.P.N. News Bureau 

CHICAGO, Dec. 19.—The first 
deep well, with initial produc- 
tion estimated at 60 barrels an 
hour in the old Sandoval field of 
Marion county was the center of 
interest last week in the south- 
ern Illinois oil fields. 

The new well, producing from 
the Niagara at 2920. feet, it is 
believed will open deeper drill- 
ing in the western side of the 
Illinois basin. The well is only 
a quarter of a mile from the 
Sandoval field discovery well on 
and was 
drilled by the Southwestern Oil 
& Gas Co. The old Sandoval 
field had 20 wells, producing for 
about 30 years, from the Benoist 
at around 1500 feet. 


Completions in the Illinois 
fields last week were 100 wells, 
81 producing and 19 dry and 
abandoned. First reports were 
made on 14 wells and 197 were 
drillmg. The week previous 


,completions were 65 producing 


wells and 17 dry holes, with 
first reports on 21 wells and 184 
wells drilling. 


Indiana completions last week 
were two dry holes, with first 
reports on 5 wells and 30 wells 
drilling. Kentucky last week 
had eight completions, two pro- 
ducing and six dry holes, with 

rst reports on 12 wells and 55 
wells drilling. The week previ- 
ous Kentucky had 16 comple- 
tions, four of these producing 
wells, with first reports on nine 
wells and 53 wells drilling. 


Iiiimois Completions 


In Marion county, Illinois, 
Magnolia last week completed 
its Nos. 18 and 19 on the J. H. 
Young farm. No. 18 at 1772 
feet fiowed 144 barrels and No. 
19 at 1795 feet flowed 195 bar- 
rels in 24 hours. Shell Petro- 
leum Co. brought in the Young 
Heirs No. 3, flowing 762 barrels 
in 24 hours after shooting. 

Pure Oil Co.’s Routt Consoli- 
dated No. 1 in Clay county, pro- 
duced 950 barrels in 24 hours af- 
ter acid treatment. The E. E. 
Weiler No. 8 in Clay county pro- 
duced 115 barrels. Pure’s C. B. 
Clay No. 9, in Wayne county, 
produced 280 barrels through a 
choke. 

In Fayette county The Texas 
Co.’s Benninghoff No. 5, at 1601 
feet, pumped 125 barrels. Car- 


ter’s Osear McClain No. 1 in 
Fayette county, at 1555 feet, 
flowed 246 barrels after shoot- 
ing, and its Kay Birdie No. 1, at 
1450 feet, flowed 272 barrels af- 
ter shooting. 
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Are Non-Driving Employes 
Controlled By Truck Law? 





N. P.N. News Bureau 


WASHINGTON, Dec. 19.—Interstate Commerce Commission 
has before it arguments representing almost every possibic shade 
of opinion as to its authority over employes of common, contract 
and private truckers, following the oral arguments here last 
week in the case opened to determine its jurisdiction, plus the 
dozens of briefs filed by interests which made no appearance 
at the hearings, among them briefs of two oil companies. 


Predominant opinions seem 

1. Congress intended for ICC 
to have jurisdiction as to quali- 
fications and hours of service of 
all employes of common and 
contract truckers—not limited to 
drivers or even to drivers and 
those other employes whose 
work affected safety of opera- 
tion. 

2. ICC jurisdiction over em- 
ployes of private truckers ex- 
tends no further than to drivers, 
if, indeed, to these, since the 
“need” for such regulation—as 
required to be established by 
the Motor Carrier Act—has not 
yet been definitely established 
as yet. 

J. Ninean Beall, general 
Counsel of American Trucking 
Associations, Inc., was chief pro- 
ponent of the first contention 
at the argument, declaring that 
the Motor Carrier Act did not 
restrict the commission’s juris- 
diction over employes to those 
affecting safety of operation. 
Beall said the language of the 
act empowering the ICC to fix 
hours of service for trucking 
employes was clear and unqual- 
ified, and that if Congress had 
intended exemption of any par- 
ticular type of employe it 
would have been specifically 
stated in the law. 


Confusion Over Laws 


ICC instituted the proceeding 
to determine its jurisdiction as 
to hours of trucking employes, 
as a result of widespread con- 
fusion among operators and 
their employes as to whether 
any class of the latter were sub- 
ject to the Wage-hour law, 
which exempts as to hours em- 
ployes falling under ICC juris- 
diction. 

Beall pointed to the legislative 
history of the Wage-hour law 
as proof that Congress intended 
to vest in ICC jurisdiction over 
all carrier employes. He said 
as originally drafted the law 
would only have exempted rail- 
road employes, but Congress 
later was shown the inadvisa- 
bility of exempting one trans- 
portation agency to the detri- 
ment of a competing agency, 
and then exempted'the trucking 
industry also. 

Beall’s contentions were 
shared, and elaborated on at the 
hearing, by others, including 
Herold S. Shertz, counsel for Na- 
tional Film Carriers, Inc., Na- 


to be, however, that: 





tional Petroleum Carriers, Inc., 
Truck Assn. 

However, all was not unani- 
mity among the representatives 
of tor-hire trucking. Robert M. 
Davitt, counsel for the New 
York State Motor Truck Assn., 
said the commission’s jurisdic- 
tion over employes of all types 
of carriers extends only to 
drivers. The fact that the word 
“employes” as used in the act 
is not in itself ambiguous, he 
said, does not preclude con- 
sideration of the surrounding 
circumstances. 

Other Opinions Voiced 

Other shades of opinion were 
expressed in some of the briefs 
filed by common and contract 
trucker representatives, some of 


them holding to the belief that 
while ICC’s jurisdiction might 
not be construed to cover all 
employes, it might be made to 
include all those whose activities 
affected safety of operation-— 
this might include maintenance 
men, truck helpers, dispatchers, 
and similar operating employes. 
ICC has indicated that its be- 
lief might lie along this line. 
Only one speaker of the dozen- 
or-so who appeared at the hear- 
ings represented private car- 
riers. He was Irving C. Fox, ap- 
pearing for National Retail Dry 
Goods Associations, who held 
that first of all the commis- 
sion should establish the “need” 
for regulation of private truck- 
ers, aS provided in the Motor 
Carrier Act, before prescribing 


any regulations for their em- 
ployes. If this need is estab- 
lished, he said, the Commis- 


sion should find that its juris- 
diction is limited to prescribing 
requirements with respect. to 
employes whose activities affect 
safety of operation. 

Bus operators were represent- 
ed at the argument as interpret- 
ing the act along the broad lines 
outlined in Beall’s presentation. 

Labor’s representatives, how- 
ever, unlike the trucking indus- 
try’s many divisions, were unan- 
imous in their stand that ICC’s 





Control of Private Truck Employes 


Limited to Drivers, Says Oil Brief 


N. P. N. News Bureau 
WASHINGTON, Dec. 19. 
Two oil company briefs filed in 
connection with Lx Parte MC-28, 
the Interstate Commerce Com- 
mission’s investigation to de- 
termine the extent of its juris- 
diction over trucking employes, 
differ slightly from the conclu- 
sions of some of the other pri- 
vate carriers who expressed 
views in connection with the 
case. The briefs were filed by 
Socony Vacuum Oil Co. and 
Standard Oil Co. of New Jersey, 
both operators of large fleets of 

private trucks. 

Both briefs contend that the 
“need” for regulation of private 
truckers as to qualifications and 
hours of service of employes 
and safety of operation, as re- 
quired by the Motor Carrier 
Act, has not been established, 
and until it is established, in- 
clusion of private carriers in 
such a proceeding as this is 
premature. 

A series of hearings has been 
scheduled by the commission 
(see Oil’s Washington Calendar, 
page 15, this issue, N.P.N., for 


dates), to inquire into this 
“need”. 
If and when this need is es- 


tablished, the “duty of the com- 
mission will be wholly fulfilled 


by regulating only the drivers” 
of the trucks of private carriers 
to quote from the Socony-Vac- 
uum brief. 

Only a difference in wording 
makes this different from Jer- 
sey Standard’s contention that 
“it is the position of (this com- 
pany) that the commission’s 
power covers only those em- 
ployes engaged in the actual op- 
eration of motor vehicles on 
highways, and does not extend 
to mechanics and maintenance 
men or other non-driving em 
ployes.” 

The Socony-Vacuum brief 
backs up its contention with the 
argument that “in a tort action, 
involving an accident, the quali- 
fications and maximum hours of 
service of any employe other 
than the driver would have no 
bearing . ... the liability would 
depend upon conformance with 
all applicable laws and regula- 
tions and the negligence or lack 
of negligence of the driver.” 

Going stil further, the brief 
says that, if the commission 
finds that the need exists for 
such regulation, it need go no 
further than drivers because 
the Wage-Hour act “will effec- 
tively provide for and regulate 
the activities of employes other 
than drivers.” 


jurisdiction be limited to those 
employes whose work affects 
safe operation. 

Joseph Padway, chief counsel 
for A. F. of L., laid the “hub” 
of the labor argument when he 


pointed out that, under the 
wage-hour law an _ employer 


must pay time-and-a-half for all 
hours over 44 per week, but the 
ICC had set a higher work-week 
than this (60-hours, if made ef- 
fective as promulgated), and 
that it had no authority to pro- 
vide for over-time payment. 
Padway declared that “eco- 
nomie and social factors” should 
be considered in the regulation 
of hours of trucking employes, 
but a few minutes later deciared 
that the ICC should not in- 
quire into what the wage-hour 
law provides, but should be in- 


terested only in its jurisdiction 
under the Motor Carrier Act. 
David Kaplan, International 
Assn. of Mechanies, and O. D. 
Zimring, A. F. of L., also ap- 


peared on laber’s behalf. 


Oi] Trucker Fined 


Bay Te ne 
WASHINGTON, Dec. 20. — 
Lawrence E. Spaide, Pennsyl- 
vania trucker, has been fined 


$250 for transporting petroleum 


products by truck in interstate 
commerce without authority of 
the Interstate Commerce Com- 


mission, ICC has been informed 
by attaches of the U. 5S. Dis- 
trict Court at Harrisburg, Pa., 
where Spaide pleaded nolo con- 
tendere to 33 counts of an in- 
formation making the charge. 
According to the commission, 
Spaide was carrying petroleum 
products from New Jersey to 
Pennsylvania points for hire. 


Price Suit Taken 
To Federal Court 


MINNEAPOLIS, Dee. 19.— 
The complaint of seven Minne- 
apolis retailers charging Stand- 
ard Oil Co. of Indiana with in- 
terference in retail gasoline 
prices was transferred from the 
county court to federal district 
court on motion of the com- 
pany when the case came up to- 
day for oral hearing. 


The retailer’s complaint al- 
leged Standard “forced” its 


lessees to reduce service station 
gasoline prices around Nov. 1 
“to eliminate competition cre- 
ated by ‘cut rate’ stations” that 
were alleged to be encroaching 
on Standard’s gallonage (sce 
N. P. N. Dec. 14, page 9). 

The seven retailers, all han- 
dling major brands other than 
Standard, sought a permanent 
injunction against Standard’s 


'alleged fixing retail prices in 


Minnesota. 
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January ‘Gas’ Demand Jap tiessavr, men, dec 
° |18.—Effective Dec. 19, Simrall 
Will Top 1938 by 3 % 'Corp. reduced central Michigan 


Michigan Oil 
Price is Cut 


| Crude Price Changes 


‘crudes 14 cents, except West ; 
‘Branch-Arenac, which was! MT. PLEASANT, Mich., Dec. 








By Teletype 
N.P.N. News Bureau 

WASHINGTON, Dec. 20. — 
Bureau of Mines today gave 
the oil industry a Christmas 
present, predicting a 3-per cent 
gain in domestic demand for 
motor fuel in January. 

Domestic gasoline demand for 
the first month of 1939 will total 
36,230,000 barrels as compared 
with an actual demand of 35,- 
176,000 barrels for last January, 
which in turn topped the Janu- 
ary, 1937, demand figure by 4.4 
per cent. 

The bureau indicated its fore- 
cast was conservative, com- 
pared with “some economists” 
who predict “gains as high as 
6 per cent in gasoline demand 
in January .. . based largely 
on business recovery, particu- 
larly in the automobile trade.” 


“However,” the bureau re-| 


lease added, “tha October and 
November figures, the latest 
available, do not indicate such 
material gains.” 

To meet January demand, the 
bureau estimates a daily aver- 
age supply of crude oil amount- 
ing to 3,270,000 barrels, which 
is 1 per cent below the De- 
cember estimate and 3 per cent 
below actual demand for do- 
mestic crude in January this 
year. 

The decline, it is pointed out, 


“is due chiefly to the fact that) 


provision is made for an in- 
crease of only 5,500,000 barrels 
in gasoline stocks, compared 
with an actual increase of 9,- 
222,000 barrels in January this 
year.” 


Warns Against Increased Runs 


At the same time, the bureau | 


notes that “higher runs than 
anticipated in the last quarter 
of 1938 will result in larger re- 
fined inventories at the end of 
the year than expected, thus 
increasing the desirability of 
curtailing operations in the first 
quarter of 1939.” 


Commenting on the increased 


runs, the Bureau points out that 
daily average crude demand in 
November was 3,492,000 barrels, 
whereas the bureau had esti- 
mated but 3,391,000 barrels, and 
adds: 

“The apparent excess of 101,- 
000 barrels daily in crude oil 
demand was due primarily to 
larger runs to stills than were 
estimated, which resulted in an 
increase of about 1,200,000 bar- 
rels in gasoline stocks in No- 
vember, whereas the bureau 
had contemplated no increase 
during that period.” 

To get back to the January 
forecast —— the bureau estimates 
motor fuel exports at 3,400,000 


| pected to be increased, the bu- | asks eo , : : 
/reau comes to a tentative total _ Simrall’s new prices are: 


raised 8 cents. New prices are: | 49 __¢; 

barrels, 100,000 barrels higher | Greendale, Porter, bar om alo. siege Corp., Standard 
than the December estimate, equal grades, $0.785 per barrel; | il Co. of Ohio subsidiary, to- 
and 310,000 barrels higher than pByckeye, Bentley, Beaverton | “ay announced a 14-cent reduc- 


in January this year. ‘and Edenville, $0.76; Freeman,|tion in the prices it will pay 


Adding inj the 5,500,000 bar-'g9.6g; and West Branch-Arenac, | for all central Michigan crudes, 
rels by which stocks are ex- |g0 79, 


\except West Branch and Arenac. 


figure of 45,130,000 barrels of Fyel Stocks 


motor fuel to be produced in| 
the month. Of this, 1,000,000 


|Crystal, Greendale, Porter and 
/equal grades, $0.785 per barrel; 


Drop Sharply 22vert. Buckeye, Bentley 


enninnedllier AP coe mae Bg ee land Edenville, $0.76; and Free- 


amount deductible for benzol $0.68. West B m " 
: 2. man, 68. es ranch an 
and direct sales and losses of N. P.N. ‘News Bureau 


natural gasoline, making re-| 9. Arenac are unchanged at $0.70 

finery production 44,130,000 bar- EW YORK, ee. saalitnan “| per barrel. 

rels. This is distributed among |206,000-barrels decline in stocks | The company. themed conepe- 

the various refining districts as'|of gas and fuel oils and an in-|.... : 

follows: ; . | tition from the flush production 

O : crease of 1,048,000 barrels in. he B seated lot a 
(Thousands of Barrels) in the Bloomingdale town-lot de- 


gasoline stocks were highlights | r 
East Coast ............ 5,740 of the American Petroleum in. | VOOP ment in Van Buren County 


Aposineiion ........... 1,480 .,; , _|for its reduction. Volume of oil 
Indiana-Illinois stitute’s report today of re from that field now represents 


Oklahoma ............. 9.920 finery operations in the U. S.' approximately 25% of Michigan 
Kansas-Missouri ....... 2.420 Guring the week ended Dec. 17.| production, it was said. 

Texas Inland .......... 3,060, Averaging 3,245,000 barrels) “We have carefully checked 
Texas Gulf Coast...... 11,070 daily, crude runs at refineries|up and find that the going 
La. Gulf Coast ......... 1,340 were 95,000 barrels daily higher | price, and in one instance the 


N. La.-Arkansas 
Rocky Mountain 
California 


ev nee 950 than in the previous week, and) posted price, of Bloomingdale 
as 1,140 72,000 barrels higher than runs crude is 60 cents a barrel at the 
Sen id ae 6,300 in the comparable seven-day well,” C. L. Maguire, president 
‘period of 1937. Gasoline pro-|of Simrall said in announcing 
‘cetaceans 44,130 auction at plants reporting to| his company’s price reduction, 

or the Institute was increased adding “Bloomingdale crude is 
43.47% Yield '354,000 barrels last week. 'backing up the crude in this 
Natural gasoline consumption; More than half of the decline territory and we are losing our 





Total 


at refineries during the month in gas and fuel oil stocks was customers and outlets. 


is estimated as 7 per cent of|in the lighter oils. Inventories; “In trying to figure a fair 
total production, or 3,090,000 of these oils declined 1,206,000; competitive price that will 
barrels, making  straight-run barrels to 30,862,000 barrels on enable us to continue to sell 
and cracked production neces-| Dec. 17. Stocks of residual fuel} our normal customers,” Ma- 
sary to meet estimated demand) oils were down an even million) guire said, ‘“‘we have taken De- 
41,040,000 barrels. The yield is! barrels, standing at 118,711,000|troit as a basis. Bloomingdale 
estimated at 43.4 per cent, ap-| barrels on Dec. 17. The total) crude is being laid down in tank 


/plication of which to the above) inventory of all gas and fuel|cars in Detroit at 95 cents per 
figure gives crude runs of 94,-| oils on that date was 148,573,-| barrel. This on a competitive 


490,000 barrels, or 3,048,100 bar-| 000 barrels, down 6,093,000 bar-| basis via pipeline to Detroit 
rels daily. Foreign crude runs| rels from the all-time peak of represents 68 cents for Free- 
are estimated as 2,200,000 bar-| 154,666,000 barrels reached in) man crude, or 14 cents lower 
rels. ‘early November of this year. | than the present posting.” 

The estimate for exports of Despite the increase of 1,048,-| West Branch-Arenac crude 
crude has been raised by the|000 barrels in gasoline stocks} was not included in the reduc- 
bureau to 5,800,000 barrels. | Jast week, the rate of increase] tion since this “is an asphaltic 


January demand for crude by still was not as pronounced as|crude and has certain market 
states, as forecast by the Bu-|it was at this time last year.) values of its own,” Maguire 


\reau, follows: ‘Inventories in the comparable) said. 
NE ichinsdS Paap ee 1,332,900 1937 seven-day period rose} A _ survey by NATIONAL 
a 588,400, 1,437,000 _ barrels. Estimated; PETROLEUM NEWS today in- 
OO ere 499,700 total stocks Dec. 17 were 69,635,-| dicated that approximately 10,- 
Louisiana .......... 241,900 000 barrels as compared with /000 to 12,000 barrels of oil are 
eee 153,900 74,117,000 barrels on the same! moving out of the Blooming- 
New Mexico ........ 95,800' date last year. dale area daily by tank car and 
| RT eer eee 86,100 The East Coast and Louisiana | truck at prices, various sources 
Se i 66,800 Gulf districts were the only in Michigan said, ranging from 
ee 49,000 ones to show reduced gasoline/50 cents to 73 cents per barrel. 
Oe \ 47,400 inventories; the reductions were|'There is no pipeline into the 
Pennsylvania ....... 42.300 97,000 barrels and 104,000 bar- field. 
a. eT eeree 17,100 rels in the two districts, re-- Bloomingdale crude compares 
a ee 12,100 spectively. favorably with other Michigan 
re 11,900 Large gains in gasoline in- crudes except that sulfur con- 
West Virginia ...... 9,400 ventories were: Texas-Gulf, tent is considerably higher, one 
en rere 9,100 376,000 barrels; Indiana-Illinois- refiner said, adding that the 
COREG 6 ssi5 ts 3,900 Kentucky, 234,000 barrels; Cal- yield of high octane gasoline 
ere rere 2,900 ifornia, 197,000 barrels; and from Bloomingdale oil was 
_____— Oklahoma-Kansas-Missouri, 109,-/ higher than from other Michi- 
SE | .svcigxcanscen 3,270,600 000 barrels. ‘gan crudes. 
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Total New Supply 


3,371,730 


3,329,100 


| 
L test Oil I d t St tisti 
Trends of Basic Figures Crude Oil Production for the U. S. 
Dec. 10 Dec. 17 Dec. 17, 37 (American Petroleum Institute Figures) 
F - SO } ue: Week Esded——_____. 
Crude Production ..... . 3,245,100 3,276,300 —3,439,850 Dec.17 Dec. 10 Dee.3 
(Bbls. daily) Barrels Barrels Barrels 
a eae se Oklahoma City 106,500 91,800 77.7150 
Crude Emperts ...:.... 84,000 95,430 59,570 Total Oklahoma 442,400 425,900 417,550 
(Bbls. daily) Kansas ‘ 153,500 147,800 148,350 
East Texas 371,600 371,400 371,150 
, © ae a4 945 me 
eee a. ae 3,150,000 3,245,000 3,173,000 Total Texas 4 1,266,150 1.268.700 1.272.800 
$s. aay Total Louisiana 259,400 259,100 260,900 
: ical oe P- - Illinois (New pools) 110.050 103.600 99'350 
ee SERIES. os cece.cits 68,587,000. 69,635,000 74,117,000 California : 670.900 663,500 646.700 
(Bbls. total) 
East of Rockies 2,605,400 2,581,600 2,576,950 
Gas & Fuel Oil Stocks.. 150,779,000 148,573,000 118,711,000 Total U. S. 3,276,300 3,245,100 3,223,650 
(Bbls. total) mae . ities x AQ . = 
Crude Imports 95,430 84,000 54,420 


3,282,070 











TOTAL U. S. MOTOR FUEL STOCKS 


Current Refinery Operations 


STILLS 
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A. P. I. Weekly Refinery Report 
Figures in Thousands of Barrels of 43 Gallons Each) 
Stocks 
Daily Average Per Cent of (a) Total Finished Stocks of Gas and Fuel 0ll-—-—-—-———— 
Crude to Stills Reporting Capacity Gasoline and Unfinished Gas Oi! and Residual Fuel 
Per Cent Operated Production Motor Fuel(b) Distillates Oil Total 
Districts Capacity Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Dec. 17 Dec. 10 Dec. 17 Dec. 10 Dec. 17 Dec. 10 Dec. 17 Dec. 10 Dec. 17 Dec. 10 Dec. 17 Dec. 10 Dec. 17 Dec. 10 
BASE COG. o occc Svcecsee 100.0 472 171 76.7 76.6 1,409 1.365 17,519 17,616 6,554 7,108 7 590 7.935 1,144 ' 
BOOGIECHIOR «. 6 i 0 6k canes ve 85.9 Lil 102 86.7 A 103 358 2,780 2,751 270 272 i189 163 a) 
OE: a. + ee 89.5 411 420 S00 1.7 749 1,755 10,601 10,367 3,798 838 4.261 1.442 £050 ) 
Okla., Kans., Mo......... S1.6 263 256 76.9 74.9 72 b, 902 6,187 6,078 1,350 1,349 8,147 iol 1 ADT ) 
Bee  TOROR. vec cccvccse 50.3 116 104 73.0 65.4 193 155 1,684 1,628 409 419 1.580 4 ! ’ iD 
We ES woendicnctuae 88.9 SO9 772 16.5 2.1 2,765 2.530 9,542 9,166 >, 483 5.859 7,413 7.760 Su 13,619 
SA ee 97.3 127 119 87.6 82.1 304 289 2,069 2,173 1,118 1,219 1,288 1,395 2,40 fil4 
(eS 55.0 43 47 78.2 85.5 131 135 435 418 287 2X2 65 95 S52 ? 
a eee 54.2 43 18 67.2 75.0 19 212 1,193 1,182 137 138 5D 692 ) 
Ce 90.0 502 470 67.4 ( l l l 1.461 13,625 13,428 10,666 10,794 8,263 8.24 920 l 
Total Reporting......... 85.6 2,897 2,809 80.4 77.9 ( 162 65,635 64,807 30.072 31.278 115.151 116,151 145,223 147,429 
l §. Total (d) oh 3,247 3,150 69.635 68,587 30,862 32,068 17.711 LIN 711 148,57 150,779 
U.8. Total, 12-17-37 (d).. 3,173 74,117 24,502 4.209 Lis8.711 


(a) Includes straight-run, cracked, and natural blended 


(b) 


Includes stocks at refineries, in bulk terminals, pipe lines and in transit. 


(c) 12% of reporting capacity in this district did not report gasoline production. 
(d) Estimated, U. S. Bureau of Mines basis 


Crude Stocks Climb they have decreased steadily. 


N. P.N. News Bureau 
WASHINGTON, Dec. 19.—In- 
dications that withdrawals from 
crude may have been 
halted, at least temporarily, is 
seen in the Bureau of Mines re- 
port for the week ended Dec. 3, 
which shows a 502,000 barrel 
gain for the week. 

Crude stocks on Dec. 3 were 
271,065,000 barrels, compared 
with 270,563,000 barrels on Nov. 
26, the Bureau reports. On Dec. 
4, 1987, nearest comparable date 
a year ago, stocks were 303,- 
034,000 barrels, since which time 


stocks 


Only three times, including the 
week ended Dec. 3, have crude 
stocks increased in the last 33 
weeks, beginning April 23 when 
stocks were 287,804,000 barrels. 

Stocks by grade or origin, 
showing changes, are shown: in 
the table in the next column. 





Weekly Pennsylvania lube in- 
ventories, as compiled by Na- 
tional Petroleum Assn., had not 
been received at press time. 





Grade or Origin 


Pennsylvania grade 
Other Appalachian 
Lima-Michigan , 
Illinois-S. W. Indiana 
Arkansas an 
Kansas 
Louisiana 
Northern 
Gulf Ceast 
New Mexico 
Oklahoma 
CR aN iar didare 0: oe 
East Texas 
West Texas 
Gulf Coast 
Other Texas 
Roeky Mountain 
California 
Foreign 


Total U. S. 
Heavy 


_refinable.... 
in California.... 





(Thousands of barre 


Nov. 19 
6,052 
1,208 
Loo 


271,955 


16,947 


is) 


Nov. 


6,015 
1,195 
1,151 
1,182 
2,951 
3,993 
R91 
612 
279 
548 
72,759 
3.590 
788 
16,903 
19,949 
32,950 
20,709 
35,511 
2,468 


26 


270,563 
16,814 


Dec. 3 
5,910 


ibid 


Pe | 
1,206 
1,217 
2,978 
6,534 
14,324 
5,454 
8.870 
7,465 
71,656 
89 FS 
19,160 
17,309 
20,009 
33,178 
20,600 
35,857 
2,435 


1 


271,065 
16,966 


~ 


thng. from 
Novy. 26 


ue 
= ZSSNRRES 


83 
1,103 
L.1 066 
arre) 
372 
406 
60 


|) 
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Correction 


In the article entitled ‘Fine | 
Four for Removing Cut Price} 
Banners,” appearing on Page 13 
of NATIONAL PETROLEUM 
NEWS of Dec. 14th, reference | 
was made to an announcement 
by “the executive secretary of 
the National Assn. of Petroleum 
Retailers.” This was erroneous. 
It was not the national associa- 
tion, but a Kansas City ‘etail- 
ers’ association to which it was 
intended to refer. 


Coming Meetings 


—1939— 

Society Automotive Engineers, 
annual meeting, Detroit, Mich., 
Jan. 9 to 13. 

Missouri Independent Oil 
Assn., annual meeting 
exhibit, De Soto Hotel, 
Jan. 18, 19. 

Northwest Petroleum Assn. (North 
Dakota Division), Elks Club, Far- 
go, N. D., Jan. 2: » 24. 

Oil Trades Assn. of New York, quar- 
terly meeting, Waldorf-Astoria 
Hotel, New York, Jan. 

Northwest Petroleum Assn, 
sota Division), Lowry Hotel, 
Paul, Minn., Jan. 26 and 27 


al, 


of 


Jobbers 
and trade 
St. Louis, 


24, 
(Minne- 
St. 


Ohio Petroleum Marketers Assn., 
Deshler-Wallick Hotel, Colum- 
bus, Feb. 7, 8, 9 


Illinois Petroleum Marketers Assn., 
annual convention, Pere Mar- 
quette Hotel, Peoria, [l., Feb. 8-10. 

Kentucky Petroleum Marketers 
Assn., 13th annual meeting, Brown 
Hotel, Louisville, Feb. 14, 15. 


Assn. of Highway Officials of North 
Atlantic States, 15th annual meet- 
ing, Hotel Pennsylvania, New 
York, Feb. 15, 17. 

Wisconsin Petroleum Assn., Milwau- 
kee, Feb. 21, 22, 23. 

American Society of Mechanical En- 
gineers and Louisiana Engineering 
Society, joint meeting, St. Charles 
Hotel, New Orleans, Feb. 23, 24, 25 

12th National Asphalt Conference, 
auspices The Asphalt Institute, 
Biltmore Hotel, Los Angeles, week 
of Feb. 27. 

Iowa Independent Oil Jobbers Assn., 
Hotel Fort Des Moines, Des 
Moines, March 1, 2, 3. 

American Society for Testing Ma- 
terials, committee week and re- 
gional meeting, Deshler-Wallick 
Hotel, Columbus, O., March 6-10. 

Indiana Independent Petroleum 
Assn., spring convention and re- 
finers’ and suppliers’ exhibit, Ho- 
tel Severin, Indianapolis, March 
14-16. 

Oil Trades Assn. 


—_ 


of New York, an- 
nual meeting, Waldorf-Astoria 
Hotel, New York City, March 21. 

American Assn. of Petroleum Geolo- 
gists, — ahoma City, Okla., March 
50. 23, 

Americ an raided Society, Balti- 
more, Md., April 3-7. 

National Petroleum Assn., 36th semi- 
annual meeting, Hotel Cleveland, 
Cleveland, O., April 13, 14. 

Oil-World Exposition, Houston, Tex., 
April 24 to 29. 

American Institute 
Metallurgical 


of Mining & 

Engineers, Open 
Hearth Conference, Cleveland, 
April 26, 27, 28. 

Petroleum Electric Supply Assn. and 
Petroleum Industry Electrical 
Assn., Rice Hotel, Houston, Tex., 
May 2-4. 

Natural Gasoline 
Hotel Tulsa, Tulsa, 

American Petroleum 
mid-year meeting, 
tel, New Orleans, 
to 18. 

World Automotive sew 
Congress, sponsored by S.A.E.; for 
New York, May 22-26; Indianapo- 
lis, May 30; Detroit, May 31-June 
2; San Francisco, June 6-8. 

Pennsylvania Grade Crude Oil Assn., 
annual meeting, Hotel Hershey, 
Hershey, Pa., June 15, 16. 


Assn. of peeeten. 
May 3-5. 
Institute, 
Roosevelt 
La., May 


9th 
Ho- 
15 


13th International Congress of Car- 
bide, 
Welding 
Munich, 
July 


Acetylene, Oxy-Acetylene 
& Allied Industries, 
Germany, June 25 to 
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DEATHS 


Sail LH UT0ITIIVUIETINNRYAATANLESGLSTO AULA ST 
George W. Miller 


TULSA, Dec. 15.—George W. 
Miller, district sales engineer | 
for Universal Oil Products Co., 
died suddenly in his home here | 
Dec. 14. Miller had been with| 
the Universal organization since | 
1923, in the operating and sales | 
engineering departments, and| 
since 1934 had been in charge of | 
sales for the company in the} 
southwest, with headquarters | 
in Tulsa. | 


Miller was born in Vinita, | 
Okla., in 1893. He is survived | 
by his widow and a daughter, | 


Patricia Mayne Miller. 





Earl H. Gunn | 


COLORADO, Texas., Dec. 15. | 
—Earl H. Gunn, refinery super- | 
intendent for the Col-Tex Re- 
fining Co. here died here Dec. 
14 following a heart attack. He | 
| was 41 — of age. 


Ethyl To Go On Air 
For Leaded Gasoline | 
N. P. N. News ee 

NEW YORK, Dec. 18.—Ethy] | 
Gasoline Corp. will go on the| 
air at 10 p.m. Jan. 12 with a 45-| 
minute weekly program over 63) 
coast-to-coast stations of the) 
Columbia Broadcasting System, 
sponsoring leaded gasoline. | 

The show, to be called “Tune- | 
Up Time” has been designed to 
support the automotive and pe- | 
troleum industries, according to| 
Paul E. McElroy, advertising 
manager for the Ethyl corpor-| 
ation. The purpose, he said, will | 
be two-fold “First it will em-| 
phasize the importance of bet- 
ter gasoline by pointing out that | 
no automobile can deliver a 
grade of performance better) 
than the grade of gasoline in} 
the tank. Secondly, motorists | 
will be advised to go to their 
automotive service men at regu- 
lar intervals for complete motor | 
adjustment, including spark ad- 
vance for the grade of gasoline | 
used.” 

Entertainment features of the 
program will be Walter O’Keefe 
and Andre Kostelanetz’ orches- 
ira. 





Building Gasoline Plant 


TULSA, Dec. 19. Construc- 
tion on the Rhodes Pool Gaso- 
line Co.’s new $100,000 pressure 
maintenance plant in Jack 
County, North Texas, is under 
way and the plant is expected 
to be in operation after the first 
of the year. It will have proces- 
sing capacity of 3,000,000 cubic 
feet of gas daily. 
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Title Suit Appealed \the Third Court of Civil Appeals 
here. The state lost the case 
AUSTIN, Tex., Dec. 15.—Ap- after a lengthy trial in the sum- 


peal of a suit by the State of 
Texas against the Humble Oil 
& Refining Co., involving title 
to 300 acres of land in the Con- 


|roe oil field, has been filed in 


mer of 1937. In addition to title 
to the land, the state claims it 
is entitled to $500,000 for oil 
already produced from the 
properties. 
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There is A Cure 





For “Winter Jitterbugs’ 


By Sam Weissenburger 


In last week’s NPN, a western oil marketer warned against the 


“winter jitterbugs” during the dull season for gasoline sales. 


There 


is no reason for a panic, he said, since the industry has known for 
years that its gasoline sales during the winter will be considerably 
less than during the summer months of peak sales. 


Particularly, there’s no reason for cut prices, he said, for they 
will not increase gallonage, but the “jitterbugs” cause oil companies 
to reverse good business practice and sell at lower prices during 


their season of smallest demand. 


The cure for the “winter jitterbugs,”” said this marketer, is for oil 
companies and individual stations to find other things to sell during 


the dull gasoline season. 


Taking this theme, Sam Weissenburger, of NPN’s staff, out of 25 
years experience in managing sales in one of the leading department 
stores of the country, tells what merchants of petroleum products can 
do in their dull season, which every line of retailing encounters, to 
develop other sales and hold costs down. Weissenburger will be 
remembered by NPN readers for his series of articles on “Making the 


Service Station a Store”. 


z HROUGHOUT the country 
these December days, retail merchants 
are feeling pretty good. Stores are 
crowded with customers. People are 
buying. The sound of the cash register 
is heard abroad in the land. 

Smart merchants know, however, 
that just ahead looms January, and 
after January comes Old Man Febru- 
ary. Both of these months will be a 
grim contrast to December, for store- 
keepers. Business is probably going 
to be dull. 


What can the merchant do? Dull 
months are bound to come in the re- 
tail business. Unfortunately, the rent, 
heat, light and tax bills come right 
along with the dull months just as 
regularly as they do with the peak 
selling months. 

The retail merchant who faces the 
dull business has two choices. He can 
take time off during the dull season 
to do a first class job of bellyaching. 
He can spend considerable part of his 
time wishing that he had taken up 
piccolo playing or paper hanging for 
a living,—anything except retailing. 

The second choice that some keen 
merchants make, is to try by hook and 
crook to keep the red ink in the bottle 
where it belongs during dull days and 
not on the profit and loss statement 
where it is too likely to get. 

Nothing unique about dull business 
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in the retail stores. Every merchant 
must solve that problem. The trick is 
not to allow the dull months to con- 
sume all the profits which the rest of 
the year have provided. And that 
sounds a lot easier than it ever is. 
Getting business in dull months is a 
full sized job for any merchant. No- 
thing in retailing takes greater intelli- 
gence, ingenuity or hard work. Nothing 
so quickly or accurately measures the 
ability of a merchant. 

Unfortunately for the merchant, the 
dull months follow those when busi- 
ness comes easy. The contrast is pro- 
nounced. Some of us forget that, when 
business is booming, we are not really 
merchants. We are order takers. When 
business is in full swing, retail stores 
are like cafeterias. People come in, 
point at something and say, “I’ll take 
that.” That’s not retailing. That’s 
store keeping, a very different thing. 
Lots of us merchants get soft during 
the good months and, when business 
slackens, we are sadly out of training. 


When a man goes into retailing, he 
must make up his mind to take the 
bitter with the sweet. After twenty 
years in retailing, we know of nothing 
more bitter than dull business; but we 
also know that dull business can 
sharpen the wits of good merchants. 


Some of the shrewdest merchandis- 
ing efforts im the great department 
























When gasoline sales are down is a good 
time to push selling outside the station 
The station men for a Cleveland oil com- 
pany sold housewives a simple device 
for drycleaning fabrics and the oil com- 
pany of course also sold the cleaning fluid 





An “extra” service, vacuum-cleaning the 
inside of a car helped build up lubrication 
sales at a California station. The opera- 

; pushed it when the gasoline busine: 


was light 
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Slippery roads and 
inconvenience of having tire trouble when 
the temperature may be around zero, give 
the station operator added arguments in 
selling tires in the dull gasoline season 


pavements and the 
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stores of America started in the so- 
called dull months. These events did 
not just “happen.” Like all the rest of 
the human race, merchants are per- 
verse. They don’t like to think until 
they are faced with an emergency. 
When merchants have to wrestle with 
the problem of meeting expenses, 
making some money, keeping their 
organizations together, with business 
less than normal, then they must think. 
That is an emergency! 

What the big department store 
learned years ago, about dull business 
the smaller department store can profit 
by. Yes! we are speaking of Service 
Stations. For a service station that 
merchandises more than one product 
is a departmentalized store for sell- 
ing. No service station has less than 
three departments. There is the gaso- 
line department, lubricating oil depart- 
ment and greasing department. Often 
one department carries too much of 
the load. When dull business comes to 
the big department, then we realize 
we have neglected the smaller depart- 
ments. Dull months are good months 
to remedy this situation. 


If your gasoline department is the 


star department and you find that 
people are not coming in and demand- 
ing your star performer, then in the 
dull months you can give more time to 
other departments that are likely to 
have been overlooked while the spot- 
light was shining on your star per- 
former. In big department stores, man- 
agement has the same problems. There 
are months when some of the best de- 
partments and profit makers suddenly 
seem to fall asleep, but the “overhead” 
of the store is not caught napping. Ex- 
penses go right along. 


Service station men can take a hint 
from the big retail merchants of 
America. They must try to figure out 
some new ways to get business in dull 
months. They know they have dull sea- 
sons of gasoline trade coming, just as 
all storekeepers know they have dull 
months. There’s no reason to get in a 
panic about it. 


Keeping the wolf away from the 
door of a store is no different than 
keeping it away from the door of a 
home. Both jobs require courage, in- 
genuity and work. And the greatest 
of these is work. 
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Extent of the “dull season for motor fuel sales is shown by the gap between 


the two heavy lines on the chart. 


For the next two months, motor fuel sales 


nation-wide will be about 15,000,000 barrels a month, 30 per cent less than sales 


during the three peak summer months. 


As shown visually on the chart, the 


gap between summer and winter sales seems to be widening. Actually, due to 
the much larger total sales than ten years ago, the percentage of difference is not 
as great now. Ten years ago the difference was about 33 per cent 





Here are some things that successful 
store keepers know: 

In dull months business will not come 
in. It must be brought in. Bringing 
business into a store and not waiting 
for it to come in requires cold blooded 
planning. 

Cutting prices at best is a hypo- 
dermic. Giving away your profits solves 
no problems. 


Look over your list of customers. If 
a customer has not been into the store 
for some time, the dull season offers a 
merchant the opportunity to find out 
just why that customer has stopped 
trading. It may be trite, but it’s true; 
“A customer saved is a customer 
gained.” Too many merchants are too 
sure of their customers. Customers 
stop trading and “quit cold” and sel- 
dom tell the merchant why. Sometimes 
the cause seems trivial. Don’t wait until 
the customer “shows up.” Get in your 
car and find out. While you are finding 
out, don’t forget to sell him not only 
merchandise but confidence in your sta- 
tion and your ideals. No business is 
ever too small to start to build “good 
will.” 

What do your customers buy? 


During the dull season is an excel- 
lent time to find out just exactly what 
your customers buy. Do they buy only 
gasoline? Where do they buy their 
lubrication jobs? Do they buy their 
tires, batteries, spark plugs from you? 
Why not? Successful merchants find 
much profitable business can be ob- 
tained by cultivating their own cus- 
tomers instead of forever being on the 
hunt for new faces. If your customers 
do not buy in all departments, then you 
have a job cut out for you. The fault 
is the merchants and not the cus- 
tomers when the customer goes else- 
where for anything the merchant car- 
ries. During dull days, try to build a 
well rounded business. 


Check Up the Newcomers 


Have a genuine interest in the 
families who move into your neighbor- 
hood. Remember it is people who make 
money. Every family which moves near 
your service station is a potential cus- 
tomer for every one of your depart- 
ments. Get to know their members. Im- 
press on them that you are an expert 
on lubrication problems and will ad- 
vise them on petroleum products. If 
you have ever been a stranger in a 
strange neighborhood, you know you 
would welcome any merchant who was 
eager to serve you well. Dull months 
give you plenty of opportunity for 
“selling” more than products to new- 
comers. You will find plenty of unex- 
pected business in the list of new- 
comers who have moved in since you 
made, your last check up. 


Selling Fuel Oil: 


If you are selling fuel oil, go out 
and talk to the home owner who is 
using your product. Find out the type 
of furnace. Get to know the problems 
of the user of fuel oil. Show your in- 
terest in their patronage. Don’t wait 
until next summer to talk next winter’s 
supply. Every enthusiastic user of fuel 
oil undoubtedly knows some other 
homeowner who thinks of “putting in 
an oil furnace.” In the heating season 


NATIONAL PETROLEUM NEWS 











Cracking and coking 


Gasoline stocks since last spring have 


been reduced by, roughly, 25 million 
barrels 


Fuel oil stocks in the same period have 
increased by nearly 35 million barrels— 
KEITH FANSHIER in Chicago Journal 
of Commerce, November 25, 1938 


Dammed behind storage tank plates, 
153 million barrels of fuel oil today over- 
hang the market 


You can’t sell it but— 


You can crack it to coke and get more 
gasoline 





The Dubbs process is the way to do 
that 


You can sell Dubbscracked gasoline 
and coke 


Universal Oil Products Co Dubbs Cracking Process 


Owner and Licensor 








Chicago, Illinois + 
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as possible. 


they need. 


from your company. 


Standards for Profits. 


season. 


potential customers. 


and save later hurry and confusion. 





What Oil Merchants Can Do in Dull Months 
To Make Business Better 


l1—Make personal contacts with customers, outside the station as much 

2—Visit farm customers to make sure your products and services are what 

3—Check fuel oil users and, through service and contacts, lay the ground- 
work for next winter's heating oil business. 


4—Check up inactive accounts and see just why people are not buying 


5—Clean up your old stocks and move slow merchandise through sales. 
6—Study your costs by means of NATIONAL PETROLEUM NEWS Minimum 


7—Organize sales contests among your men on lubrication jobs or some 
other merchandise or service than can be sold profitably in the dull gasoline 


8—Check up on new families moved into your territory. They are good 


9—Go after truck fleet lubrication among companies in your territory. 
10—Schedule selling events ahead into the year, by time and merchandise 








itself is the best time to make a booster 
of a satisfied user of oil heat. If he is 
not a booster for your oil and service 
you want to be the first to know about 
it. The dull season on gasoline will let 
you do a lot of sales work on next 
winter’s heating oil contracts. 

Time to Visit the Farmer: 

During the dull months you will find 
it profitable to meet the farmer. The 
winter is of course the quiet time on the 
farm. The man will have time to talk 
to you about the lubrication and fuel 
requirements of his equipment. Find 
out his needs, learn about his equip- 
ment, help him in his problems. You 
are supposed to be the expert oil man 
in your vicinity. Prove it to the farmer. 
Make him feel you want his business, 
that you will have exactly what he 
wants when he wants it. Study the 
farmer’s future requirements and plan 
to make your service stations fit into 
the profitable field that the Farm Mar- 
ket has become. 

Lay Out Merchandising Calendar of 
Events: 

Sales managers in large department 
stores plan selling events during dull 
months. There is nothing haphazard 
about the planning. A certain depart- 
ment is nominated to occupy the sell- 
ing spotlight for a definite period of 
time. Every effort is put back of pro- 
moting that department during the 
time it has the spot light. Sometimes 
the period of “spotlighting” is a week, 
sometimes longer. Special window and 
inside displays are devoted to the mer- 
chandise. Salesmen introduce it and 
demonstrations are given of the prod- 
ucts’ use and value. Sometimes it is ad- 
vertised in the newspapers. Some- 
times the salesmen call prospects up 
by telephone and suggest it. A selling 
plan carefully scheduled in advance 
and talked over with your salesmen 
will develop many ideas of how to tie 
up your product with the interests and 
needs of your customers. 

Clean Up Odds and Ends of Stock: 

During the dull months go through 
every piece of merchandise you have 
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in your service station. Study carefully 
the merchandise that has not sold. If 
you have made a mistake in ever buy- 
ing it, don’t hesitate to reduce the price 
so that it will sell. Remember you 
make money on what you sell, not 
what you keep. But just because you 
reduce it in price, don’t treat it like an 
orphan. Clean up the article, put a 
new price tag on it, mark it plainly 
“reduced” and display it. Take the 
money you get out of your slow sell- 
ing articles and re-invest it in some 
“wanted merchandise.” “Clearance 
sales” always bring results if they 
are genuine. Don’t try to fool people 
about reductions if you don’t intend 
to take them. But for the bargain 
hunters among your customers, no- 
thing will beat “reductions” as a bait 
to bring them in where you can sell 
them something with a profit in it. 


Conduct a Sales Contest: 

Surprising but true, often dull 
months prove profitable by reason of 
a simple sales contest among your 
salesmen. Pick out the article you want 
to push, give “points” to the salesman 
seling it, and a simple prize to go to 
the one who has earned the most 
“points.” A sales contest gives the men 
something to think about during the 
dull months, and often the men will 
go out of their way to earn the 
“points,” not so much for the prize it- 
self, but from the thrill of competition. 

A good selection for a sales contest 
would be “lubrication jobs sold outside 
the station.” This was tried in one case 
at hand and men called on the tele- 
phone and sent messages by friends 
to prospects for lubrication jobs. If 
you have a chain of stations, contests 
between different stations should be 
carefully watched. Give consideration 
for difference in potential business, 
number of salesmen and other factors 
beyond the control of the salesmen. 
Glorify Your Merchandise: 

Just because it is supposed to be dull 
season, good merchants don’t forget 
to put glamour in their displays. In 
dull months you have plenty of time 





to try to fix up good selling displays. 
Windows should shine and merchan- 
dise look inviting. Some big stores 
change their display windows daily 
during dull months. Activity always 
causes attention. Act like you expected 
people to be interested in your dis- 
plays. Make them “newsy.” Try to fit 
your merchandise into the needs of 
your community. Your display win- 
dows should tie in with any important 
local event. 


Making Money By Saving Money: 

Study your costs! Send for NPN’s 
Minimum Standards for Profits and 
study them. Find out what you are do- 
ing that can be done just as efficiently 
for less money. What yardstick do 
you use to measure your business 
alongside of the best operated stations, 
bulk plants and trucks? During dull 
months as well as during the rushing 
and busy season you should find time 
to guard against waste, inefficiency, 
and old fashioned methods. The time to 
go after every possible improvement 
is now. How certain are you that your 
trucks are operating at full efficiency? 
Can you cut your monthly operating 
expenses? NPN’s Minimum Standards 
for Profits will tell you what are recog- 
nized as operating standards that pro- 
vide for profits. If you can study your 
business, organize it for better selling, 
and do a better job throughout the 
coming year, the dull months will 
more than pay their way. 


But Above All: 


The dull months must be studied for 
opportunities to sell merchandise. Mer- 
chants all over America are awaken- 
ing to the fact that it is not so much 
what they buy, but what they can sell 
that keeps the wheels moving. Retail- 
ing is selling merchandise that won’t 
come back to people that will come 
back. It is much more important to 
make a customer than it is to make a 
sale. Petroleum merchants are fortun- 
ate. Their dull seasons are narrowing 
each year. Years ago we put up our 
cars and forgot them until the blue 
birds sang. Now we drive all year. 


But if we are going to be realistic 
in retailing and really make some 
money, we must face facts. Business 
is harder to get in winter months than 
others. We must give better service, 
we must think up better reasons for 
our customers to buy, we must spend 
more time out in the field than we do 
at the station. It is no cinch to make 
money, or even break even in the dull 
months. It will take lots of work, lots 
of planning, and long hours. But cut- 
ting prices won’t make for profits. The 
merchant who tries to build a profitable 
business by cutting prices is like the 
Irishman who cut off his pants twice 
and found they were still too short. 


Getting business in dull months is 
hard work. Don’t let anyone kid you 
otherwise. But it is not as hard as fac- 
ing unpaid bills and possible catas- 
trophe. There is an old theatrical wise- 
crack; “It is always a bum season for 
a poor show.” It could just as well go; 
“It is always a bum season for a poor 
merchant.” The so-called dull months 
ahead are the time to find out how 
good a merchant you are. 
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DAMAGE 


FROM FUEL OIL 





Use Philadelphia Air-Tight Hose Connections 
Throughout To Help End Costly Damage Claims 


Eliminate some of the troublesome and costly head- 
aches that arise from damage claims when fuel oil 
deliveries ruin lawns or shrubs or basement furnishings. 
End them by avoiding splashing—with the new self- 
closing hose faucet and Philadelphia Valve Company 
patented quick-connecting nozzles and attachments. 


Nearly all home installations have an elbow just below 
the fill cap and this obstruction causes oil to back up and 
splash over the lawn. A tight connection with the fill 
cap eliminates this trouble and speeds up delivery, as 
the pressure overcomes resistance set up by ells or long 
runs of piping. . . Air-tight throughout, from truck tank 
to the furnace tank, Philadelphia, streamlined equipment 
helps eliminate damage claims and speeds delivery. 


It’s easy to install on any truck. It’s easy to operate, 


























too, for a twist of the wrist makes fool-proof connec- i gates oe yee ma eee ae 
° 1 ° . . any storage tan ill pipes—1 , 4,42, 
tions. The self closing hose faucet is designed to meet o* sms xs Giahidins: Selaian deinen taint 
any delivery conditions, whether the furnace tank 2", 2%", 3” and 4” Hose and tight connec- 
has a one-inch fill pipe or two-inch pipe threads. tions are available for Bulk Deliveries. Slip 
, type nozzles can also be provided. All fittings 
For ten years the Philadelphia Valve Company has de- subject to wear or abuse are made of high 
voted skilled engineering thought to fuel oil delivery strength bronze, four times as strong and 
problems. By simplifying, streamlining, and adapting new hard as ordinary brass. For more ie 
principles for connection units, we have achieved clean, information, write for Bulletin No. ; 


wasteless delivery with efficient speed. Hold your cus- 
tomer good will with modern equipment; lookinto it today. 


PHILADELPHIA VALVE COMPANY 


Aramingo Avenue and Ontario Street, Philadelphia 
Pacific Coast Distributors: Hercules Equipment & Rubber Co., 550 Third St., San Francisco 
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Winter snows may add to the task of making heating oil deliveries without loss and 
spillings but there’s nothing that adds to the customer's peace of mind like knowing the 
delivery schedule is maintained regardless of the weather 


Cash in on a Blizzard, 
Say Heating Oil Jobbers 


By E. L. Barringer 


N. P. N. Staff Writer 


A blizzard or heavy snowfall can spell Opportunity to the inde- 
pendent marketer handling heating oils because he can get the edge 
on his big competitor, marshall his delivery and office force for 24 
hours in an emergency and prove to his customers that “service” 
means something when they do business with him. 

It may cost him time and energy and extra wages and maybe 
something for truck repairs; but, given one real storm, some jobbers 
say they will lay all the needed groundwork for renewing their heat- 
ing ail contracts for the following winter. 


= long winter’s icy 
hand may grip most of the domestic 
heating oil territory and then local 
distributors will have the best oppor- 
tunity of the year to sell present fuel 
oil customers their next season’s re- 
quirements. 

A long cold snap, with sub-zero tem- 
peratures, plenty of snow, and maybe 
a blizzard, means much extra work, 
wear on equipment, and the disrupting 
of business routine. Yet, delivery 
service is what jobbers report to be 
their best means for holding present 
domestic heating oil customers into 
the future. The quality of a distrib- 
utor’s delivery service really shows up 
when cold weather strikes and strikes 
hard. 

Cold weather’s opportunity to dem- 
onstrate delivery service can mean the 
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most to the small, local distributor. 
The reason, jobbers say, is because 
the owner manages his own business 
and it does not depend on absentee 
management. Several jobbers frank- 
ly relate that they welcome at least 
one good blizzard a season, in their 
home city, where they can take per- 
sonal charge, but that they cannot pro- 
vide similar excellent delivery service 
at outside points. 

The link between deliveries during a 
blizzard and selling for the next heat- 
ing season is in the customer remem- 
bering how the supplier functioned 
when the going was really tough. 
That is why a blizzard builds a founda- 
tion to talk delivery service. Then 
when the salesman calls next summer 
to renew the heating oil contract, de- 
livery service is talked about on a 


basis of facts of how the distributor 
kept tanks filled the previous winter 
under most adverse conditions. 

Supposing then a blizzard strikes 
next week, what can you do about sell- 
ing heating oil contracts next sum- 
mer? First of all, jobbers advise tak- 
ing personal command of the situa- 
tion. The old theatrical tradition pre- 
vails, “the show must go on.” Em- 
ployes are not allowed for one minute 
to think that the weather is too bad 
to get the trucks through. Fuel oil 
truck drivers are asked what extra 
help they will need. Men are pulled 
off the gasoline delivery trucks. Office 
help is set up to handle the flood of 
inquiries that will come over the tele- 
phones about deliveries being made 
during the storm. 

While drivers are out with the 
trucks, some time can be taken off 
from making deliveries to put on some 
showmanship in a little long distance 
selling. One jobber, who has 85 per 
cent of the domestic heating oil busi- 
ness in his city, has his drivers do 
some backdoor selling during every 
storm. When the driver has complet- 
ed a delivery he makes calls on sev- 
eral customers within walking dis- 
tance of the truck. The driver goes 
to the backdoor and gives the follow- 
ing sales talk to the maid: 

“Good morning. Please do not dis- 
turb Mrs. Zilch, but when you have a 
chance will you tell her that we de- 
livered oil here yesterday and I’m 
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Lovely Lucille Manners, soprano; Dr. Frank Black, famous conductor and musician and Ross Graham, 
baritone all combine their talents to delight an immense radio audience—and to sell Cities Service products. 


Star Salesmen 


FOR 16,000 CITIES SERVICE DEALERS! 


The Best Established Radio Program 
in the Oil Industry has a 12-year record 
for Successful Selling 


err 


2c ERA TR hc ARITA BE SESS oA EADLINE entertainment for 12 years—the Cities 
CITIES SERVICE OIL COMPANY Service Concert has established a record for 
Chicago Kansas City | consistent showmanship and salesmanship. 
pete -aed m a | Every Friday night, 16,000 Cities Service dealers 
uanie Milvesbee welcome millions of listeners—in their homes and 
St. Paul Ctecsinnd | on the road—to the concert. The music America 
Grand Forks Detroit | loves, together with persuasive sales messages, 
CITIES SERVICE OIL COMPANY. LIMITED merchandise the products and services that Cities 
Toronto, Ontario ‘| Service dealers sell. A skillful show, it also is a 
ARKANSAS FUEL OIL COMPANy | successful sales organization. Radio editors and 
Shreveport, Louisiana national committees have awarded it top honors 


| ASE co for excellence. 


Why not get the benefit of this powerful sales 
influence—put it to work for you? As a Cities 


® Service Distributor or Dealer you can have all the 
proved-for-profit advantages of this great full hour 
| program. Write for details today—to your nearest 


Cities Service Oil Company office. 
| 
| a Listen in every Friday Evening at’8 o’clock E.S.T. to the Cities 





Service Radio Concert—WEAF and 44 associated NBC stations 
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sure there is plenty of oil in the tank. 
However, if Mrs. Zilch has the slight- 
est doubt about her fuel supply ask 
her to call us as we’ll be on the job 
right through the storm.” 


The jobber figures that Mr. Zilch 
that evening will talk about the storm, 
relating some of the incidents over 
the dinner table. Then Mrs. Zilch will 
mention the driver’s call that morn- 
ing, and how the oil company will be 
on the job so there is no need to be 
concerned about having enough oil. 
Next summer when the jobber’s sales- 
man calls at Mr. Zilch’s office there 
does not have to be much talk about 
delivery service to get a contract re- 
newed. 


Jobbers also advise equipping fuel 
oil delivery trucks with an extra man, 
also snow shovels and tow chains. The 
equipment will be needed at times to 
clear drifts from in front of the truck, 
and can be used in creating good will 
through digging out motorists that are 
found snow bound. 


One jobber puts a company service 
truck on the streets of his fuel oil 
customers during heavy snow storms. 
An extra man is on the truck, along 
with shovels and chains. The men 
patrol the streets, shoveling snow from 
in front of customers’ garage doors, 
towing to get a cold motor started, or 
any other service that can be rendered 
customers. There is no charge for the 
service, and the jobber is strict about 
the men refusing any tips, but the men 
are in uniform and the signs on the 
truck advertises the jobber’s extra 
service. 

During a severe storm several years 
ago a jobber had to break through a 
street to reach some fuel oil customers 
and incidentally opened the street for 
motorists. Two trucks were lashed to- 
gether and six men put on the job. 
It cost the jobber about $200 in truck 
repairs, but he got the street open, the 
oil delivered, and customers remem- 
bered the good work for a long time. 


The local jobber also usually knows 
his way around town politically and 
that helps when a storm strikes. The 
jobber can use his influence with the 
highway department in getting streets 
opened for customers, in addition to 
the street opening jobs he does with 
his own equipment. 


Another talking point for a storm 
helping to get contract renewals, job- 
bers point out, is that of having ade- 
quate storage capacity. The customer 
can be assured that a contract is 
backed by an adequate supply, ready 
to be delivered despite any weather 
condition. The “service” argument is 
about clinched, jobbers report, through 
talking about storage capacity in terms 
of days’ supply backed by a proven 
record of making deliveries in all 
kinds of weather. 


The customer has a long memory, 
jobbers report, and superlative deliv- 
ery service during a storm, or any 
emergency, carries over for several 
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years. “The home owner remembers 
these things longer than you think,” 
said one jobber who offered the ad- 
vice that delivery service means “never 
let a home owner sit without oil, re- 
gardless of the elements.” 

Jobbers report that storms and emer- 
gency weather conditions ruin profits, 





add to truck maintenance, ruin nerves 
when telephones are jangling as cus- 
tomers anxiously ask if oil deliveries 
will be made, and call for a 24-hour 
work day, but that such emergencies 
really test delivery service and are 
one excellent way of selling next year’s 
heating oil requirement contracts. 





Use Anti-Smoke Ordinance 


To Push Oil Burner Sales 


While public interest in St. Louis 
this fall was high in its annual Na- 
tional Home Show, front lawns of 
thousands of oil-heated homes and 
apartments in the city blossomed out 
one morning with placards reading, 
“T Fight the Smoke Evil with Safe, 
Economical Oil Heat’. 

In this dramatic fashion, attention 
of St. Louisans was brought to the fact 
that the newly organized oil burner 
association was making all possible 
capital of the new anti-smoke ordinance 
passed by the city last winter, which 
raised the cost of soft coal from the 
nearby southern Illinois coal fields and 
focused attention on the advantages of 
smokeless automatic heat. 

With an extensive advertising cam- 
paign, the burner association in Octo- 
ber reached the peak of its drive to re- 
capture the St. Louis heating market. 
With copy prepared and executed by 
Shell Petroleum Corp., the campaign 
has used bill-boards, newspapers and 
direct mail. 

In 1936, new oil burner installations 
in the St. Louis area had totaled only 
875, while an active sales and adver- 
tising campaign by the gas utilities 
secured 1800 new gas installations. Be- 
fore this heating season started, a 
group of burner distributors began lay- 
ing the groundwork for closer co-op- 
eration. They drew up plans for a 
trade organization they called Ap- 
proved Oil Heating Associates and in- 
vited every active oil burner dealer 
in the city to join. Installation stand- 
ards were approved and formulae for 
comparing fuel costs worked out. 

Simultaneously with this develop- 
ment, Shell Petroleum Corp. was put- 
ting the final touches to its own ad- 
vertising and sales promotion program, 
which was launched in September fol- 
lowing a joint meeting of Shell rep- 
resentatives and the sales staffs of 
members of the Approved Oil Heating 
Associates. 

Spearhead of the program has been 
a series of newspaper advertisements 
in the news sections of St. Louis’ two 
Sunday newspapers. Under such head- 
lines as, “In My Six-Room Home Oil 
Heat Costs Less,” and “I’ve Tried Both 
Kinds of Automatic Heat—and Oil 
Heat Costs Me Less,” the advertise- 
ments feature testimonials by typical 
oil heat users who have, by actual ex- 


perience, found oil heat superior to 
other forms of automatic heat. 

The four advertisements which have 
already appeared have included testi- 
monials by the head of one of the city’s 
leading dry cleaning firms, a typical 
small home owner, a prominent doc- 
tor, and the owner of a four-family 
apartment building who simultaneous- 
ly tested oil against gas by heating 
one side of his building with oil and 
one with gas. Although the advertise- 
ments were prepared by Shell, the only 
mention of the oil company is carried 
in a small Shell trade-mark at the foot 
of the advertisement. 

To back up their newspaper efforts, 
Shell also prepared two outdoor posters 
which pound home the message “Oil 
Heat Costs Less.” The first poster 
appeared in September on 68 bill-boards 
strategically spotted throughout the 
city and St. Louis County, and the sec- 
ond poster in October on the same 
boards. These are supplemented by 
eleven painted bulletin boards prepared 
and placed by the association itself. 

In addition to newspaper and outdoor 
advertising, Shell has also prepared 
two booklets for direct mail advertis- 
ing by the association and for use by 
burner salesmen on their prospect 
calls. The first, a 12-page booklet, 
“How to Operate Your Oil Burner 
Economically,” is designed to keep 
present oil burner users sold on oil 
as a fuel. It includes fundamental 
information on fuel oil characteris- 
tics, useful tables to aid in checking 
fuel costs, and suggestions on how 
to reduce fuel oil bills. The second, 
a 20-page booklet entitled “Ask Us 
Another,” is an attractively illustrated 
book of questions and answers about 
oil heat designed for prospects. 

A fourth feature of the advertising 
campaign was an exhibit sponsored by 
the Approved Oil Heating Associates at 
the St. Louis Home Show, held at the 
Municipal Auditorium from Sept. 22 
to Oct. 1. In the center of the exhibit 
floor, Shell and six of the leading 
burner manufacturers arranged at- 
tractive exhibits under the name and 
insignia of the association. 

Further impetus to the campaign 
has been given by a sales contest spon- 
sored by the Approved Oil Heat Asso- 
ciates and designed to include all sales- 
men of member firms. 
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A tank truck used for the delivery of liquefied petrole um gases on the Pacific Coast, with a distributing sta- 


tion for these products in the background. Special 


tank and fittings are called for, capacities varying 


from 250 gallons for service cars to refill small dom estic installations, to as high as 2500 gallons on trucks 


servicing comme rcial installations 


“Bottled Gas’ Market 
Growing on West Coast 


By Jack Westsmith 


N. P. N. Staff Writer 


In view of the growing interest in many parts of the country in 
the so-called “bottled gas” business the distribution of liquefied pe- 
troleum gases for various domestic and commercial uses, oil com- 
panies will find many points of interest in the accompanying article 
describing this business as it has developed on the Pacific Coast. 

The varied uses for liquefied gases there are described and the 
methods by which these markets are served by the oil companies 
and special distributing agencies which have been set up. 

On the Pacific Coast also a market for propane-butane has devel- 


oped as fuel for transport trucks. 


Although its use here is limited 


because of the necessity of stations where trucks can be refueled, 
considerable economies are claimed in commercial hauling opera- 
tions where the liquefied gas product is used, over gasoline as mo- 


tor fuel. 


S ALE and distribution of 
liquefied petroleum gases on the Pa- 
cific Coast—particularly in California 
has been developed so extensively that 
today it looms as an increasingly im- 
portant branch of the oil industry and 
one that is proving exceptionally at- 
tractive to those who have made a 
complete study of all operating and 
merchandising details. 

In the light of this experience, too 
much stress cannot be laid on the im- 
portance of preliminary analysis to 
determine such factors as adequacy of 
a satisfactory supply over a long term 
at a profitable price, cost of transporta- 
tion from the point of production, po- 
tential market in the area selected and, 
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last but not least, the matter of capital 
required to keep the business going 
while the potential is being developed. 

However, before giving consideration 
to some of these factors, it might be 
well to touch upon several general 
aspects of the liquefied gas industry 
and discuss trends which point away 
from the rather limited distribution of 
so-called “bottled gas” in the direction 
of a much broader application of the 
products as fuel for internal combus- 
tion engines on the farm, highways and 
in industry. 

Eastern observers visiting the west 
coast are impressed, first by the large 
volume movement of the _ liquefied 


gases in bulk, and second by the wide- 


spread adaptation of these fuels. 

The enlarging scope of this business 
is exemplified by a review of the mar- 
ket demand built up in recent years 
for the various products included under 
the broad classification of “liquefied 
gases,” and in analyzing some of the 
successful efforts toward greater com- 
mercial utilization. 

Pacific Coast suppliers have devel- 
oped a distribution for three distinct 
products: Straight propane, a propane- 
butane blend, and straight butane. At 
present there is a trend toward greater 
use of the blends for domestic instal- 
lations and as fuel for internal com- 
bustion engines because of the greater 
heat value of the butane. 


S rRAIGHT propane, sold chiefly as 
“bottled gas’ in small containers for 
domestic consumption—particularly in 
localities where climatic conditions dic- 
tate a product that will vaporize 
readily at sub-normal temperatures— 
has a heat value of 2550 B.t.u. per cubic 
foot, will remain a gas down to ap- 
proximately 45° below zero and has 
an octane rating of about 125. 

The propane-butane blends, or “com- 
mercial butanes” as they are generally 
known, are usually in the proportions 
of 35 per cent propane and 65 per cent 
butane, although this ratio will vary 
somewhat with the supplier and with 
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Typical installation on truck in operation on Pacific Coast using propane-butane 

blend for fuel. This market for liquefied gases is growing in this section, economies be- 

ing claimed over the use of gasoline as fuel. Service stations have to be provided where 
fuel supplies can be replenished 


the area in which the product is to be 
used. Such mixtures have a heat con- 
tent of about 3000 B.t.u. per cubic foot, 
an octane rating of from 105 to 115 
and will vaporize without help on the 
averaged sized installation at tempera- 
tures above freezing. 

This product, in addition to its grow- 
ing use as a fuel for automotive equip- 
ment, stationary engines, and domestic 
installations, is also finding wide ap- 
plication in the manufacture of gas 
for city and camp distribution through 
pipelines. 

However, straight butane, with a 
3200-B.t.u. heat value, receives the nod 
for gas manufacture, where it is blend- 
ed with lower heat-content gas obtained 
from oil, coal or synthetic processes. 
This product is used to some extent in 
domestic . installations where atmos- 
pheric temperatures are above normal. 
Some type of heat exchanger is re- 
quired to aid vaporization and over- 
come excessive refrigeration when 
large quantities of the blends and the 
straight butanes are consumed. It is 
expected 1938 sales will be more than 
20 per cent higher than 1937 and will 
show a greater trend in the use of 
propane-butane blends. 


Ar THE present time, the principal 
supply of these products is from nat- 
ural gasoline plants, with the better 
quality products coming from plants 
equipped with additional fractionating 
equipment so that relatively pure cuts 
may be made of both butane and pro- 
pane hydrocarbons. This permits sub- 
sequent blending in the desired pro- 
portions and is more satisfactory that 
the practice of running the light ends 
to storage and weathering them until 
the desired vapor pressure is obtained. 

While the weathering process gives 
a rather broad cut, usually containing 
a certain portion of pentane in addition 
to the butane and propane, the result- 
ing product is satisfactory for general 
uses in warm climates but will not 
meet the needs of sub-normal tempera- 
tures. 

Good operating practice dictates that 
the liquefied gas used in bottle or con- 
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tainer installations should not have 
more than 10 per cent residue left at a 
boiling point 30 deg. Fahr. higher than 
the minimum temperature at which 
the fuel is to be used. For commercial 
butanes, the rule is that there shall be 
no residue at 40 deg. Fahr., in order 
to prevent residue in the vaporizer. 

At California supply points the price 
for propane and butane ranges from 
1.5 to 3.5 cents a gallon. For distribu- 
tion to areas within 100 miles of the 
supply, the price ranges from 4.5 to 
6 cents a gallon for truck loads 2500 
gallons or more. 


Domestic installations are generally 
sold on the pound basis, averaging 6 
to 12 cents a pound—4.6 pounds per gal- 
lon, although in areas close to the nat- 
ural gasoline plant this price may drop 
to around 2 cents a pound. Farm deliv- 
eries, of 250 gallons or more, take a 
price of 6 to 9 cents a gallon within 
distances of 100 miles, with freight 
added for longer hauls. 


From filling stations located at 
strategic points along the main truck 
routes, large transport units can take 
on additional fuel supplies at prices 
of 10 to 12 cents a gallon, including a 
4-cent highway tax. These trucks usual- 
ly take 60 to 160 gallons at a time. 

Although most of the larger Cali- 
fornia oil companies market the liquid 
gases, the major portion of their sales, 
as might be expected, has been con- 
fined to the domestic field or for use 
in other installations not potential cus- 
tomers for gasoline. In fact, for a long 
time the use of these products as fuel 
for internal combustion engines was 
definitely discouraged by oil companies 
on the Pacific Coast. 

However, today there are numerous 
large supplying companies—some of 
them closely allied with the major oil 
companies—which are directing their 
effort towards increasing the use of 
liquefied petroleum gases in every way 
possible. Sometimes this is accom- 
plished through independent distribu- 
tors, as for example fuel oil jobbers, 
although in most cases entirely new 
organizations have been formed to 
handle the liquefied gases. In some in- 
stances, however, the filling stations 





and distributing points for these prod- 
ucts are operated by the supplying 
companies. 

American Liquid Gas Corp. and 
Truck Fuels, Inc., Los Angeles firms, 
are examples of independent supplying 
companies in this area. In 1932 a large 
service station was established in Los 
Angeles for refueling transport trucks 
with commercial butane. Other sta- 
tions were located at Fresno and 
Madera, in the San Joaquin Valley, 


_and the liquefied gas business was 


later expanded, with distributors equip- 
ped to supply the growing demand for 
the products in domestic, agricultural 
and other fields. 

R. G. Wagner, sales manager of 
Truck Fuels, in discussing the distribut- 
ing phases of this business, stressed 
the need for thorough consideration of 
various factors before entering a ter- 
ritory. Granted the source of supply 
has been found adequate in all re- 
spects, he says not the least of these 
factors concerns the potential market 
open to the distributor. That is, the 
number and consuming capacity of 
outlets which can be developed in the 
territory outside the area supplied by 
gas utility companies. 

For example, a distributor looking 
into possibilities in the San Joaquin 
Valley would first make an estimate 
of the number of domestic installations 
possible, such as cook ranges, water 
heaters, furnaces, gas refrigerators, 
and so on. The average liquid gas con- 
sumption for a domestic installation 
in this area is 25 gallons a month, in- 
cluding a stove, water heater, and an 
average sized furnace. Other units will 
run the consumption up proportion- 
ately. 


A DDED to this survey would be the 
amount and capacity of farm heating 
equipment. Because of the constant 
heat given and the absolute lack of 
odor—with complete combustion—the 
commercial butane has been found 
particularly adaptable as fuel for in- 
cubators and brooder work on chicken 
ranches. 

It has also found wide application 
as boiler fuel for dairy sterilizing 
equipment, for use in dehydration of 
fruits such as prunes, peaches, apricots, 
and grapes. It is estimated 30 per cent 
of California cotton gins are using this 
fuel for drying during the ginning 
operation. 

Practically every rice drier in the 
state uses the propane-butane blend to 
dry wet rice before it is threshed. 
Formerly California rice farmers ran 
a danger of losing part of their crop 
from’early rains which came while the 
rice was drying in the fields. 

In taking account of these possibili- 
ties in the area under consideration as 
a market, the prospective distributor 
would also estimate the consumption of 
the liquefied gases in power equipment 
on the farm, although experience has 
shown 90 per cent of the potential 
farm consumers will use these prod- 
ucts for domestic installations before 
using it for power or heating. However, 
nearly 100 per cent of those that try 
it in the home ultimately use it on the 
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For’a more prosperous New Year, use this simple 


three-way sales plan to increase oil profits . . . 





1.... Attract dealers with a new and different type 
motor oil....2.... Guarantee better performance 
or money back....3.... Back up your guarantee 
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farm. Power installations would in- 
clude tractors, threshing machines, 
pump engines and so on. 

One obstacle to a wider application 
in this direction has been the cost of 
altering gasoline burning equipment to 
permit use of commercial butane. On 
the larger size truck or tractor this 
expense is about $250 per unit, includ- 
ing fuel tank, air-fuel mixer, regula- 
tors, manifolding and a new engine 
head to give greater compression. 

When the distributor has completed 
his survey he should have an immedi- 
ate potential distribution of at least 
10,000 gallons of this fuel a month to 
warrant entry into the field. 

What else does the distributor need, 
besides this potential business and the 
ability to recognize other opportunities 
for increasing his outlets? Experience 
has shown as heading up this list, the 
item of sufficient capital to carry him 
over the building-up stage. The abso- 
lute minimum is placed at $5000, with 
the possibility that more than double 
this amount will be required before 
income exceeds out-go. 

This will provide facilities for stor- 
ing, dispensing and delivering the prod- 
ucts; will permit carrying an adequate 
stock of containers and, what is more 
important, an adequate stock of gas 
appliances. 


S TroRAGE depends somewhat upon 
the distance the selected territory is 
from the supply source. In excess of 
300 miles, it is cheaper to ship by tank 
cars, which for this commodity are 
generally 10,000-gallon capacity and it 
requires a storage capacity of some- 
thing in excess of this to give adequate 
reserve. 

For tank truck deliveries from the 
supply point, storage is usually upward 
of 5000 gallons to take advantage of 
a minimum truck rate based on a 2500- 
gallon load. Truck and trailer trans- 
port units carry about 5000 gallons. 
Some distributors with their own 
trucks and close to supply have found 
a 3000-gallon storage adequate. 

The tank and dispensing equipment- 
a pump and meter—costs about $1800 
and is often bought as a unit from the 
liquefied gas supplier. The price of 
course varies with the storage tank 
capacity and also as to whether the 
dispensing equipment is for butane, 
propane mixes or for straight propane 
service. Delivery equipment consists of 
a 250 or 300-gallon tank on wheels for 
hauling by a service car to refill small 
domestic installations. The average 
farm deliveries are made in trucks 
holding 500 to 1000 gallons or more 
and commercial distribution is in a 
2500-gallon tank truck, or a 5000-gallon 
truck and trailer assembly. Regular 
routes have been established by the 
successful distributors to cut down de- 
livery costs. 


The first domestic installation of 
commercial butane in the San Joaquin 
Valley was about five years ago. Today 
there are between 7000 and 8000 do- 
mestic installations in this area, from 
Bakersfield north to Stockton, where 
density of rural population does not 
warrant extension of natural gas util- 
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ity mains. Consumption of commercial 
butane in this area exceeds 700,000 
gallons a month. 


Cliff M. Annan, distributor for Truck 
Fuels at Modesto, Calif., has some 
pointers for anyone considering this 
business. He had been in the fuel oil 
and burner business for 12 years and 
was familar with heating problems, 
costs, installations, safety require- 
ments and other demands of the trade. 
Then too, he had the backlog of his 
fuel oil and burner business to carry 
some of the load while he was intro- 
ducing the liquefied gas fuel. 

He points out that it is hard for any- 
one to enter the butane business with- 
out a substantial reserve to carry orig- 
inal investment; that it takes up to a 
year to make the business self-sustain- 
ing under the best conditions. 

Stress is also laid by this distributor 
on the need for careful analysis of the 
territory with respect to existing util- 
ities, demand for products, and the 
extent to which oil, kerosine, and even 
wood and coal will affect this demand. 
“Most important of all, the dealer 
must have an adequate potential busi- 
ness; profitable only when he can sup- 
ply the liquid gases at a price competi- 
tive with other fuels,” he said. 

In two and a half years Annan has 
made 850 commercial butane installa- 
tions. In the summer this product will 
run about 20 per cent propane, 50 per 
cent normal butane and 30 per cent iso- 
butane. During the winter months, the 
propane content is increased to 30 or 
35 per cent. Although a majority of 
these installations were made on a de- 
ferred payment basis, only two came 
back because of failure to keep up pay- 
ments, he stated—proving this equip- 
ment becomes a necessity once it is 
installed. 

An important part in the distributor’s 
operations is the sale of appliances 
and here showmanship is as essential 
as salesmanship. Annan maintains a 
show room where he can demonstrate 
the various liquefied gas appliances, 
which are identical with all the mod- 
ern improvements offered the city 
dweller, except for slight changes in 
orifices and burner locations, which 
must be closer to the heating surfaces. 
Included in this display are cooking 
ranges, wall and floor furnaces, water 
heaters, portable heaters, refrigera- 
tors, and burners for other uses. 

It is from the sale of these appliances 
that the distributor derives one of his 
most important sources of revenue 
while he is building up his liquefied 
gas sales. Annan recommends buying 
a good approved line of appliances 
and says a cheap line causes grief. He 
buys his stock outright, which is the 
usual practice and points to another 
reason for plenty of capital. Annan 
carries most of the time payment sales 
himself and believes this is a profitable 
program, although the equipment can 
be financed through the usual chan- 
nels. 

Experience has shown this fuel is 
ideal for camp grounds, auto camps, 
and even hot-dog stands along the high- 
way. Each job of this type has to be 
engineered on the basis of total con- 
sumption and arrangement to deter- 





mine whether a vaporizer will be 
needed. Usually a coin meter is pro- 
vided in conjunction with cooking ap- 
pliances at these camps. 


One of the oldest pioneers and larg- 
est distributors of liquefied petroleum 
gas on the Pacific Coast is American 
Liquid Gas Corp., which merchandises 
its products under the Trade Name 
“Algas” and has been particularly in- 
terested in developing further use of 
the product as fuel for internal com- 
bustion engines, although it has a 
large sale to domestic and construc- 
tion camp installations. 


Harold W. Smith, president of this 
company, is a firm believer in the fu- 
ture of the liquefied gas industry and 
points to the recent adoption by large 
bus and truck lines of the propane- 
butane blends as a fuel. 


The company has 12 distributing 
points on the Pacific Coast, established 
with the thought that they would form 
the nucleus for a network of commer- 
cial filling stations, each station to 
serve a community within a radius of 
100 miles. A few farmers, truckers and 
mine operators come into the stations 
for their requirements but it is gen- 
erally necessary to make deliveries 
and regular routes are established for 
this purpose. 


In presenting the story of liquefied 
gas to a prospective customer, this 
company compares the heating value 
and utilization of its product with elec- 
tricity, manufactured city gas, oil and 
acetylene—for cutting fuel. 


It is shown that, under test, one kilo- 
watt hour of electricity raised 10.5 
pounds of water 150° F., whereas one 
gallon of the propane-butane blend 
raised 326.5 pounds of water to the 
same temperature. Furthermore that 
one K. W. of electricity equals 3412.4 
B.t.u., as against 102,000 B.t.u. in one 
gallon of the liquid gas fuel, or that 
29.89 K. W. of electricity would be re- 
quired to equal the heat units in one 
gallon of this product. In other words, 
at an electric rate of one cent per 
K. W. hour a consumer could afford 
to pay 29.89 cents per gallon for lique- 
fied petroleum gas, it is said. 


One cubic foot of manufactured city 
gas is declared to contain about 550 
B.t.u., which would mean 185.4 cubic 
feet of this gas would be needed to 
equal the heat content of one gallon 
on the commercial butane. A retail 
price of 8 cents a gallon for this prod- 
uct is about the same as 80 cents per 
thousand cubic feet for natural gas 
with a B.t.u. value of 1100 per cubic 
foot. 


While this company concedes a gal- 
lon of burning oil will contain approxi- 
mately 140,000 B.t.u., it is pointed out 
that, in utilizing oil, the initial cost of 
equipment is generally much higher 
than for similar gas units, upkeep is 
also higher and more service is re- 
quired. Actual tests conducted against 
the most modern electric oil burners 
were declared to indicate that 41.3 
B.t.u. of commercial butane would do 
the same work as 100 B.t.u. of oil in 
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The Astonished Ghost of Samuel Kier 


A young petroleum chemist is at work in an industrial laboratory. The ghostly 
figure of a bearded gentleman floats through the window and perches on the table. 


Ghost: Pardon me, young man. Isn’t 
that rock oi] you’re working with? 


Chemist: Why ves, | believe it used to 
be called that many vears ago. We call it 
petroleum today. Say, who are you any- 
way f 


Ghost: Sir, | am the ghost of Samuel 
Kier, one-time resident of Pittsburgh, Pa. 


Chemist: Aren't you the fellow who 
played around with petroleum back 1n 
the 1840's, before the first oil well was 


drilled ? 


Ghost: Vhat’s right. [he stuff turned up 
in my salt wells, so I got the idea of sell- 
Tried distilling it 
into lamp oil, too, but I got pretty poor 


ing it for medicine 


results. Do you think anything will ever 


come of 1t! 


GULF OIL CORPORATION 
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Chemist: Why, Mr. Kier, that rock o1! 
of yours has turned out to be one of the 
most useful substances ever known! It’s 
made life easier for every man, woman, 
and child in America! 


Ghost: You don’t say so? Now that | 
think of it, my circulars did state that 


the medicine had wonderful powers. 


Chemist: Powe rs you never dre amed of! 
Do you realize that cheap fuel from pe- 
troleum helps make it possible for two 
out of every three families in this coun- 
trv toruna car? Where do you think the 
airplane, the oil-driven ship, the farmer's 
tractor would be if it weren't for petro- 
leum? And mister, our industries couldn’ t 
turn a wheel without petroleum lubri- 


' 
cants 


Ghost: And | thought it was just med1- 
cine 


GULF REFINING COMPANY 


Chemist: Y es, we’ ve made medicines out 
of it, too...drugs, salves, anaesthetics. Not 
to mention perfumes, paints, plastics, 
bug-killers...more than 2000 useful prod- 
ucts. But say—that isn’t a patch on 
what we expect to do with petroleum. 


Ghost: Don’t tell me there are still more 


wonder s to come! 


Chemist: Plenty more. Foods, synthetic 
rubber, artificial leather, soaps, dyes, 
and a thousand-and-one other things 
may some day be made commercially 
from your rock oil. The petroleum indus- 
try 1s spending 12 million dollars a veat 
on research... and new industries, new 


jobs, are going to come out of it 


Ghost: So America has come from rock 
oil TO this in three renerations! Young 
man, | was born in the right country 

but | lived in the wrong centur 


Gulf Building + Pittsburgh, Pa. 


ng of the petroleum industry 
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baking ovens; 49 to 100 B.t.u. for weld- 
ing, forges, etc., and 56.5 to 100 for 
annealing ovens. 

One cubic foot of acetylene contains 
1475 B.t.u., as compared to 2550 B.t.u. 
in a cubic foot of the company’s pro- 
pane cutting fuel which means only 
one half as much of the latter is re- 
quired to produce the same amount of 
heat. 

Appreciable savings in shipping and 
handling charges and a reduction in 
the delays to the cutting operator 
when changing cylinders is offered by 
propane-butane fuel. 

Although this points to the greatly 
increased application of these products, 
by far the most important development 
is toward their use as a fuel for heavy 





duty trucks, buses, and tractors. 

In discussing this use, American 
Liquid Gas points to the fact that, al- 
though a gallon of the propane-butane 
blend contains about 100,000 units of 
energy, compared to 118,000 in gaso- 
line, in commercial operations this fuel 
will go as far or even farther than is 
possible with gasoline. This is due to 
perfect carburetion, distribution and 
consumption with the liquefied fuels, 
while with gasoline the efficiency is 
lower. 

Then too, a propane-butane blend 
with an octane number of 100 to 120, 
depending on the mixture, permits a 
much higher compression ratio on the 
engine than is possible with the lower 
octane gasolines. Among the claims for 


COLLOIDAL 
GRAPHITE 


REG. U.S. PAT. OFF S 


Another example of the versatility of “dag” 


Brand colloidal graphite .. . 


on the one 


hand, the well known use of “dag” for break- 
in of Wright “Cyclone” engines, reducing 
initial wear and insuring longer life... on 
the other, the use of this material by SPERRY 
as the standard lubricant for the arc mecha- 


nism of high intensity searchlights. 


And 


resistance to high temperatures is a prime 
reason, also, for the popularity of “dag” in 
the lubrication of widely divergent mecha- 
nisms such as motion picture projectors and 
oven chains. 


Then, too, it serves as an impregnating 
material, a corrosion inhibitor, as an elec- 


trical conductor. 
graphite can be useful to you. 


Perhaps “dag” colloidal 
Ask for 


Technical Bulletins 112 and 130. 
ACHESON COLLOIDS CORPORATION 


PORT HURON ." ° 


‘This type of lubrication has been found the most satistac- 
tory means for the high temperatures (660°F) encountered 
in these lamps.” SPERRY CYROSCOPE CO., INC 
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the blends are; even distribution of 
fuel to all cylinders, giving an excel- 
lent balance to the power impulse of 
each cylinder and a smooth flow of 
power from the engine. Complete com- 
bustion is obtained in the cylinder. The 
result is the absence of carbon mon- 
oxide in the exhaust gases—no carbon 
formations in the engine—no dilution 
of the crankcase oil—piston rings re- 
main free in their grooves and engine 
wear is reduced to a minimum. 

Actual operations are said to have 
given an increase in mileage up to 50 
per cent with this fuel, although with 
the average low compression head the 
consumption is about on a par with 
that of a gasoline engine. Even at that, 
the lower delivered cost of the fuel— 
10 to 12 cents a gallon, compared to 18 
cents for gasoline in Los Angeles— 
offers a tremendous saving. 

One test showed that, on an engine 
with a 6.1-1 compression ratio, the 
gasoline consumption was .62 pounds 
per brake horsepower hour at 2500 
r.p.m. With a propane-butane blend— 
35-65—it was .4 pounds per b.hp.h. 
Raising the compression to 6.6-1 re- 
duced the blend consumption to 3 
pounds. 

Another item of interest on this test 
was that the peak torque at a 6.1-1 ratio 
was 157 foot pounds at 2200 r.p.m. with 
gasoline and 159 foot pounds at 1600 
r.p.m. with the blend. With a ratio of 
6.6-1 and 1600 r.p.m. the torque was 
165 foot pounds using the blend as 
a fuel. 

Substantiating this evidence is the 
fact that within the past six months 
numerous large bus lines operating on 
the west coast have contracted for pro- 
pane-butane fuel installations. 


Natural Gas Statistics 

WASHINGTON, Dec. 20.—Marketed 
production of natural gas in 1937 
reached a new peak of 2,447,620,000,000 
cubic feet, a gain of 13 per cent over 
1936, the Bureau of Mines reported. 
The same relative increase was regis- 
tered in 1936 over 1935. 

Exports of natural gas in 1937 were 
4,868,000,000 cubic feet, compared with 
7,436,000,000 cubic feet the year be- 
fore. Largest relative increases of 
the major classes of consumption were 
in carbon black manufacture and other 
industrial uses. 

Of the non-exported gas, 28 per cent 
was used for field purposes; 15 per 
cent by domestic users; 5 per cent by 
commercial consumers; 14 per cent in 
the manufacture of carbon black; 7 
per cent at electric public utility power 
plants; 5 per cent as petroleum re- 
finery fuel and 26 per cent for other 
industrial uses. 


Pipe “Gas” Around Dam 

CLEVELAND, Dec. 20.—Gulf Refin- 
ing Co. is planning to install a tempo- 
rary pipeline around Guntersville dam 
in the Tennessee river, for use during 
several weeks following the closing of 
the dam around Jan. 15 for filling the 
reservoir. Three or four shipments 
are scheduled during the period. Car- 
goes are pumped from barges below 
the dam to Guntersville. 
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Herewith are published the complete texts of important 


ment is in intrastate commerce all employes 
ef the establishment are exempted from 

official rulings and regulations of government agencies, per- Sections 6 and 7. scemineae 
taining to the administration of the Wage-Hour law, the reve- diene following discussion is intended, to 
5 : . : indicate the principal attributes of a “re- 
nue law and other acts in which oil companies are directly tail” establishment. A business enterprise 
° d which possesses such attributes will, in 
interested. our opinion, be a “retail” establishment 
yithin the meaning of Section 13 (a) (2). 
J H Divisi D tment the courts or unless he shall subsequently =o retail pron By sells abeas 
Wage and a sage er decide that his prior interpretation is in- dise to the ultimate consumer for direct 
of Labor Office of the General Counsel correct. deel aie lil id consumetion and not for perselen Gf te. 
ee * 3 Since Section 13 (é <) Srants an e€X- sale in any form. The transactions of sale 
Interpretative Bulletin emption from the wage and hour provisions may take place in the home of the con- 
No. 6 contained in Sections 6 and 7@ of the «ct, 3 sumer, by mail, by telephone or, most com- 
. : sas “ seems logical in any given case, to de ter- monly, in retail shops or stores. The neigh- 
The Scope and Applicability of the Ex- mine, first, whethe! these se ctions are ap- borhood butcher shop which sells meat to 
. : — . € icable by their own terms. ess an em- sewives is ¢ ics XE . : “al 
emption Provided by Section 13 (a) Lr - engaged in interstate commerce or housewives is a ty pical example of a re 
(2) of the Fair Labor Standards Act in the production of goods for interstate 7 A retail establishment generally sells 
of 1938 Comneeat es Sections a — it antler vn its merchandise in small quantities and at 

icable and, accor¢ gly, Cc >s _ “ipa tcher ‘ > “ice rolve 

GENERAL necessary {0 ascertain Whether Section 13 ee ee ne ee Eee ee tae 
ecti 3 ‘ >» Act grants ; (a) (2) affords an exemption. In 3 con ‘xample, it would seem that a coal com- 
aan neek te eam Ge ae nection, attention is directed to Interpreta- wany eneaned in selling large orders of 
sions’ f Secti } and the maximum hours tive Bulletins No. 1 and No. 5 which dis- coal at a discount from the regular retail 
sions of section 6 anc » racing: ; cuss generally the coverage of Sections “ice would not be a retail establishment 

provision of Section 7, as follows: & aa ; price would not be a retai ablis 

“The provisions of sections 6 and 7 sili sik 
shall not apply with respect to.. 


under Section 13 (a) (2), notwithstanding 
. any 4 It should be noted that the test pre- 


the fact that the coal is purchased for 
employee engaged in any retail or serv- scribed in Sections 6 and 7 is related to the direct consumption and not for purposes 
ice establishment the greater part of nature of employment of the particular of resale in any form. tities ies 
whose selling or servicing is in intra- employe. The criterion used in Section 13 8 A retail establishment ordinari y sells 
state commerce .. .”* (a) (2), on the other hand, is based upon “consumers’ goods” and such merchandise 
2 The scope and applicability of Section the nature of the business conducted by the is sold to purchasers for pI iv ate consump- 
13 (a) (2) are set forth in the statute itself: employer. Thus, under Sections 6 or 7 some tion and not for industrial or F busine SS 
if the facts of a particular case satisfy employes of a given industry or of a given purposes. Accordingly, it would seem that 
the terms of the section an exemption is employer may be covered and others may a concern engaged in selling manufactur ng 
automatically available. The statute con- not be covered. If, however, the exemption machinery to manufacturers would not be 
ers no authority upon the Administrator provided by Section 13 (a) (2) is applicable a_ retail establishment within the meaning 
to extend or restrict the scope of Section because the greater part of the selling ol of Section 13 (a) (2) even though the ma- 
13 (a) (2) or even to impose legally binding servicing by the retail or service establish- 


chinery was not to be resold. The fact that 
interpretations as to its meaning. T 


his bul- —_—— : a manufacturing machinery is not “consumers’ 
letin is merely intended to indicate the con- * The word “whose” in Section 13 (a) (2) goods” presents an additional reason for 
struction of the law which will guide the is interpreted to refer to the selling or serv- 
Administrator in the 


In. performance of his icing of the 
administrative duties unless he is directed 


our conclusion, but the result in the illus- 
“establishment” rather than 
otherwise by the 


tration would seem to be the same, even 
the selling or servicing of any particular though the commodity sold to the manu- 
authoritative ruling of “employe” of the establishment. facturing concern were coal, to be con- 





Are You Thinking 
Of Shipping 
By Water? 


Here’s what we can do for you— 


1. Supply Gasoline— 
Any Grade—Any Quantity 

2. Supply Diesel Oil— 
Any Grade—Any Quantity 

3. Supply Fuel Oil— 
Any Grade—Any Quantity 

4. Provide Tanker Terminal Facilities — 
Along Gulf or Atlantic Coasts 

5. Arrange For Barge Shipments— 
From Atlantic Coast Points To Al- 


most Any Point on Navigable Waters 
on or East of Mississippi River 


BRIEFLY—You tell us the Quantity and 
Quality of Products wanted and where 


you want delivery made—we will do 
the rest. 


We supply Crude Oil and Refined Oil 
— from and to all parts of the 
world. 


Petroleum Marketers 
COMPANY 
Exporters and Transporters of Petroleum 


Products—W. Baxter Brooks, General 
Manager 
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Sumed in the course of operations, instead 
of manufacturing machinery. 

9 A retail sale may involve the sale not 
only of merchandise but also of services in- 
cidental or necessary to the use of such 
goods. Thus, a retail establishment may 
also perform in connection with its retail 
selling the usual servicing rendered by en- 
terprises of similar character. The neigh- 
borhood grocery gives delivery service to 
its customers and the radio dealer often 
renders the service of putting up aerials 
for his customers. . 

SERVICE ESTABLISHMENTS 

10 Service establishments as used in Sec- 
tion 13 (a) (2) may be considered to in- 
clude generally that large miscellaneous 
assortment of business enterprises which 
are similar to retail establishments in 
character but which may not be accurately 
classified as such. Such an interpretation 
is suggested by the manner in which Sec- 
tion 13 (a) (2) is drafted. Service and re- 
tail establishments are considered in the 
Same sentence, and the same criterion of 
intrastate commerce is made applicable to 
both. Typical examples of service establish- 
ments, akin to retail establishments, within 
the meaning of the exemption are restaur- 
ants, hotels, laundries, garages, barber 
shops, beauty parlors and funeral homes. 


N 








11 Many of the characteristics outlined 
above with respect to the retail establish- 
ment are helpful in determining whether a 
given business is a “service establishment” 
within the meaning of Section 13 (a) (2). 
Service establishments are usually local in 
character and render a service to the ulti- 
mate consumer for direct consumption. The 
service is usually purchased in small quan- 
tities for private use rather than for in- 
dustrial or business purposes. 

12 Numerous letters have been received 
from banks (both commercial and Savings), 
building and loan associations, personal 
loan companies, insurance companies, 
newspapers, telephone companies, radio 
broadcasting stations, toll bridge com- 
panies, water supply companies, electric 
and gas utilities, stock brokers, security 
dealers, factories, printing and binding con- 
cerns, advertising agencies, commercial art 
firms, investment counsel, compilers of mail- 
ing lists, credit rating agencies, legal firms, 
accounting firms, engineering firms, firms 
engaged in making geological surveys, 
concerns engaged in compiling and distribut- 
ing information to lawyers regarding new 
legal developments, companies engaged in 
renting construction equipment, companies 
engaged in supplying watchmen, guards and 
detectives for industry, building contractors, 


4 FELLOW IS A PUMP EXPERT 





CONVENTIONAL UNITS 
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p gned to meet individual 
requirements, using any drive desired— 
motor, steam turbine or gas engine. Sizes 
te 700 GPM; alse built as Multiple Units 
with two to six BLACKMER Bucket Design 
Pumps. 


.- Let Him Help You! 


There are local BLACKMER sales offices in 26 
of the country’s principal cities—and every 
district office is manned by pump experts who 
have been factory trained. 

A BLACKMER representative can help you 
with your piping layout so as to reduce friction 


° losses and save power. He can make valuable 


INTEGRATED UNITS 


Standardized throughout for low first cost, 
using standard motor. Complete and com- 
a Equipped with BLACKMER Bucket 


esign Pump, Base, Strainer, +x and And 


Self-lubricated Drive. Sizes to GPM; 
also built as Twin Units with two pumps. 


suggestions regarding pump location—show you 
how to construct pump foundations and com- 
plete the installation with maximum economy. 


these services we offer WITHOUT 
OBLIGATION, other than a chance to quote on 


2 BLACKMER Pumps—the finest in the industry. 


HAND PUMPS 


Easy to turn—fast, 
Positive action — 


capacities to 20 
GPM. Ideal for 


pumping from 
drums or barrels, or 
mounted on small 
tank trucks. Suit- 
able for handling 
any petroleum prod- 
uct from light oils 
eo heavy greases. 





AUTOMATIC 
TAKE-UP FOR WEAR 


The next time you need pumps, write us before 
your plans mature. Ask to have the nearest 
BLACKMER pump expert call at your office. 


That’s a sure way to get results—and get themat 
lowest cost. 


BLACKMER PUMP COMPANY 
1884-8 Century Ave. 


BLACKMER 


Grand Rapids, Michigan 


EXCLUSIVE 
BUCKET DESIGN 
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warehouse companies, machine shops and 
foundries, drydock companies, companies 
engaged in contract oil-well drilling and 
dental laboratory and supply houses. Each 
asserts that it is engag in rendering 
“service.” Although we recognize that the 
foregoing companies perform “services,” it 
is nevertheless our opinion that such enter- 
prises are not, in the ordinary case, suffi- 
ciently similar in character to retail estab- 
lishments to be considered “service estab- 
lishments” within the meaning of Section 
13 (a) (2). This opinion is not free from 
doubt in respect of some of such classes 
of businesses and does not purport to em- 
brace all possible subclassifications. 

13 In a broad sense every business per- 
forms “‘service’’ yet no one would seriously 
urge that all types of businesses were 
eligible for exemption under Section 13 (a) 
(2). It would be surprising indeed, if Con- 
gress had intended by the one word “serv- 
ice,” as used in the phrase “retail or service 
establishment,” to grant an exemption 
broad enough to include all of the above- 
mentioned classes of businesses, and there js 
nothing in the legislative history of Sec- 
tion 13 (a) (2) to suport such a conclusion. 


14 In attempting to ascertain the scope 
of Section 13 (a) (2) it is necessary to con- 
sider that section in relation to the other 
exemptions provided by Section 13. | The 
long list of specific exemptions set forth 
in Section 13 manifests a studied effort on 
the part of Congress precisely to designate 
the classes of employes to be exempted by 
the statute. Accordingly, one should be 
cautious in attempting to stretch the pro- 
visions of Section 13 (a) (2) so as to cover 
eases which were not patently intended to 
be included or which could have been 
designated easily and accurately in a 
specific exemption. Many of the oe 
types of business enterprise (e.g., th Ss, 
insurance companies, newspapers, utili a 
etc.) could have been easily designated oad 
specific exemption and that fact is anot er 
reason for our conclusion that such yo 
prises were not intended to be covered y 
general language which seems forced anc 
artificial in its application to such ¢ oe. 

15 In addition, it should be noted that € 
provisions of certain of the specific exemp- 
tions provided in Section 13 ge _ 
opinion in respect of many of vs nl 
going classes of businesses. Thus, cong = 
apparently did not consider pen <a ao. 
lishing houses to be “service establis a. 
within the meaning of Section 13 (a) aoe 
since it was thought necessary to — ; 
a special limited exemption in respec = 
certain types of newspapers. ce gene A 
one would dispute the fact that a eo 
perform a very valuable “service Ls : 
country, yet it is clear from the | age mge p 
of Section 13 (b) and Section 15 (a), 
that railroad companies were not cons ¢ ere 1 
service establishments within the omron ge 
of Section 13 (a) (2). Congress designated in 
Section 13 (a) (9) certain special on 
of utilities for specific exemption. If — 
gress had intended utilities in haa 0 
be considered as “service establishmen ¥ 
there would, of course, have been no neec 
for any such specific exemption. 


RETAIL OR SERVICE ESTABLISHMENT 


16 A determination of the meaning of 
the word “establishment” in Section 13 (a) 
(2) is necessary not only in order to de- 
cide whether an enterprise, or portion there- 
of, is covered by the exemption but also 
to ascertain whether the provision of the 
exemption, requiring that the greater part 
of the selling or servicing of an establish- 
ment be in intrastate commerce, has been 
satisfied. 

17 The unit store will ordinarily consti- 
tute the retail or service “estahlishment” 
contemplated by the exemption, even 
though it mav be operated as a concession 
in a hotel, railroad station, or general mar- 
ket. In such cases, the structure of the 
enterprise is relatively simple and the in- 
dependent ownership of the particular store 
or shop will usually be the determining 
consideration. 

18 The question has been raised as to the 
scope of the term “establishment” in the 
case of chain-store systems, branch stores, 
groups of independent retailers organized 
to carry on business in a manner similar 
to chain-store systems. and retail or service 
outlets of large manufacturing or distribut- 
ing concerns. In the ordinary case, each 
physically separated unit or branch store 
will be considered a separate “establish- 
ment” within the meaning of the exemption. 

19 We have received many letters with 
respect to large manufacturing concerns 
which operate cafeterias or supply stores 
in their plants for the convenience of their 
emploves. These small adjuncts of the 
manufacturing plant are engaged in a com- 
pletely different tvpe of business and are 
operated incidentally to the principal busi- 
ness of the enterprise. In such cases, the 
cafeteria or supply store, if separated 
physically in some manner from the re- 
mainder of the plant, will be considered 
a separate retail or service “establish- 
ment” within the meaning of the exemption. 

20 The large department store normally 


NATIONAL PETROLEUM NEws 





sno ne0on3s70 2008009 


sa wodtsg3g¢n"5070 


tayo mH~—TDO7D0- 


DEC 











a complicated enterprise engaged in re- 
tail selling. It carries a wide variety of 
lines of merchandise which are ordinarily 
segregated or og ge og not only 
as to location within the store but also as 
to operation and records. However, since 
there is unity of ownership of all depart- 
ments, and since all departments are oper- 
ated under one roof, the enterprise, taken 
as a whole, will ordinarily be considered 
to be the “establishment” within the mean- 
ing of Section 13 (a) (2). 

21 A few isolated wholesale sales made 
by a predominately retail enterprise. will 
not preclude such enterprise from being 
properly designated as a “retail establish- 
ment” within the meaning of the exemp- 
tion. Conversely, a wholesale selling con- 
cern may not claim to be a retail “estab- 
lishment” merely by reason of an occa- 
sional retail sale. 


22 Many inquiries have been received with 
respect to business enterprises which in 
the ordinary course of business engage both 
in wholesale and retail selling—cases in 
which the wholesale selling and the retail 
selling each constitutes a substantial por- 
tion of the business. In such cases, the 
business, taken as a whole, may not be con- 
sidered to be a “retail establishment” with- 
in the meaning of the exemption. This does 
not mean, however, that Section 13 (a) (2) 
is necessarily inapplicable to the retail por- 
tion of the enterprise. If the retail branch 
of the business is distinct and separate 
from the wholesale branch—as where a 
room or rooms are set aside for retail sell- 
ing—such retail branch taken alone would 
ordinarily be considered a “retail establish- 
ment.” On the other hand, if the entire en- 
terprise is consolidated and operated as a 
distinct or integrated business unit; if there 
is no physical separation whatever between 
the wholesale and retail branches of the 
business. then the exemption would not 
apply. The enterprise would have to be 
treated as a whole and as such it could 
not properly be described as a “retail estab- 
lishment.” 

23 As pointed out previously, the fact 
that no exemption is available under Sec- 
tion 13 (a) (2) does not mean that the Act 
necessarily applies. It is first necessary to 
determine whether the employe is engaged 
in interstate commerce or in the produc- 
tion of goods for interstate commerce 
within the meaning of Sections 6 and 7. 
Moreover, assuming Sections 6 and 7 do 
apply, there may be cases in which that 
closely related portion of Section 13 (a) (1) 
which exemnvts from the wage and hour 
provisions of the Act employes engaged in 
a “local retailing capacity” is applicable. 
The relationship between this. vrovision 
and the term “retail establishment” in Sec- 
tion 13 (a) (2?) seems to have caused some 
confusion. The “local retailing capacity” 
exemption relates to particular types of 
employes. Thus, for example. an employe 
of a wholesale or manufacturing enterprise 
who is employed in a “local retailing ca- 
pacity.” as that term is defined bv the Ad- 
ministrator in Rerulation Part 541.3, may 
be exempt from the coverage of the Act 
even though the other emploves of the 
enterprise are covered. Section 13 (a) (2), 
on the other hand, exempts all employes 
engaged in a particular type of establish- 


ent. 
INTRASTATE —— REQUIRE- 


“a 


24 In determining whether the greater 
part of the selling or servicing of a given 
enterprise is in intrastate commerce (i.e.. 
more than 50 per cent of the servicing or 
selling, two factors should be chiefly con- 
sidered: (1) The number of sales made 
within the State in which the establish- 
ment is located as compared with the total 
number of sales of the establishment: (2) 
The gross income derived from sales made 
or services performed within the State 
as compared with the total gross income 
of the establishment. If an establishment 
falls properly within the classification of 
“service or retail establishment” it is im- 
material whether such establishment re- 
ceived all its merchandise from, or did all 
its financing in, a State other than that 
in which it is located. Only the flow of 
goods or services in intrastate commerce 
resulting from the selling or servicing of 
the particular establishment has any bear- 
ine on the availability of this exemption 
Selling or servicing is in intrastate com- 
merce if no element of the particular 
transaction takes place outside the State in 
which the establishment is located. 

25 Whether the greater part of the sell- 
ing or servicing of a given establishment 
is in intrastate commerce is in the nature 
of a descriptive attribute of the narticular 
establishment. The determination of whether 
or not such establishment possesses the re- 
quired attribute must be made on the 
basis of the selling or servicing of the estab- 
lishment over a reasonable period of time. 
In some cases a three-vear survey will re- 
flect accurately the nature of the business 
of the establishment. In other cases such 
a period may be too long or too short. No 
fixed standard of time can be used to de- 


Credit Card Exchange 
Plan Is Widened 


CLEVELAND, Dec. 19.—The nation- 
wide credit card exchange plan which 
was adopted early in 1938 by several 
of the larger oil companies is to be ex- 
tended somewhat by the first of 1939 
and a few more companies have been 
added to the list whose stations and 
dealers honor credit cards of other 
companies. 

An announced recently in the Humble 
Oil & Refining Co.’s Sales Lubricator, 
15 other major oil companies will now 
participate in its credit card plan. In 
commenting on the addition of two 
companies, the publication stated: “To 


the Humble sales organization, this ar- 
rangement means that credit card 
holders of the 15 co-operating com- 
panies may use their credit for pur- 
chases at Humble service stations and 
dealers. 

“There are well over half a million 
customers traveling and carrying a 
card that we can honor, which means 
that tourist trade from every state will 
be directed to our stations.” 

With the addition of two new com- 
panies to the group with which Humble 
exchanges credit card privileges, 
Humble cards will be honored in all 
48 states and at an added group of 
service stations in Canada. The new 
companies in Humble’s plan are the 
California Co., subsidiary of the Stand- 
ard Oil Co. of California, and the 
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KEEP toilets sparkling-clean—the way 
women do at home. You don’t have to 
scrub and scour. Just sprinkle a little 
Sani-F lush in the bowl. ( Follow directions 
and the 
job is done. Porcelain sparkles like new. 
Stains and incrustations vanish. Sani- 
Flush even cleans the hidden trap. It can- 
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not injure plumbing connected with the bowl. (Clean out automobile 
radiators with Sani-Flush. Directions on the can.) Sold by grocery 


and hardware stores 





25c and 10e sizes. Also in economical 25-lb. 


pails. Write for details. The Hygienic Products Company, Canton, OQ. 
termine what is reasonable in every case. ‘ ‘ 
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FOR TANK TRUCK AND STORAGE HOSE 


ERE is service that demands 
the utmost of hose. Whether 
fueling airplanes, heating 
plants, ships or any unit which re- 
quires bulk deliveries, long lines of 
hose are dragged across all sorts of 
obstacles, causing maximum re- 
peated strains right at the coupling. 


Stream-flo couplings are guaran- 
teed not to work loose or pull off 
under the most strenuous conditions. 
They withstand hydrostatic pres- 


Serrating the outer tube and inner body 
wall of Stream-flo provides contact 
with greater hose area and prevents leaks 
and slips. Attached by uniform expansion 
of the tube which forces the serrated 
surfaces deep into the hose, Stream- 
flo couplings cannot work loose or be 
Specially designed hand 
and power expanders are used to attach 


pulled off. 


Stream-flo. 


SEND FOR CATALOG 


2a Yee 
De ~| 
{ a4 ye ee 


sures in excess of 500 Ibs., cannot 
leak and there is no fuel seepage 
to cause ‘“wicking’’ and start hose 
breakdowns. 


To meet the demand caused by the 
increasing application of synthetic 
hose in this market, a complete 
line of Stream-flo couplings is 
offered in several finishes by lead- 
ing hose manufacturers and jobbers. 
Always specify Stream-flo for 
maximum hose life and service. 











THE INTERNATIONAL METAL HOSE CO. ine. crcico out 





44 





Standard Oil Co. of British Columbia 
Ltd. 

Instruction sheets are sent to all 
their field outlets by the member com- 
panies in the plan, which carries re- 
productions of the credit cards issued 
by each company, so the station sales- 
men can know at a glance which cards 
should be honored. Some of the com- 
panies issue a National Credit Card 
for the exchange plan. Practice varies 
among the companies as to whether 
the cards will be honored at stations 
of other oil companies for purchases 
of tires, tubes, batteries and other auto- 
motive merchandise, in addition to 
gasoline and oil purchases. The limita- 
tions of sale are noted on the instruc- 
tion sheet going to stations and dealers 
and must be recognized in each case. 

The Humble company announces that 
the back cover of its 1939 road maps 
is being devoted to the national credit 
card exchange plan. Identification signs 
of each company are shown and the 
states in which the companies operate 
are listed. 

The company announces that it has 
also made contract arrangements with 
almost the same group of companies 
for redemption of their coupons for 
merchandise at Humble stations. The 
list of companies whose coupon books 
may be used at Humble stations is as 
follows: Standard Oil Co. of New Jer- 
sey; S. O. Kentucky; S. O. Louisiana; 
S. O. Pennsylvania; S. O. Indiana; S. O. 
Nebraska; S. O. Texas; S. O. Ohio; 
Colonial Beacon Oil Co., Inc.; Standard 
Stations, Inc.; Phillips Petroleum Co.; 
Continental Oil Co.; The California 
Co.; Standard Oil Co. of British 
Columbia, Ltd. 

In the list of companies with which 
Humble exchanges credit card facili- 
ties, of the above companies Conti- 
nental Oil Co. is not included and Union 
Oil Co. and Utah Oil Refining Co. are 
added. 


Socony-Vacuum Oil Co. is introduc- 
ing a new line of household products 
under the brand name Tavern, to sup- 
plement its well-known Tavern candles. 
The additional new items include floor 
wax, a paste floor wax, window clean- 
er, paint cleaner and electric motor oil. 


Ayers Sales Manager For Bethlehem 
Supply 

TULSA, Dec. 19.—Roscoe G. Ayers, 
for many years active in the oil field 
equipment business in the Mid-Con- 
tinent, has been made sales manager 
for the Bethlehem Supply Co. here. He 
has resigned as assistant to the divi- 
sion sales manager of the National 
Supply Co. 

D. F. Payte, sales engineer for the 
National company, will succeed Ayers 
with that company. 

Egloff Talks On Research 

CHICAGO, Dec. 19.—Dr. Gustav 
Egloff, director of research of Univer- 
sal Oil Products Co., was the lecturer 
at the annual meeting of the Research 
Foundation of Ohio State University, 
Columbus, Dec. 15. His subject was 
“Research in the 13 Billion Dollar Oil 
Industry.” 
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Mid-Continent 


TULSA, Dec. 19. — Offerings of 
grade 26-70 natural gasoline were more 
plentiful late last week after manu- 
facturers had reported advancing their 
quotations to 3.75 to 4 cents, f.o.b. 
Group 3, and 3.5 to 3.75 cents, f.o.b. 
Breckenridge. Open spot sales of this 
product reported last week totaled 55 
cars. 

Lower refined gasoline quotations 
were reported by suppliers in most 
Mid-Continent districts. An Oklahoma 
refiner reported quoting 70-72 octane 
gasoline 0.375 cent lower at 4.125 cents. 
Other Oklahoma quotations reported 
for this product ranged from 4.375 to 
5 cents. No open spot sales of gaso- 
line were reported last week. 

A Panhandle, Texas, refiner said he 
would offer this week a 67 octane 
leaded gasoline at 4.125 cents, f.o.b. 
Group 3. The gasoline would be avail- 
able to open spot market buyers in 
tank car lots, it was said. 

Two suppliers of 124-126 wax re- 
ported quoting 2.4 cents for this prod- 
uct, up 0.05 cent. Deliveries of Mid- 
Continent and South Texas lubes were 
said to be almost entirely against 
contracts. Open spot quotations were 
reported unchanged. 


Gulf 


NEW YORK, Dec. 19. — Cargo mar- 
kets at the Gulf continued quiet in 
the week ended Dec. 17, with only two 
small part cargo lots of high octane 
gasoline, and one part cargo each of 
gas oil and bunker C fuel oil, reported 
sold. 

Reports were that 60 octane gaso- 
line could be had 0.125 cent lower at 
4.25 cents, while 65 octane, with 400 
end. point was available at 4.5 cents. 


Gas oil, No. 2 fuel, and kerosine re- 
mained relatively well held in the 
face of little activity, traders said. 
Low diesel index gas oil was reported 
available at 3.375 cents, with No. 2 
fuel at the same price. 


More sellers reported asking a mini- 
mum of 70 cents per barrel for cargo 
lots of Grade C bunker fuel oil late 
in the week. The product was still 
available at $0.675 in some quarters. 


Pennsylvania 


CLEVELAND, Dec. 19. — Large vol- 
ume inter-refinery and export trading 
of lubricating oils was reported in 
western Pennsylvania refinery mar- 
ket the past week. Approximately 
75,000 barrels of bright stock were 
said to have been sold for export 
with substantial quantities of neutral 
oils and dark stocks changing hands 
in inter-refinery transactions. No open 
spot sales to jobbers were reported. 
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Quotations for 25 pour test neutral 
oils were reported 1 cent lower by 
some refiners with the 200 vis. No. 
3 oil at 15 cents and 150 vis. No. 3 at 
13 cents. Some refiners reported ad- 
vancing their bright stock quotations 
while others reported reduced quota- 
tions; the changes, however, effected 
no change in the general level of 12 to 
14 cents reported for 25 pour test stock. 

Dark cylinder stocks—650 s.r. and 
630 flash—were offered 1 cent lower 
at 9 cents and 10 cents, respectively, 
by some refiners. 

No changes were reported in quo- 
tations for any of the light products. 


Eastern 


NEW YORK, Dec. 19. — Sporadic 
price shading on gasoline was re- 
ported from Baltimore north to Boston 
the past week. Reports were that ship- 
ments had been made-from Baltimore 
to eastern Pennsylvania at 6 cents, 
f.o.b. Baltimore. In the New York 
harbor market of offerings of high 
octane gasoline were said to have been 
made at under 6 cents in tank cars 
while the 6.25-cent price for high oc- 
tane in the Boston market was re- 
ported being shaded in occasional in- 
stances. All of these reports, how- 
ever, lacked confirmation. 

Cold weather, with snows in some 
sections of the territory has about 
sounded the belated knell of the ac- 
tive demand for motor fuel, most 
sellers said. Generally, however, con- 
sumption was reported holding up 
well considering the lateness of the 
season. 


Mid-Westen 


CHICAGO, Dec. 19. — A refiner who 
had been on the higher side of the 
market reported reducing his quota- 
tions on gasoline last week to 3.875 
cents for 62 octane and below; 4.5 
cents for 63-66 octane; 4.625 cents for 
67-69 octane and 4.75 cents for 70-72 
octane. Other quotations reported for 
these grades were 0.5 to 0.875 cent 
lower. Unconfirmed reports of 70-72 
octane gasoline being offered at 3.875 








N.P.N. Gasoline Index 


Dealer Tank 


T.w. Car 
Cents per gal. 
ee. 3 oo aca 9.64 5.41 
Month ago ...... 9.68 5.55 
Year ag0 ....5.: 10.29 6.03 


Dealer index is an average of 
“undivided” dealer prices, ex-tax, 
in 50 cities. 

Tank car index is a weighted 
average of 12 wholesale markets 
for regular-grade gasoline. 




















cents were encountered occasionally. 

Inventories of straight run gasoline 
in the central Michigan refinery dis- 
trict were down 7000 bbls. from the 
previous week, refiners said. Uncon- 
firmed reports indicated that this ma- 
terial was being sold at 4 cents for 
intrastate movement with some be- 
ing shipped to Detroit and Grand 
Rapids at 3.75 cents. Demand for 
70-72 octane was fairly active and quo- 
tations ranged from 7.75 to 7.875 cents, 
refiners said. 

A refiner reported lowering his quo- 
tation on 41-43 w.w. kerosine 0.125 
cent to 4.125 cents. Other Chicago 
sellers reported quoting 3.75 cents and 
up for this product. Michigan kero- 
Sine was quoted generally at 5.2 to 
9.3 cents, according to reports. 


‘abifoani 


LOS ANGELES, Dec. 17. — West 
Coast bulk petroleum markets were 
without particular feature the past 
week and suppliers did not anticipate 
any great increase in activity until 
the new year. The one spot of inter- 
est was the sustained inquiry from 
a variety of sources for aviation grade 
gasolines — about 72-74 octane. The 
origin of most of these inquiries was 
placed at Atlantic foreign points. 

Suitable products of this nature 
were reported scarce at the Gulf and 
California was receiving the benefit 
of this situation, with the result that 
the local trade was asking prices on 
a level or slightly higher than recent 
quotations at the Gulf. It was believed 
a 73 octane aviation motor fuel could 
not be bought for less than 8.5 cents 
a gallon in cargo lots and some nom- 
inal quotations of 8.75 cents were 
reported. 

Colder weather helped domestic 
prices quoted by Los Angeles Basin 
independent plants on burning oils. A 
diesel heating oil was reported in good 
demand at quotations ranging upward 
of 2.75 cents a gallon and stove dis- 
tillate at 3 cents. 


Fuel Oil 


NEW YORK, Dec. 19. — With the 
return of colder weather fuel oil prices 
were steadier in the Northern Atlantic 
seaboard marketing territory the week 
ended Dec. 17, according to reports of 
traders. There was one exception, how- 
ever. This was the Boston-Providence 
market where No. 1 fuel and kerosine 
prices dropped 0.1 to 0.25 cent. 


More sellers in the New York har- 
bor market reported advancing their 
No. 2 and No. 4 fuel oil prices, and 
as the week ended offerings at prices 
prevailing earlier in the month were 


searcer. 
* . * 


CHICAGO, Dec. 19. — Relatively 
mild weather continued to curtail 
movement of light fuel oils and occa- 


(Continued on page 51) 
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4 
All prices on this page are publisher's opinion of o ket quotations or sales, for spot aint (10 to 15 3). Prices in Rasen sl he on ’ 
except heavy fuel oils in dollars per barrel of 42 gal ns, tank car lots, f.0. b. refineries in district designated, ease where aor “i ans | 
refinery and ezport prices not included, unless so stated in the res, Federal, state or municipal re athe oleded (oral 
apply - lio” made from legally produced crude. Unless a noted, gasoline octane ratings are Raoul ed by C.F.R. rg method 
S.T.M. D-357- 337; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise not 
N . Prices Effeetive Dec. 19 Dec. 12 Prices Effective Dec. 19 Dec. 12 
atural Gasoline 
1) CALIFORNIA CHICAGO (Continued) 
(Prices to blenders on freight basis shown below. San Joaquin Valley: Red Oils: 
Shipments may originate in any Mid-Continent manu- Heavy fuel.......... $0.55 -$0.75 $0.55 -$0.75 100—No. S......se<s 9.00 9.00 
facturing district.) Ee SS eee $0.65 -$0.85 $0.65 -$0.85 200—No. §.....0000. 9.50 9.50 
Prices Effective Dec. 19 Dec. 12 Diesel fuel (per gal.).. 3.25 - 4.00 3.00 - 4.00 i rr 10.50 10.50 
F.O.B. GROUP 3 Stove dist. (per gal.).. 3.50- 5.00 3.25 - 5.00 280—No. 5......2.+- 11.50 11.50 
Grade 26-70......... 3.75 — 4.00 (k) 3.625-3.75 a 500—No. 5........+. een aete 
— Note: Viscous oils, 15 to 30 p.p. are quoted 0.5¢ 
F.0.B. BRECKENRIDGE Heavy fuel.......... $0.50 -$0.90 $0.50 -$0.90 lower; 60-85 and 86-110 No. 2 non-viscous oils, 15 
Grade 26-70......... 3.50 - 3.75 3.375- 3.50 Se aoe $0.60 -$1.00 $0.60 -$1.00 =” P.p., a. - obtain delivered prices fe 
. . Diesel fuel (per gal.).. 2.75 - 4.00 2.75 - 4.00 icago, & c per ga 
re pig = plants in Los Angeles basin) Stove dist. (per gal.).. 3.00 - 5.00 3.00 - 5.00 ? 
-375 e.p. for 
blending........... 6.25 - 6.50 6.25 - 6.50 San Francisco: Cylinder Stocks 
Heavy fuel.......... $0.95 $0.95 MID-CONTINENT (F.o.b. Tulsa basis) i 
. Light fuel........... $1.05 $1.05 Bright Stocks: 
| Kerosine Diesel fuel (per gai.).. 4.50 4.50 190-200 Vis. at 210 °D. (e)19.00 (e)19.00 
: Stove dist. (per gal.).. 5.50 5.50 150-160 Vis. at 210°D: os 36:06 2456 
WESTERN PENNA. Note: All above heavy fuels meet Pacific specifica- @ to 10 p.p........ ae = 50 13°50 71850 
Bradford-Warren: tion 400; light fuel, spec. 300; Diesel fuels, spec. 200; jl os aed 13°30 -18.00 13.50 -15 00 
“ gravity Wwe. ++4/ 5,00 ~ 5.25, 5.00 - 5.25 and stove distillate, spec. 100. 150 400 60 vis at 210° KE. 12.50 15,00 12.50 -15.00 
gravity w.w.......(e) 5.25 -—5.375(e) 5.25-5.375 120 Vis. at 210° D 
| 98 districts: @ to 10 p.p....006. 14.50 -15.125 ae a 
5 gravity w.w....... 4.625- 5.00 4.625- 5.00 ° 25 to 40 p.p........ (e)14.25 e)14.2° 
| 46 gravity ww.......  (e)4.875 (e)4.875 Neutral Oils 600S.R Dark Green.. 5.00- 7.50 5.00 - 7.50 
47 gravity w.w....... 4.875- 5.00 4.875- 5.00 So. — Green.. 6.50 a ber em 
owe i WESTERN PENNA. (Refiners report no open spot 31 sovoce (12.8 e)12, 
CENT RAL MICHIGAN (a) market sales being made to jobbers and give follow- Black Oil...........- 3.50 — 4.00 3.50 -— 4.00 
47-49 gravity w.w..... 5.20 - 5.30 5.20 - 5.30 ing as their quotations only.) 
OKLAHOMA Viscous Neutrals No. 3 col. (Viscosity at 70° F.) — 
41-43 gravity w.w..... 3.875- 4.25 4.00 - 4.25 200 Vis. (180 at 100°) 420-425 fl. CSS Cay ek S50" 
42-44 gravity w.w..... 4.125- 4.625 4.25 -— 4.625 A eer soos GUnt9-00 (h)19.00 See Ce ee 9.00 9.00 
KANSAS  (F c s i i 2} See ee - (h)18.00 (h) 18.00 PEP cventenecseaves e ‘ 2 
et heyaagat —— ae abies (h)17.50 (h)17.50 iivcccsicxsuueiwas *2 10/00 10:00 
42-44 gravity ww... 4375 4.625 4° S75 4.625 | aeer rT 15.00 -16.00 15.00 -16.00 MM scxvecniksounkins 11.00 11.00 
‘ ee my pars wr os ia i , 160 vis. at 210. No, 8 color: 
N. TEX. (b) 150 Vis. (143 at 100) 400-405 fl. mag oo wae er 25.75 
41-43 gravity w.w..... 4.25 - 4.50 4.25 - 4.50 DOA scsixnvachad (h)17.00 (h)17.00 15 to 25 _—. —. 14.75 
; CENTRAL WEST TEXAS ine to ‘ar. transports) 10 p.t........eeeee (h) 16.00 (h)16.00 rye eee 14 25 14 25 
41-43 gravity w.w.....(e) 4.25 -4.5 (f) ae Ciaran ee as ta 00 ng te B 00 E filtered = Stock. . . aS.50 nespe 
N. LA. (For deinen to La. and as oa Ce ; , , Note: — prices delivered in Chicago, add 
41-43 gravity w.w..... 4.00 - 4.50 4.00 - 4.50 0.25c per gal. 
ARK. (F.o.b. Ark. plant of one refiner, for ‘toasaas SOUTH TEXAS 
to Ark. and La.) Vis. Color WESTERN PENNA. (Refiners report no open spot 
41-43 gravity w.w..... 4.50 4.50 Pale Oils: (Vis. at 100°F.) market sales being made to jobbers and give fol- 
CALIFORN = . es . lowing as their quotations only.) 
2ALIFORNIA ae oq 14-2..... 4.50 - 5.00 4.50 - 2 00 600 S.R. filterable. . 8.00 8.00 
40-43 gravit -W..... 5.00 — 7.00 5.00 - 7.00 bt. ae 6.00 — 6.25 6.00 - 6.25 sie! by 
aaa — . 300 No. 230s 6.50 - 6.75 6.50 - 6.75 650 S.Ro. vo. e oes ee ae Sa 
500 No. 2%-3%..... 7.50 -7.75 7.50-7.75 | GOOf.........6- o . : 7 
_ as... 800-825 800-825 Sees Fe 13. 00 12. o0 13.00 
Gas and Fuel Oils Rabe Mo. S46... 600% 8.375- 8.75 8.375- 8.75 Bright stock, 145-155 vis. at 210°, 540-550 flash, No. 
OOO INO: G...ccecces 8.50 - 9.25 8.50 - 9.25 color: 
WESTERN PENNA. Red Oils: ee weeee 15.00 -16.00 15.00 -17.00 
Bradford- Warren: 200 No. 5-6 6.00 —- 6.25 6.00 - 6.25 15 Pb. cccccccccvece 14.00 -15.00 14.00 -16.00 
: 2 > 9 2 ; "72 i ncsaxsavewiies 12.00 -14.00 12.00 -14.00 
36-40 gravity. ....... 4.125- 4.375 4.125- 4.375 BOG PNG: SB. co ccccces 6.50 - 6. 75 6 50 - 6 75 
Other districts: (Excluding Pittsburgh District Prices). ne a + : ae: ; : a see ; 5°28 a'00 a $28 Petrolatums 
36-40 gravity........ 3.75 - 4.00 3.75 - 4.00 1200 No. 5-6......... 8.375- 8.75 8.375- 8.75 
CENTRAL MICHIGAN (a) ga thet ape enc an a Ah WESTERN PENNA. (In bbls., carloads; in tank 
P.W. Distillate....... 4.50 - 4.875 4.75 - 4.875 Note: Red oil prices cover oils with green cast; blue cars, 0.5c per Ib less. One refiner reports he equalizes 
No. 8 gas oil, Str 4295-450 4.295 -4 150 cast red oils are slightly lower in some cases. freight with nearest refinery to destination) 
U.G.1. gas oil. ....... 3.75 - 4.25 4.00 - 4.375 Snow White...... wee = 5.875- 6.125 5.875- 6.125 
Fuel Oils (Vis. at 100): MID-CONTINENT (Vis. at 100° F.; F.o.b. Tulsa Lily White. rrr 4.875- 5.125 4 875- 5.125 
500-700 Vis........ 2.125- 2.95 2.195- 2.50 basis). Cream White........ 3.875- 4.125 eae eee 
800-500 Vis........ 2.25 - 2.50 2.25 - 2:75 Pale Oils: (0 to 10 P.P.) se seater 2 235 
100-300 Vis........ 2.625- 2.875 2.375- 3.125 Wie, Gelec  Bpeipsenpeheteess 2.125 (e)2.125 
OKLAHOMA 60-85—No. 2....... 5.50 5.50 
No. 1 prime white....  3.625- 4.125 3.75 - 4.125 86-110—No. 2 6 6.00 
PO. 2 GEER. 00.6 50050010 3.75 — 3.875 3.75 -— 3.875 150—No. 3 9. 9.00 Wax 
SOO: DOUAW 2.062000 3.375- 3.7 3.50 -— 3.75 180—No. .50 9.50 -10.00 
tS = “eeeren (e)3.375 (e)3.375 200—No. 10.00 -10.50 
U.G.1. gas oil ....... 3.00 - 3.375 3.00 - 3.375 250—No. 11.00 -11.50 WESTERN PENNA. (Refiners report no open cout 
28-30 gravity fuel oil..  (e)3.25 (e)3.25 280—No. 12.50 market sales being made to jobbers and give follow yj 
28-30 gravity zero fuel 3.125- 3.50 3.125- 3.50 300—No. 13.00 as their quotations only. In bbls., carloads, New York 
24-26 gravity fuel.... (e)$0.925 (e)$0 925 122-124 A.m.p., w.c. 
14-16 gravity fuel.... (e)$0.70 (e) $0.70 Red Oils: 5. ttf ORO cece cee eee (h)2.30 (h) 2.30 -2.35 
KANSAS (For Kans. destinations » Wo. 
; a ee . | 180—No.5S.......... (e)9.00 (e)9.00 124126 "Aaa.p.” w.0 2.35 - 2.40 2.35 - 2.40 
No. 1 p.w. fuel oil... .3.875- 4.125 |3.875- 4.125 200—No. 5........4.. 9.00 -10.00 9.00 -10.00 p 
10-14 gravity fuel oil.. $0.45 -$0.80 $0.45 -$0.80 280—No. S....cceeee 11.50 -11.75 11.50 -11.75 
~ — 9 » 
N. TEX. (b) 300—No. 5.......... (e)12.00 (o) 12.00 OKLAHOMA (In bbls. or burlap bags, carloads) 
No. 1 Prime white... (e)4.00 (e)4.00 ete: Tee Rios tie, of 35 to 35 on. ee | 10548 Aa, we 
. generally quo ese amounts under p-p.; be 9, > 35 
N. LA. (For shipment to La. and Ark.) viscous oils, 0.5c; non-viscous, 0.25c. Viscous oils wcale.......-++++- 2.0 2.35 - 2.0 
20-24 gravity fuel... . (e) $1.00-$1.05(e) $1.00-$1.05 (150-300 vis.), No. 4 color, generaHy are quoted 
16-20 gravity fuel... . (e) $0. 80-$0.85(e) $0.80-$0.85 0.5¢ above No. § eulor oils. H 
10-14 gravity fuel... . (e) $0.70-$0.75(e) $0.70 $0.75 ane EI A ’ —_ a Ro ny points 
—_— re aeren % i .M.P. (A.S.T.M.) met 8; a . to convert 
sega te gg AS (Prices to truck transports) CHICAGO (Vis. at 100° F.) inte aes 
Ms ichnnencecs (e) 3.75 -4.00 (f) ~ ag gers iain ca Fully refined: 
RK. me me ph SS Serer rr re 4.00 4.00 
Se has ceed tag Ot ot ome eatin, Cor chigment 60-85—No. 2....... 7.25 7.25 i akaskxinsaee (i)4.10 (i)4.10 
No. 2 fuel i. 86-110—No. 2...... 7.75 7°75 ASTID. oo. oc ccsese (i)4.45 (14.45 
28-30 UO... 22 eee. il 3.625 3.625 | 150—No. 8.......... 9.00 9.00 ee (i)4.75 (i)4 75 
gravity gas oi aD “i 1890—No. 8.......... 10.00 1000 Gs icccabsnnics (i)5.00 (i)5.00 
—aawa ; 375 ., 3.375 | 200—Ne.3........+. 10.50 10.50 BB eer (i)5.75 (i)5.75 
rtteeeees G)4.25 (j)4.50 250—No. 3..........- 11.50 11.50 Continued on nezt page 
(a) Prices f.o.b. Central Michigan refin N origi | 
New, Men destinations: Group peas quoted Ga soriase sipments” io Evcoting Dereheninemn ei ecient autile Central sroup. (b) For shipment to Texas and 
@ tcenses. (h) Two refiners quoting. (i) Same prices quoted in bags or slabs loose. (j) For shipment to Ark. points only. (k) Two suppliers quoting. 
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REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days) unless otherwise stated. Prices in cents 
per gallon, except heavy fuel oils in dollars per barrel of 42 gallons, waz and petrolatums in cents per pound 
districts designated, except where otherwise noted . Inter-refinery and export prices not included unless so stated in the respective markets. Federal, state or 
municipal tares not included. Prices quoted apply on products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are deter- 
mined by C.F.R. Motor method, A.S.T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 


in barrels, tank car lots, f.o.b. refineries in 





Gasoline | 
Prices Effective Dec. 19 Dec. 12 | 


OKLAHOMA 
U. 8. Motor: (Octane L-3 


62 oct. & below.... 3.125- 4.25 3.75 - 4.25 | 
63-66 oct . 3$.875- 4.50 4.00 - 4.625 | 
67-69 oct.......... 4.125- 4.625 4125-4.75 | 
id. eee 4.125- 5.00 1.50 5.00 
60-62, 400 e.p........ $75 3.75 - 3.875 
WESTERN PENNA. 
Bradford-Warren: 
Motor gasoline: 
U.S. Motor (58-62° 
BPAVIEY) s... 0 a00 5.125 5.125 
Mh, Ob O0bs. occ ccic 6.25 6.75 6.25 -— 6.75 
Min. 70 oct........ €)6.50 e)6.50 
“Q” gasoline...... e&g)6.75 e&g)6.75 
Other districis: 
Motor gasoline: 
U.S. Motor (58-62° 
Grmevity)s.. 6.06% 4.25 5.00 4.25 5.00 
Min. 6S oct........ f f 
“Q” gasoline...... (gz) 6.25-— 7.00 (g) 6.25- 7.00 


CENTRAL MICHIGAN (a 

Str.-Run Gasoline. ...(c) 4.09 4.50 (c) 4.25 4.50 

U. S. Motor: (Octane L-3 
67-69 octane....... e)7.25 e)7.25 
70-72 octane....... 7.50 sha 3 


7.50 - 7. 


Prices Effective 
CALIFORNIA 
U. S. Motor: 
54-58 gravity, for in- 

state shipment 6.75 -— 9.25 6.75 
54-58 gravity, for out- 

side state shipment 6.00 — 9.00 6 50 — 9.00 
58-61 gravity, 375-400 


Dec. 19 Dec. 12 
(3c tax to be added if used in state) 


ep., 65 oct. & above 7.75 9.75 10 9.735 
N. TEX. (b) 
U.S. Motor: (Octane L-3 
62 oct. & below.... 4.00 4.50 4.00 1.50 
eee ee 4.25 — 5.00 4.25 - 5.00 
ike ta eee 1.50 5.00 1.50 - 5.00 
i. eee 4.6235- 3.3735 4.75 5.375 
60-62, 400 e.p........ 4.00 4.00 
KANSAS (For Kansas destinations only) 


(1. 8. Motor: (Octane L-3) 
42 oct. & below 3.875- 5.00 1.00 5.00 
67-69 octane : e550 
(0-72 oct 5 
W. TEX. (b) 
U. S. Motor: (Octane L-3) 
62 oct. & below.... 


3.75 4.50 3.875- 4.50 
Es os sc niewias 4.125-— 4.75 4.25 - 4.75 
OTOP O0b. on cs ccces 4.375- 5.125 4.50 - 5.125 
70-72 oct....... 4.625- 5.00 4.75 - 5.00 


Pric 


CENTRAL WEST TEXAS (Prices to truck transports) 


| U.S. Motor Gasoline: 
} 62 oct. & below.... 4.00 — 4.50 4.25 
| 63-66 octane....... 5.00 (h) 5.00- 5. 25 
66-70 octane....... (e)5.50 (e)5.50 
| E. TEX. 
| 60-62. 400 e.p........ 4.00 4.09 
N. LA (For shipment to La. & Ark.) 
U. S. Motor: (Octane L-3) 
62 oct. & below.... 4.125- 4.375 4 125- 4.375 
oe ak eee ee (e) 4.375—-4.625'e) 4.375 4 625 
Ye See (e) 4.625-4.875(e) 625 -4.875 
DOWER. 5S Sen eee 4.875- 5.375 4.875- 5.375 
ARKANSAS 


62 octane & below. . 4.00 4.00_ 

67-69 O08... .ccccces §.125 5.125 
OHIO (S. O. Ohio quotations for statewide delivery 
and subject to exceptions for local price disturbances) 
TS eee 7.25 7.25 
Above 65 oct........ 7.50 7.50 


shipment to Ark. & La 
U. S. Motor: (Octane L-3) 


es Effective Dec. 19 Dec. 12 


(F.o.b. Ark. plant of one refiner, for 
+) 





(a) Prices f.0.b. Centrat Michi 
New Mexico destinations; Group 3 


(g) To resellers holding licenses. (bh) Two refiners quoting. 


gan refinery group basis, for shipment within Mich. Shipments may originate at plants outside Central group. : é 
tices quoted on northern shipments. (c) Excluding Detroit shipment. (d) Nominal. (e) One refiner quoting. (f) No price reported. 


(b) For shipment to Texas and 





MID-WESTERN TANK CAR MARKET 


Prices in this Midwestern Tank Car Market table are gathered from refiners and tank car marketers or brokers from their offices 
locc ; territory. While the prices are quoted on a Group 3 (Oklahoma) freight rate basis, this 
is in accordance with the custom of the oil industry which uses Group 3 as a price basis for the ease of comparing prices even 
,ma ’ Generally when prices are quoted in this Chicago market, the origin of 

the material is not known at the time the quotation is given, oftentimes even with the quoting refiners who have refineries in more 
All other gasoline prices are given by and for the particular refining district where the material is made 


located in Chicago and the surroundin 


when the material originates in another refining district. 


than one refining district. 


and from which it ts shipped. 














° i . " Jec. 12 
Gasoline Prices Effective Dec. 19 Dec. 1 
Prices Effectiv ne. 14 se. 12 ° PS ea sain nes (a) $9.30-$9.45(a) $0. 30-$0.45 
=o thes a . ea Dec. 19 Dec, 12 Fuel and Gas Oils UG Lescd...... (a) 2.75 - 3.00(a) 2.875-3.00 
- S. Motor: (Octane I-3 Range oil.........-.- 3.75 - 4.00 3.75 - 4.00 
62 oct. and below... 3. 375- 4.00 3.375- 4.00 
= oop ee 3.625- 4.50 3.625- 4.625 Prices Eecti Dec. 19 D 12 
SS ae 3.75 - 4.625 3.75 — 4.75 rices Effective ec. ec. 12 
70-72 oct.......... 4.00 -4.75 4100 - 4.875 Naphtha and Solvent 
No. 1 p.W....0..220-. 98.625— 3.875 3.625— 3.875 
r e No. 1 straw.......... 3.625- 3.75 %3.625- 3.75 s went. .... 5 875 5.875 
Kerosine No. 2atraw..00.....1 3:50°~ 3.635 3°50 - 31625 | Cleaners’ naphtha... 6.373 eas 
et er ee ee 3.375 3.23 — 3.312 > 375 .375 
41-43 gravity, w.w. 3.75 - 4.125 3.735 - 4.25 See . (a) $0. 60-$0.70(a) $0 .60-$0 .70 Rt as pay sw . ots ripe 
42-44 gravity, w.w 3.75 ~ 4.375 3.75 - 4.375 Rubber solvent... ... 6.375 6.375 
(a) Nominal. Lacquer diluent. ..... 7375 7.3% 
Daily range of gasoline prices as reported in PLATT’S OILGRAM (Week Ended Dec. 16, 1938) 
U. 8. Motor, (Octane Number determined according to L-3 Method 
in Okla., Texas and Mid-Western Districts): Dec. 12 Dec. 13 Dec. 14 Dec. 15 Dec. 16 
62 octane and below: 
Ns ois erin 5 kb Ri wi OHidiwregh gerbe ae Anne we alle 3.75 — 4.25 3.75 -— 4.25 3.625- 4.25 3.625- 4.25 3.625- 4.25 
I ik is hs enn tw nik, wid r0i b.kahtere e BleR" G8 tw i ae:i6rk 4.00 - 4.50 4.00 — 4.50 4.00 - 4.50 4.00 — 4.50 4.00 — 4.50 
Ri oe ee ie es on noi oa pe ¥els's a + REMI ON BEN 3.875- 4.50 3.875- 4.50 3.875- 4.50 3.875- 4.50 3.75 -— 4.50 
Mid-Western (Group 3 basis)................0-0000-eeeeeeeee 3.375- 4.00 3.375- 4.00 3.375- 4.00 3.375- 3.875 3.375- 3.875 
63-66 octane: 
ES Ch SED CONE SEREMEDRA WES COREE EES 4.00 - 4.625 4.00 - 4.625 3.875- 4.625 3.875- 4.625 3.875- 4.625 
NN ee a ce a casceunwewee wen pewesesenace 4.25 - 5.00 4.25 - 5.00 4.25 - 5.00 4.25 - 5.00 4.25 - 5.00 
i se a ea SER e shee ab eas teen edabeees 4.25 4.75 4.25 - 4.75 4.25 —- 4.75 4.25 - 4.75 4.125- 4.75 
Mid-Western (Group 3 basis)...................0500005 3.625- 4.625 3.625- 4.625 3.625- 4.625 3.625- 4.50 3.625- 4.50 
67-69 octane: 
eee es Cae k bAAKSARE SA ADAMS SE ORK EMBER DS EER 4.125- 4.75 4.125- 4.75 4.125- 4.75 4.125- 4.75 4.125- 4.75 
so css S CAA S-6NS ed ROMA DOW ES OES Sareea wee 4.50 -— 5.00 4.50 — 5.00 4.50 — 5.00 4.50 — 5.00 4.50 — 5.00 
RN oS EE hdl oe miss onan ne siebe bse swilete ees « 4.50 - 5.125 4.50 - 5.125 4.50 — 5.125 4.50 -— 5.125 4.375- 5.125 
Mid-Western (Group 3 basis)...............000 000 ce eee eeee 3.75 - 4.75 3.75 - 4.75 3.75 - 4.75 3.75 -— 4.625 3.75 — 4.625 
70-72 octane: 
CEES CRO ehaandin ae vevedenee sédawean 4.50 - 5.00 4.25 - 5.00 4.25 - 5.00 4.125- 5.00 4.125- 5.00 
TD ic ck bv ckuie ca SRcalaSaRbiegoeeschvrsowres 4.75 - 5.375 4.75 9.375 4.75 ~ 5.3875 4.75 9.375 4.625- 5.375 
CN ti iL dds ald node t's eens © 4.75 — 5.00 4.75 - 5.00 4.75 - 5.00 4.75 — 5.00 4.625- 5.00 
Mid-Western (Group 3 basis)............. 4.00 — 4.875 4.00 - 4.875 4.00 — 4.875 4.00 — 4.75 4.00 - 4.75 
Motor Gasoline, 60-64 octane: 
cc adic vwbsbeebaucescdecesees a) 6.00- 6.75 (a) 6.00- 6.75 (a) 6.00- 6.75 a) 6.00- 6.75 (a) 6.00- 6.75 
re oa isn kbandise ee eseaeeenns 1) 6.00- 6.50 (a)6.00- 6.50 (a) 6.00- 6.50 (a) 6.09- 6.50 (a) 6.00- 6.50 
EEE ccs somes as wSe meh elohee (a) 6.00- 6.50 (a) 6.00- 6.50 (a) 6.00- 6.50 (a) 6.00- 6.50 (a) 6.00- 6.50 
Motor Gasoline, 65 octane & above: 
en rie. aw wiarpis waeaee a) 6.00- 6.75 (a) 6.00- 6.75 (a) 6.00- 6.75 (a) 6.00- 6.75 (a) 6.00- 6.75 
NE EE ee a eee a) 6.25- 6.51 (a) 6.25- 6.50 (a) 6.25- 6.50 (a) 6.25- 6.50 (a) 6.25- 6.50 
eee fide i vcebechieia: +6. 4s +edes 6 (a) 6.25- 6.50 (a) 6.25- 6.50 (a) 6.25- 6.50 (a) 6.25- 6.50 (a) 6.25- 6.50 
U. S. Motor, 58-62°:; 
Bradford-Warren (Western Penna.)......... © eee e eee 5.125 §.125 6.125 5.125 5.125 
Other districts (Western Penna.).......... 4.25 - 5.00 4.25 - 5.00 4.25 - 5.00 4.25 >.00 4.25 - 5.00 
Motor Gasoline, Min. 65 octane: 
Bradford-Warren (Western Penna.)........ vas sts ieeeins 6.25 - 6.75 6.25 - 6.75 6.25 - 6.75 6.25 - 6.75 6.25 - 6.75 
EES NESE EET TP Oe ee es ce ~Oté‘té«t el) eae ee 
Motor Gasoline, Min. 70 octane: 
Bradford-Warren (Western Penna.)................6- 00sec c)6.50 (c)6.50 (c)6.50 (c)6.50 (c)6.50 
“QO” Gasoline: 
Bradford-Warren (Western Penna.)........ 22.06.00 eceeeeeece (c&d)6.75 (c&d)6.75 (c&d)6.75 (c&d)6.75 (c&d)6.75 
Other Districts (Western Penna.).............22esecececeeece (d) 6.25- 7.00 (d) 6.25- 7.00 (d) 6.25- 7.00 (d) 6.25- 7.00 (d) 6.25- 7.00 


(a) Nominal. (b) For shipment to Texas and New Mexico destinations: 
(co) One refiner quoting. (d) To resellers holding licenses 


Group 3 prices are quoted on northern shipment. 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service sialion prices 


tazes, shown in separate column, include 1c federal, 


gasoline do not include taxes; they do, however, include ins 
state tazes; also city and county tazes as indicated in footnoles. 


ion fees as shown in general footnole. Gasoline 
erosine tank wagon prices alse do noi include tares; 


kerosine tazes, where levied, are indicated in footnotes. Discounts to various classes of buyers also are shown in footnoles. These prices in effect Dec. 19, 1938, as posted by 
principal marketing companies ai their headquarters offices, but subject to later correction. 








S. O. New Jersey 


Essolene 
(Regular Grade) 


Censumer Gaso- Kero- 
Tank Dealer line sine 


Car T.W. Taxes T.W. 

*Atlantic City, N. J... 6.9 8.7 4 8 

(Newerm, NN. J5......:2 €.9 8.7 4 8 

Annapolis, Md....... 7.85 9.35 5 9.5 
Baltimore, Md....... 7.23 $.7%5 § 8.5 
Cumberland, Md..... 8.65 11.15 5 10 

Washington, D.C..... 7.5 9 3 9.5 
Danville, Va......... 8.45 10.95 6 12.9 
a re 7.3 9.7% ¢ 5.5 
Petersburg, Va....... 7.00 6.6 € ¥8.7 
Richmond, Va........ 7.55 10.05 6 11.7 
Roanoke, Va......... 8.75 11.25 6 ll 

Charleston, W. Va.... 8.05 10.55 6 12.6 
Parkersburg, W. Va... 7.35 9.35 6 11.2 
Wheeling, W. Va..... 8.35 10.25 6 33.2 
Charlotte, N. C....... 8.65 11.15 7 12.1 
Hickory, N.C........ 9.15 11.65 7 12.5 
met. Amy, N.C... ce BS 11.45 7 12.3 
Ramen, N.C....5.... &.25 10.75 7 11.6 
Salisbury, N. C....... 3.735 HDS 7 2.2 
Charleston, S. C...... 7.25 9.75 7 10.6 
Columbia, 8. C....... 8.25 10.25 7 11.6 
Spartanburg. S.C..... 8.95 11.45 7 12 4 


Discount to undivided dealers, thru territory, except 
New Jersey points, which see in ‘Note’ below: 
Dealer t.w. price less 0.5¢ per gal. 

*Effective Dec. 1, 1938, S. O. New Jersey posted 
a minimum retail resale price of 11.2c thru New 

ersey, except Trenton area and Cumberland county. 

Jole: While the above posted prices continue at 
Atlantic City and Newark, N. J., dealers will pay a 
net price of 8.2c per gal. for Essolene. Dealers 
having pumps marked only Esso, Essolene and 
“Standard” White gasoline will pay 7.7c per gal. 
for Essolene. 

Price basis to cial con s: To contract 
accounts, purchasing at least one full compartment 
at a time by hose connection: Effective March 12, 
1937, in New Jersey, and March 8 in Maryland, 
District of Columbia, and in Arlington and Fairfax 

ounties in Virginia, on yearly purchases: from 
2,500 to 100,000 gals., consumer t.w. price at time 
and place of delivery; 100,000 gals. per year consumer 
tank car price, plus 0.5c per gal. Generally consumer 
t.w. price in foregoing states is equivalent of dealer 
t.w. price, less 0.5¢ per gal. 

Effective May 15, 1937, on Essolene and Esso 
(by tank wagon) in North and South Carolina, 
West Virginia and Virginia (except Arlington and 
Fairfax Counties, which see above), commercial 
consumers taking deliveries of 50 gals. (West Va. 
100 gals.) or more at one time will billed at the 
posted consumer t.w. price. Deliveries less than 50 
gals. (West Va. 100 gals.) will be billed at 4c ee 
gal. over posted consumer t.w. price. Generally, 
posted consumer t.w. price will be equivalent to the 
dealer price less 0.5c per gal. 

Kerosine Discount: 1c off t.w. price for 25 gals., 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount in 
state of New Jersey. 


Socony-Vacuum Oil Co., 


Inc. 

(S. O. New York Division) 
Socony Mobilgas 
(Regular Grade) 
Con- *Split”’ 





sumer Deal- Gaso- Kero- 
Tank er line’ sine 
Car T.W. Taxes T.W. 
Metropolitan N. Y. City: 
Boroughs of Man- 
hattan, Bronx and 
Brooklyn (Kings and 
So eee 6.75 8.4 *5 8 
Borough of Rich- 
mond (Staten Is.)... 6.75 8.4 *5 8 
Maes, Fi. X62 50cs 695 8.8 5 8 
Binghamton, N. Y.... 8 9.5 5 8.50 
GMO is Moccasac<s 21-6 7.9 5 7.5 
Jamestown, N. Y...... 7.3 9.3 5 8.25 
Plattsburg, N. Y...... a 9.8 5 9 
Rochester, N. Y...... 8.2 9 5 8.5 
Syracuse, N. Y..... 7.4 8.5 5 8.5 
Danbury, Conn..... aed 9.1 i 9 
Hartford, Conn... 6.9 9 4 6.5 
New Haven, Conn . 6.8 8.3 4 7 
Bangor, Me.......... 7.25 8.5 5 8 
Portland, Me......... 6.75 9 5 <<a 
Boston, Mass...... . eS 8.5 1 75 
Concord, N. H........ 7.6 9.7 5 9 
Lancaster, N. H. -« wes 33.2 5 9.5 
Manchester, N. H..... 7.3 9.5 5 8 
Providence, R. I... . 6.5 8.5 4 7.5 
Burlington, Vt....... 7.3 9.7 5 9 
Rutland, Vt..... 75 10 5 8 


*Plus 2% city ‘sales tax computed at time of 
each sale. 





Discount to undivided dealers: 0.5c less than “‘split” 
dealer t.w. 

Price basis to commercial consumers: Effective 
about Nov. 15, 1936 in New York and New England 
for tank wagon delivery: monthly purchases of 25,000 
gads. or over, pay consumer tank car price at point 
of delivery, Aw. 0.5e gal.; monthly purchases of 
5,000 to 25,000 gals., pay undivided dealer tank 
wagon price at point of delivery; n:onthly purchases 
of less than 5,000 gals., pay divided dealer tank 
wagon price at point of delivery. Private consumers 
pay undivided dealer tank wagon price at point of 
delivery, plus 2c gal 


Atlantic Refining 


Atlantic White Flash 


Gasoline 
(Regular Grade) 
Commer- 

cial Gaso- Kero- 

Tank Dealer line sine 
Car T.W. Taxes T.W. 

Philadelphia, Pa.... 7 8 5 10 
Pittaburgh......... 8 9.5 5 10.5 
Allentown......... 7.5 9 5 10.5 

Sree 8 9 5 10 
Scranton........... 6.9 7.4 5 10.5 
BP cc cccccccs © 10 5 10.5 
Harrisburg......... 7.§ 9 5 10.5 
Williamsport....... 7.5 9 5 10.5 
a” See 7.8 5 10.5 
Wilmington........ 8 5 9.75 

Boston, Mass... . 8.5 4 8 
Springfield, Mass... 9 4 7.5 

orcester, Mass... . 9 4 8 

Fall River, Mass... . 8.5 4 8 

Hartford, Conn..... 8.9 4 7 

New Haven, Conn.. 8.3 4 7 

Providence, R. I... . 85 4 7 

Atlantic City, N. J.. 8.2 4 8 

Camden, ( eee 7.6 4 8 

Trenton, N. J....... 8.2 4 8 
Annapolis, Md..... 9.35 5 9.5 
Baltimore, Md..... 8.75 5 8.5 

Hagerstown, Md... . 9.85 5 10 
Richmond, Va...... 10.05 6 3 ey 
Wilmington, N.C... 9.85 7 10.8 
Brunswick, Ga..... 9 7 10.5 

Jacksonville, Fla.... 9 8 10 
*Georgia has kerosine tax of lc per gal., not in- 


cluded in above price. 

Discount to undivided dealers: Dealer t.w. less 
0.5c per gal. except in Georgia and Florida, dealer 
t.w. and catvidel dealer price is same. 

Price basis to commercial consumers: consumers 
under contract, in Penna. and Delaware, effective 
Mar. 11, 1937, on yearly gasoline purchases taking 
full compartment hose deliveries, using 100,000 
gals. or more per year, tank car price plus 0.5¢ per 
gal.; consumers taking less than 100,000 gals., un- 
divided dealer price. Consumers under contract 
and not under contract, taking less than full com- 
partment delivery, and consumers not under contract 
taking full compartment delivery, get divided dealer 
price. Consumers taking less than 25 gals., t.w. 
delivery, get 4c above undivided dealer price. 

Discount on kerosine: Effective Oct. 29, 1936, in 
Pennsylvania and Delaware, 2c per gal. off t.w. price 
on t.w. deliveries of 25 gals. or more at one time. 


S. O. Ohio 


Sohio X-70 Gasoline 
(Regular Grade) 


Con- tDiv- Gaso- Kero- 
sumer ided line sine 
T.W. Dir. Taxes T.W. 
Ohio Statewide....... 11 10 5 *%12 


Counties where some prices are below statewide: 
Ashland, Butler, Columbiana, Defiance, Pickaway, 
Preble and Warren:. 10.5 9.5 5 


Clark, Clinton, Fairfield, Franklin, Fulton, 
Greene, Montgomery, Paulding, ‘Tuscarawas, 
Washington, and Williams: 

~ 10 9 5 
RENN 6 keener ll 9 5 

BOND oe ctieese cous 10.5 Q 5 

Lucas 9 8 5 


Renown Gasoline 
(Third Grade) 

Ohio Statewide....... 10.5 9.5 5 
Counties where some prices are off statewide 
Ashland, Clark, Columbiana, Defiance, 
Montgomery, Pickaway, and Washington 

10 9 5 
Clermont, Darke, and Miami: 


Greene, 


9.5 5 
Clinton, Fairfield, Franklin, Fulton, 
Tuscarawas and Williams 


9.5 


Paulding, 


8.5 5 
POS sé ocaawes 11 9 3 
WS 6 a cukhodwaees 10 R5 4 
Lucas 8.5 7.5 5 





S. O. Ohio Cont'd 


Kerosine Prices 
(Off Statewide Level) 


Kerosine prices are off statewide level in the fol- 
lowing counties: 


Allen, Auglaize, Champaign, Columbiana, Darke, 
Geauga, Greene, Hardin, Logan, Mahoning, Mercer, 
Preble, Putnam, Shelby, Trumbull and Van 
WO San cbech cus ebcucebucs sencueatuwer *11.5 
Ae ene rer rrr Tre *11 

eS SS RTT CRT CTC CCRT ORT CC *10.5 


tThis price also to authorized agents, exclusive 
of 0.5¢ rental. Discount to undivided dealers: 0.50 
less than divided dealer t.w. 


*Ohio has kerosine tax of le per gal., not In- 
cluded in above prices. 


Commercial Tank Wagon O.D.A. to contract accounts: 

Effective Oct.20, 1937, thru Ohio except in counties 
listed below, on monthly purchases, off posted con- 
sumer t.w. price: 0 to 999 gals., 0.5c; 1,000 to 19,999 
gals., 1.5c; 20,000 gals. and over, 2.5c. The counties 
where Q.D.A. differs from statewide are:_ Allen, 
Ashtabula, Auglaize, Butler, Champaign, Clinton, 
Columbiana, Cuyahoga, Darke, Defiance, Erie, 
Fulton, Geauga, Hamilton, Hancock, Hardin, Henry, 
Highland, Lake, Logan, Lorain, Lucas, Mahoning, 
Mercer, Ottawa, Paulding, Putnam, Sandusky, 
Scioto, Shelby, Trumbull, Van Wert, Warren, 
Williams and Wood 


Sales tax: Ohio's 3% sales tax, effective Jan. 27, 
1935, is added “where assessable, to regular posted 
prices,” S. O. Ohio says. 


On kerosine, prices to resellers and commercial 
consumers are posted generally at 3c per gal. below 
consumer t.w. price in any quantity, when such 
prices are on statewide level. 


S. O. Kentucky 


Crown Gasoline 
(Regular Grade) 


Con- Gaso- Kero- 
sumer Net line sine 

T.W. Dir. Taxes T.W. 
Covington, Ky....... 11.5 8.5 6 9.5 
Lexington, Ky........ 13.5 10.5 6 10 
Louisville, Ky........ 11.5 8.5 6 9 
Paducah, Ky......... 13 10 6 9 
Jackson, Miss........ 11.5 8.5 7 *9 
Vicksburg, Miss...... 12.5 9.5 7 *8.5 
Birmingham, Ala..... 13 10 *3 8.5 
Mobile, Ala.......... 12 9 *9 8.5 
Montgomery, Ala... .. 12 10 *9 9.5 
ee 2 ee 13.5 10.5 7 *7.5 
Aumestea, Gos .occcees 13 10 7 *9 
pO eee re 13 10 7 10 
Savannah, Ga........ 12 9 7 bd) 
Jacksonville, Fla...... 12 9 8 8 
Is ct come 2 9 8 8 
Pensacola, Fla........ 12 9 *9 8 
yo eee 2 9 8 8 

Kyso Gasoline 

(Third Grade) 
Covington, Ky....... 10 7.5 6 
Lexington, Ky........ 12 9.5 6 
Louisville, Ky........ 10 7.5 6 
Paducah, Ky......... 10.5 8 6 
Jackson, Miss........ 9.5 7 7 
Vicksburg, Miss...... 10.5 8 7 
Birmingham, Ala... .. ll 8.5 *3 
SS ae 10 7.8 *9 
Montgomery, Ala..... 11 8.5 *9 
oo eee ll 8.5 7 
———"S re ll 8.5 7 
Miasem, GO. cccccccese ll 8.5 7 4 
Savannah, Ga........ 9.5 7 7 ‘ 
Jacksonville, Fla...... 10.5 8 8 ‘ 
Pensacola, Fla........ 10 7.§ *9 sated 
Tasege, Fic. cccecece 10.5 8 8 ‘ 


Discounts to all tank wagon consumers: Effective 
Jan. 4, 1937, thru territory, on Crown gasoline, 30 
r gal. below consumer t.w. price; on Kyso, 2.50 
oa regardless of quantity purchased, per month. 


*Tazes: In the tax column is included these city 
and county gasoline taxes at the following points: 
Mobile, 2c city; Birmingham, lc city; Mon ery 
le city and lc county; Pensacola, Ic city. 
and Montgomery, Ala. have kerosine taxes of lo 
per gal., and Mississippi 0.5c, not included in above 
prices. 











» Above prices include these inspection fees on both gasoline and kerosine unless otherwise specified, per gallon, figured on basis of 50 gallons per barrel: 


Alabama, 1 /40c on gasoline, 1 


, 1/2c om kerosine; Arkansas, | /5c per gal. in a single barrel, 1 /20c per gal. in bulk; Florida, 1 /8c; illinois, 3 /100c; Indiana, 1/Se 
in lots up to 25 bbis.; 2 /25c per gal. in lots of 25 bbls. or more; Kansas, 1 /S0c, (3 /S0c can be charged to meet inspection department expenses) ; Louisiana, 1 /32c; 


gal. 


inne- 


sota, 1 /25c: Missouri, 3/100c: Nebraska. 3 /100c: Nevada. gasoline. 1 /20c; North Carolina, 1 ‘4c: North Dakota. 1 /20c: Oklahoma, 2/25c per gal. lots of more than 50 in 
bbls., 1/5c in lots less than 50 bbls.; South Carolina, 1 /8c; South Dakota, 1/10c; Tennessee, 2/5 


Kerosine inspection fee only: Iowa, 3 /50c; Michigan, 1 Se per gal 


2/5e: and Wisconsin, 3 /100c. 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include ins, 
lazes shown in separate column, include le federal, and state tazes; also city and cou 





tazes as indicated in footnotes. 








AD 








ion fees as shown in general footnote Gasoline 
erosine tank wagon prices also do not include tazes; 


kerosine tazes, where levied, are indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. These prices in effect Dec. 19, 1938, as posted by 


principal marketing companies at their 


headquarters offices, but subject to later correction. 














S. O. Indiana 


Red Crown (Regular Grade) 
Stanolind (Third Grade) 
Red Dealer Prices 
—~——~ Gaso-K ero- 
Cons. Red Stano- line sine 
T.W. Crown lind Taxes T.W. 


Chicago, Ill......... 11 8.1 +6.4 10 
Decatur, Ill........ 11 86 8 10 
eae ll 8.6 10 
Peoria, Ill.......... ll 9.1 10 
5 ree 10 8.9 9.8 
Indianapolis, Ind... 11 10.3 *9.5 
Evansville, Ind..... 11 10.1 *10.5 
South Bend, Ind.... 12 10 6 “9 
Detroit, Mich. ..... 10 7.6 9 
Grand Rapids, Mich. 10 9.5 9 
Saginaw, Mich..... 11 10.3 9 
Green Bay, Wis.... 11 10 
Milwaukee, Wis... . 9.8 10 


La Crosse, Wis. .... 


Minneapolis-St. Paul 
Duluth, Minn 


ee 
DAANOGOAWOSCHSHOOOCBHN SOHO 
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piece 1 10.4 10.8 

Mankato, Minn.... 11 10 10.4 

Des Moines, Ia..... 0 94 *9.8 
Davenport, Ia...... 1 96 *10 

Mason City, Ia..... 11 98 *10.2 
St. Louis, Mo...... 10 92 8 

Kansas City, Mo... 10 7.9 7.8 

St. Joseph, Mo..... 10 7.2 9.3 

SS aa 12 11.2 10. 11.6 

OS ee ee a... 32 12.9 

Huron, S. D........ 12 10.5 10 10.9 

Wichita, Kans...... 9.9 66 55 4 7.3 


*Taxes: in the tax column is included these city 
and state gasoline taxes at following points: Kansas 
City, St. Joseph and St. Louis, lc city tax. Kerosine 
taxes: Indiana has 4c, Iowa 3c per gal. state tax, 
not included in above prices. 

Discount to cial con s: Effective Jan. 1, 
1935, thru territory, except Michigan effective Feb. 1, 
on purchases per month, discount off t.w. prices; all 
gasolines, 25 to 1,000 gals., at t.w. price; 1,000 gals., 
or more, 1.5c off t.w. on Ethyl and Red Crown, and 
lc on Stanolind (latter effective June 9, 1937). 
Minimum delivery is 25 gals. 





S. O. Nebraska 


Standard Red Crown Gasoline 
(Regular Grade) 
Gaso- Kero- 
line sine 


T.W. Dealer Taxes T.W. 
Omaha, Neb......... 11.5 10 6 10.3 
MoCook.....ccceeses a3.5 9.5 6 10 
OS Serer 11.9 8.9 6 10.7 
North Platte......... 12.3 9.4 6 ll 
ES SS ll 7.9 6 11.8 


Discounts to commercial consumers: for tank wagon 
deliveries covered only by Standard Commercial 
Consumer Contract, effective January 1, 1935. 


S. O. Louisiana 


Essolene 


(Regular Grade) 


Consumer Gaso- Kero- 
Tank Dealer line sine 
Car T.W. Taxes T.W. 
Little Rock, Ark...... 7.25 o.75 7.8 22 
Alexandria, La....... 6.75 9.25 8 711.5 
Baton Rouge, La..... 6.75 9.25 8 *9O5 
New Orleans, La...... 6.75 9.25 *10 * 9 
Lake Charles, La..... 6.75 9.235 8 11.5 
Shreveport, La....... 5.5 & 8 *10 
Lafayette, La........ 7 9.5 8 *11.5 
Bristol, Tenn......... 10.25 11 8 14.5 
Chattanooga, Tenn... 9.5 12 8 14 
Knoxville, Tenn...... 10 13.5 8 14.5 
Memphis, Tenn...... 8 10.5 8 12.5 
Nashville, Tenn...... 9 9.5 8 12 


*Taxes: New Orleans gasoline tax includes 7c 
state, le federal, and 2c parish tax. Louisiana has 
kerosine tax of lc per gal.; in addition New Orleans 
has Ic parish tax, none of which are included in above 
prices. 

Price basis to dealers: Undivided dealers get 
dealer price, less 0.5c. 

Price basis to cial con s: Effective 
May 15, 1937, thru territory; commercial consumers 
taking 50 gals. or more at one time will be billed at 
posted consumer t.w. price; those taking less than 
50 gals. at one time will be billed at 4c per gal. over 
posted consumer t.w. — Generally, the posted 
consumer t.w. price will be equivalent to the dealer 
price leas 0.5c per gal. 


Humble Oil & Refining Co. 


Humble Motor Fuel 
(Regular Grade) 





*T.W. S.S. Taxes T.W. 
Dallas, Tex.......... 8 12 5 8 
Ft. Worth. Tex....... u 13 5 8 
Houston, Tex........ 9.5 13.5 5 8 
Sap Antonio, Tex..... 9 13 5 8 





U. S. Motor Gasoline 
(Third Grade) 


Gaso- 
line 

*T.W. S.S. Taxes 
Sere 6 8 5 
Ft. Worth, Tex....... 6 10 5 
Houston, Tex........ 6 10.5 § 


San Antonio, Tex..... 8 10. 5 

*Price is t.w. price to all classes of dealers and 
conanmerr 

Discounts: On Humble Motor Fuel only, off t.w. 
prices, effective Dec. 14, 1938: Ft. Worth—single 
deliveries less than 25 gals., net; 25 to 99 gals. de- 
liveries, 1c; 100 to 299 gals., 1.5c; 300 gals. and over, 
2c. Dallas: less than 25 gals., net; 25 to 299 gals., 
lc; 300 gals. or more, 2c. 


Continental Oil 
Conoco Bronze (Regular Grade) 
Demand (Third Grade) 
—Dealer Prices— Gaso- Kero- 
Conoco De- line sine 
Bronz-z-z mand Taxes {T.W. 


Denver, Colo......... 10.5 9.5 5 11.5 
Grand Junc., Colo. ...11 10 5 15 
Pueblo, Colo......... 11.5 10.5 5 10.5 
Casper, Wyo......... 12 11 5 11.5 
Cheyenne, Wyo...... 8 7 5 13 
Billings, Mont........ 12 H 6 13 
Putte, Bien. ..3... 66 13.5 10.5 6 15.5 
Great Falls, Mont... .12 10 6 15.5 
Helena, Mont........ 14 13 6 15.5 
Salt Lake City, Utah. .11 10 5 16 
Boles, ida...........18 10.5 6 18 
Twin Falls, Ida....... 13.5 12.5 6 18 
Albuquerque, N. M...11 10 t6.5 12 
Roswell, N. M........ ll 8.5 t6.5 10.5 
Santa Fe, N.M...... 12 9.56 7 12 
Muskogee, Okla...... 8.5 6 5 x 
Oklahoma City, Okla.. 7.5 5.5 5 7 
Se ee 7 5 5 6 
Ft. Smith, Ark....... 9.25 6.75 5 7.5 
Little Rock, Ark..... 9.25 7.63 7.5 9 
Texarkana, Ark...... 9 rj 5 8 


tincludes eity tax of 0.5c. 
*Ineludes le city tax 
tPrices are in t.w. deliveries to consumers and 


dealers. 
S. O. California 


Standard Gasoline 
(Regular Grade) 
Gaso- Kero- 
line sine 


T.W. S.S. Taxes T.W. 
San Francisco, Cal... .13.5 14.5 4 11.5 
Los Angeles, Cal...... 13 14 4 10 
Fresno, Cal.......... 14.5 15.5 4 12.5 
Phoenix, Ariz........ 15.5 16.5 6 %2.5 
ee eee 18.5 16.5 5 13.5 
Portland, Ore........ 14 15 6 13.5 
Seattle, Wash........ 14 15 6 13.5 
Spokane, Wash....... 7 18 6 16.5 
Tacoma, Wash....... 14 15 6 13.5 


Flight Gasoline 
(Third Grade) 


San Francisco, Cal... .12 13 4 
Los Angeles, Cal...... 41.5 12.5 4 
Presse, Cal... .csscce 13 14 4 
ee 14 15 5 
Phoenix, Ariz........14 15 6 
Portland, Ore........12.5 13.5 6 
Seattle, Wash........ 22.5 13.5 6 
Spokane, Wash....... 15.5 16.5 6 

acoma, Wash....... 12.5 13.5 6 


*Arizona has kerosine tax of 5c per gal., not 
included in above prices. 

Discount to dealers: on gasoline, off t.w. price on 
Standard Ethyl and Standard Gasoline, to 100% 
dealers, 3c; to split dealers, 2c; on Flight gasoline, 
both 100% and split dealers, 2c. 

On Stanavo Aviation Gasoline, to all classes of 
dealers, 3c off t.w. 

To commercial consumers: off tank wagon price: 
on single deliveries of 40 gallons and over. Stan- 
avo Aviation, Standard Ethyl and Standard Gas- 
olines, 3c. Flight Gasoline, 2c per gallon. Tank 
wagon delivery, less than 40 gals., lc per gal. above 
posted t.w. price. Discounts on kerosine: in tank 
cars, 3c off tank truck price; plant deliveries to 
jobbers, 2.5c below tank truck price. 


Canada 
PRICES OF IMPERIAL OIL LTD. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 
3-Star Imperial Gasoline 
(Regular Grade) 


ero- 
Gasoline sine 
T.W Taxes ace 
Hamilton, Ont....... 15 6 15.5 
(Ngo eee 15 6 15.5 
Brandon, Man.......21.1 ? 22.3 
Winnipeg, Man.......20.5 ? 20.7 
Regina, Sask......... 19 ? 21 
Saskatoon, Sask. .....21.3 ? 23.3 
Edmonton, Alta...... 19.35 ? 21.5 
Calgary, Alta........16.5 ? 18.5 
Vancouver, B. C...... 16 7 23 
Montreal, Que........ 14 a 14.5 
NS ee 13.5 10 17.5 
SRE, PY Bis ccncnan 13.5 10 7.5 





Discounts to undivided dealers, 1c off t.w. price, 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 


Aviation Gasoline 


Following are tank car, tank wagon or 
dealer prices, as indicated, of aviation 
gasoline in several marketing territories. 


Ss. O. OHIO 
Thru Ohio 
Esso Aviation 
Consumer Gasoline 
T.W. Taxes 
cc  Seeonee 18.5 5 
ere 16.5 5 
gf ee eee 17.5 5 


Discounts: For delivery on contract to hangar 
operators and resellers: 2c below consumer pos 
t.w. price, shown above. 

Ss. O. INDIANA 
Stanavo Ethyl Aviation Gasoline 
73 Octane Number 


Cilengo, TE... 2. 6s. -34.9 4 
Detroit, Mich........ 16.5 4 
Milwaukee, Wis...... 18.1 5 
Minneapolis, Minn... .15.3 5 
St. Louis, Mo......... 14.5 3 
Kansas City, Mo......14.2 *4 
i. S 2 See 16.5 4 
Hatees B. Dis cccscs sss 15.8 5 


*Includes lc city tax. 

HUMBLE OIL & REFINING CO. 
Aviation Gasoline 

a rrr ere eee rT 


CONTINENTAL OIL CO. 
Conoco Special Gasoline 


Dealer Gasoline 
Price Taxes 
Denver, Colo......... 14.5 5 
Cheyenae, Wyo......15 
Helena, Mont........ 17? 6 
Salt Lake City, Utah. .17.5 5 
Albuquerque, N. M....14 6.5 


*Includes city tax of 0.5c. 
Ss. O. CALIFORNIA 


Stanavo Aviation Gasoline 


Phoenix, Ariz........17.5 6 
Los Angeles, Cal...... 15 4 
San Francisco, Cal....15.5 4 
ree at 5 
Portland, Ore........16 6 
Seattle, Wash........ 16 6 
Spokane, Wash....... 19 6 


ote: For discounts, etc., see note under Standard 
and Flight gasoline above. 


Naphtha (In Tank Wagon) 


Ss. O. NEW JERSEY 
Posted Tank Wagon Prices 


ineral 
Spirits V.M.&P. 
et Oe SIC ae 11.5 15.5 
| rere 15.5 Sues 
Washington, D. C........... 15 : 


Discounts: Buyers taking following quantities, 
at one time, get these discounts: Newark, 2c per al 
on 200 gals. or more; less than 200 gals., 0.5¢ higher 
price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract buyers 


SOCONY-VACUUM OIL CO. 





Sener 10.5 12 
New York City. ...sccsces 9.5 10.5 
Rochester, N. Y. secices 2 12 
| i er 12 14.5 
PN I a5 6 610 as a Oe oc’ ll ll 
Bridgeport, Conn........... ll 11.5 
Hartford, Conn......cccsees 10.5 ll 
ee Se er ll 12 


*Prices apply to consumers only in quantitice 
over 1,000 gals. annually. For quantities under 
1,000 gals. annually, add 0.5c per gal. 


ATLANTIC REFINING CO. 


Philadelphia, Pa............ 11.5 12.5 
ee SRC ee eee 13 14 
eee 12.5 14.5 


Note: Prices for Mineral Spirits also apply to 
Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha. 


Ss. 0. OHIO 
S.R. V.M.&P. 
Solvent Naphtha 

TR Gc sities dawn ose Eee 13.5 

Note: V.M.&P. Naphtha prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5¢ below these prices. Dis- 
counts to contract consumers, off t.w. price: 300 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75c; 2,500 to 
4.999 gals., lc; 5.000 or more gals., 1.5c. 
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TANK WAGON MARKETS 


car, tank wagon, dealer, and service stalion prices for gasoline do not include taxes; they do, however, include ins 


Tank 
taxes, shown in separate column, include le federal 
kerosine . where levied, are indicated in footnoles. 

















, and state (ares; also city and county tares as indicated in footnotes. 








ion fees as shown in general footnote. Gasoline 
erosine tank wagon prices also do not include tares; 


in J Discounts to various classes of buyers also are shown in footnotes. These prices in effect Dec. 19, 1938, as posted by 
principal marketing companies at their headquarters offices, but subject to later correction. _— 











8. O. INDIANA 
(Prices include state and federal tazes) 


Oleum V.M.&P. 
Spirits Naphtha Stanisol 


Chicago, Ill....... 16.2 16.5 15.9 
Detroit, Mich.... 19.2 18.2 19.7 
Kansas City, Mo. 13.9 14.9 14.4 
St. Louis, Mo..... 14.2 15.2 12.9 
Milwaukee, Wis. . 18.8 19.8 19.3 
Minneapolis, Minn. 19 20 i ey 


Note: All prices, with exception of Missouri points, 
include state tax. Prices shown are base prices, 
before discounts 


Naphtha (In Tank Cars) 


{n Tank Cars (F. o. b. refinery or seaboard terminal 
except Ohio, delivered price.) 


V.M.&P. 

Naphtha Solvent 
ee 10.5 9.5 
New York Harbor.......... 10 9 
Philadelphia district......... 10.5 9 

nr Eee 10.5 9.5 

Providence. .... TT 10.5 9.5 
Ohio points, delivered. .... a 8.875 *8 


*This is on rubber solvent. 


} 
| 
| 
} 


} 
| 


Latest Changes 


From Dec. 13 to Dec. 19 inclusive. 
Dates and amourts of changes shown. 
See table for full current prices. 


Atlantic Refining—Atlantic 
Trenton dealer t. w. 


White Flash: 
up 0.6c, Dec. 16. 
Kerosine: 

Providence cut lic, Dec. 13. 


S. O. Ohio—Sohio X-70 and Renown: 
Cut ic, thru Lucas county, Dec. 15. 
Cut 0.5c, thru Greene county, Dec. 17. 

Sohio X-70: 

Cut 0.5c, thru Clark county, Dec. 17. 

Q.D.A. Changes: 

In Butler and Warren counties, 2.5c al- 
lowed off consumer t. w.-:price, re- 
gardless of quantity, Dec. 14. 

Humble Oil & Refining — Humble Motor 

Fuel: 


Ft. Worth t. w. cut 1c, Dec. 14. 
Discounts on Humble Motor Fuel only, 


Continental Bronz-z-z and 


Demana: 
Great Falls cut 1c, Dec. 
Grand Junction cut 3c, 


Oil—Conoco 


16. 
Dec. 16. 
Corrections 


Notation of amount of change and 

dates not previously shown in table. 

Table in this issue is corrected to show 
these changes. 


Socony-Vacuum Oil—Kerosine: 
Binghamton cut 0.5c, Nov. 29. 
New Haven up ic, Dec. 12. - 
Bangor cut lc, Portland cut = 1.25¢e, 
Dec. 1. 


Atlantic Refining—Atlantic White Flasi: 
Hartford dealer t. w. cut 0.1c, Dec. 9. 
Brunswick dealer t. w. up 2c, Dec. 7. 

S. O. Ohio—Q.D.A. changes: 

Lake county, 1.5c allowed off t. w., 
gardless of quantity, Oct. 4. 

Clinton county, no discount from t. w. 
price under 1,000 gallons, Dec. 10. 


re- 
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Note: In Ohio, prices on D.C. naphtha and special. at Ft. Worth and Dallas, Dec. 14. For : 
Varnolene are same as V.M.&P.; on Varnolene and these, see footnote under this com- S. O. Nebraska—Red Crown Gasoline: 
Sohio Solvent, prices are 0.5c less than on V.M.&P pany in table. Sentthet t. w, cat Be Dee: 12. 
| 
com ne renee omeemniiane SS 
Fuel Oil Wax Prizes for Decorations 


(Continued from page 45) 


sional reports of price shading on No. 
1 p.w. distillate were encountered in 
the Mid-Western market. 


A Michigan refiner reported reduc- 
ing his quotation on No. 1 p.w. dis- 
tillate 0.25 cent to 4.5 cents “to meet 
competition”. Jobber demand was 
steady throughout the week and in- 
ventories of light fuels were reported 
lower. 


Chicago resellers reported little 
change in industrial fuel oils. Michi- 
gan refiners generally reported con- 
tinued improvement in both spot and 
contract movement of the heavy 
grades. Some said they were shipping 
considerable quantities to industrial 
centers out of the state, principally 
in Ohio. Quotations reported for low 
viscosity fuels (100-700) ranged from 
2.125 to 2.875 cents. 


TULSA, Dec. 19. — One Oklahoma 
supplier last week reported reducing 
his light fuel oil quotations 0.125 cent 
to 3.625 cents for No. 1 p.w. and 3.375 
cents for No. 2 straw oil. Other quo- 
tations reported ranged from 3.75 to 
4.125 cents for the former and 3.5 
to 3.75 cents for the latter. No sales 
were reported in the open spot mar- 
ket; deliveries against contracts were 
said to be lighter. 


Heavy fuel oil stocks were reported 
burdensome and two Mid-Continent 
refiners said they were considering 
conversion of heavy oil into petro- 
leum coke. 


1938 


NEW YORK, Dec. 19. — Wax mar- 
kets again displayed little worthy of 
mention during the week ended Dec. 
17. Export and domestic prices were 
reported unchanged. Movement of 
white crude scale and fully refined 
grades was sufficient to maintain a 
good balance between supply and cur- 
rent offerings, according to reports. 
Scale grades brought from 2.3 to 2.5 
cents at New Orleans, with New York 





LINCOLN, Neb., Dec. 12.—L. L. 
Coryell & Son will award three prizes 
to the best decorated Coryell dealer 
stations during the Christmas holiday 
season. 

Dealers are to send in photographs 
of their stations before Jan. 1. The 
best decorated station will receive two 
cases of one-quart cans of motor oil. 
Second award will be one case of one- 
quart cans and third award will be 
one case of five-quart cans. 








prices 2.35 to 2.5 cents, reports in- 
dicated. 
No. 1 No. 2 No.4 
8. O. NEW JERSEY 
Atlantic City, Ni J... cccccccce 8.0 6.0 6.0 
PEC «yoni dv aeacunceceaus 8.0 6.0 6.0 
Lg! errr err cia Ge cane 
DEE co cincs bec eueecuues 7.5 6.5 6.0 
Washington, D. C............. 7.28 6.5 6.5 
ONE WO cc cdtcunceeeanad 7.0 6.0 6.0 
PTO CC Te f a). eee 
SS Peer re rrr 7.25 6.25 6.25 
UNG Bla Gains ceccdascccas >. aoe 
SOG v ccc ce cevteccougaus ctce 
PNG Wii degukhs coueksnacees 8.7% 7.25 
eee Ee Give cs caccencaces 3.8 68 
DE Cc venideccasa ean 9.5 8.0 
UN iv os'os eansucactes 10.2 8.7 
SOCONY-VACUUM OIL CO. INC. 
S. O. New York Division 
No. 2 No. 3 No. 4 
New York City.......... . 6.50 6.50 6.50 
pS ay a Oe .... 6.50 6.50 6.00 
Rochester, N. Y. caxekeam Cae 50 7.50 
ee 6.00 6.00 6.00 
Bangor, Me.... me coees 6.75 6.73 6.70 
Manchester, N. H............. 6.50 6.50 6.50 
eee. VE. wc cccccccccesas Oem 74 7.5 
Hartford, Conn....... ; ... 6.00 6.00 6.00 
New Haven, Conn............ 6.00 6.00 6.00 
Providence, R. L.............. 6.00 6.00 6.00 
Note: Prices for No. 1 fuel in Socony-Vacuum 
territory some as for kerosine which see in tank 
wagon table for various cities; prices change with 
kerosine. 





TANK WAGON MARKETS, HEATING OILS 


Prices in Effect Dec. 19, 1938 


Following are posted tank wagon prices of various grades of heating oil at the poinis shown in various territories. 
Prices are in cents per gallon. 





No.1 No.2 No.3 No.4 
ATLANTIC REFINING Cont'd 

Philadelphia, Pa........ 7.75 6.00 6.00 6.00 
Allentown, Pa........-- 8.50 6.50 6.50 6.50 
Wilmington, Del........ 7.75 6.00 6.00 6.00 
Springfield, Mass....... 7.58 6 an < 

orcester, Mass........ 8.00 6.00 .... 6.00 
Hartford, Conn......... 7.00 6.00 ~.. 6.00 

s. 0. OHIO 

Columbus Division and 

OE er 7.50 7.50 7.00 
City OF ERs ccc ccctcs 8.00 8.00 7.00 
pe OS eee 8.00 8.00 7.50 


Nolte: S. O. Ohio prices are for full compariment 
hose dumps, bucket dumps are 0.5¢ per gallon higher. 
8. O. INDIANA 
Stanolex Fuel and Furnace Oils 
Stanoles 
Furnace 


(b)7.8 
7.1 





6. 


| eS Ree , 
(a) For 400 gals. and over; 150 to 399 gals., 7« 
1 to 149 gals., 8c. 
(b) Excluding 4c state tax 


(c) For 400 gals & over; 100 to 399 gals., 70; 1 to 
99 gals., 8c 


Nate: Small-lot deliveries of light fuel oils range 
up to 2 higher than above quotations. 
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SEABOARD MARKETS, EXPORT AND COASTWISE 


All prices on this page are publisher's opinion of open market quotations or sales, <a shipment (10 to 15 days). In cargo markets, 
3 per 


spol shipment is 90 3. 


seaboard terminals in districts 


Prices in cents per gal 


lon, except heavy fuel oil in 


barrel, in tank car lots, f.o.b. refineries or 
designated, unless otherwise noted. Federal, state or municipal tazes not included. Prices eoeted « epply 


on products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are determined by C.F. 


method, A.S.T.M. D-357- 337; 


and lubricating oil specifications determined according to A.S.T.M. methods, unless ae noted. 





Eastern Domestic 


(Inter-refinery and export prices not included.) 
MOTOR GASOLINE 


Prices Effective Dec. 19 
(a) 65 

District: (a)60-64 Oct. Oct. & Above 
Mm. ¥. Barbar... 6. .s< 6.00 - 6.75 6.00 - 6.75 
(b)N. Y. harbor...... 5.75 - 6.00 5.75 - 6.50 
Philadelphia......... 6.00 - 6.50 6.25 - 6.50 
HIGHIMMOPO. . o.0 005 ss 6.00 - 6.50 6.25 - 6.50 
aaa 6.50 - 7.00 6.50 — 7.00 
Wilmington, N. C.. 6.50 - 7.00 6.50 — 7.00 
Charleston, 8S. C...... 6.50 - 7.00 6.50 — 7.00 
ae 6.50 - 7.00 6.50 — 7.00 
Jacksonville......... 6.00 - 7.00 6.50 — 7.00 
eee 6.75 7.00 6.75 -— 7.00 
eer 6.00 - 6.50 6.25 6.50 
Providence. ......... 6.00 - 6.50 6.25 — 6.50 


WATER WHITE KEROSINE 


District: 

N. Y. harbor... 4.75 -— 4.875 Charleston 5.00-5.25 
(b)N. Y. harbor 4.50 - 4.625 Savannah. 5.00-5.25 
Philadelphia... 4.75-5.00 Jacksonville 5.00-5.25 
Baltimore... .. 5.00-5.25 Portland 5.60 
Norfolk. ...... 5.00-5.25 Boston... 4.60 —4.75 


Wilmington, N.C. 5.00-5.25 


Providence 4.50 —4. 


(o)FUEL OILS 





N.Y. 
N. Y. harb. harb. barges 
ky eee 4.75 - 4.875 4.50 - 4.625 
OS, * Sere 4.00 - 4.25 3.875- 4.125 
LS ee eee 3.875- 4.25 3.625- 4.125 
Pera ere er 
PE OsnGaSskvcsckGus a es 
Phila. dist. Balt. dist. 
3 Serre 4.75 - 5.00 5.00 - o" 25 
eS eee oe 4.25" 4.2 
OS 4.00 ~ 4.25 4.00 - ”4. 25 
see $1.15 $1.15 
DME Ricacawas<wa la $0.95 $0.95 
Bost. dist. Prov. dist. 
St ee 4.60 — 4.75 4.50 75 
4 | SR ee 4.00 - 4.25 4.25 
SS) Sear 4.00 - 4.25 4.125- 4.25 
SS a eee $1.25 $1.15 
No. ey ere eee $0.95 $0. 95 
(d) Bunker 
District: C Fuel (d) Diesel Oil 
N. Y. harbor......... (f)$0.95 (g)$1.75 
Philadelphia......... (f)$0 .95 (g)$1.75 
Baltimore. .......... dt a4 95 (g)$1.75 
es Gin cea e)$0.95 $1.75 
Charleston........... $0.90 $1.75 
Savannah........... (e) $0.90 $1.785 
Jacksonville......... (e)$0 .90 $1.785 
ee (e) $0.85 $1.785 
OS eee $1.0 $1.85 
RRs oc siasc hee (f)$0.95 (g)$1.75 
Providence. ......... $0.95 $1.75 
Gas Oil Diesel Oil 
28-34 Shore 
Gravity Plants 
le A ee 4.00 - 4.25 4.00 - 4.25 
Philedaera ee 4.25 ree 
Baltimore dist........ 4.25 
Norfolk dist. .... 4.25 
Savannah dist. . 4.25 
Jacksonville dist... uk ea 4.25 


Pacific Export 


(i) (Quotations are at seaboard, Los Angeles, in car 


lots, cents per gal., except where otherwise not ‘) 
Prices Effective Dec. 19 Dec. 12 
U. S. Motor, under 
i ae 4.625- 4.75 4.625- 4.75 
400 e.p. blend, under 
Miltbnbss60s<052> 1.75 4.875 4.75 4.875 
400 e.p. a 65 
oct & above...... 1. 875-— 5.00 4.875- 5.00 


(h) 38-40 svi, w.w. 


J Sa eee eae 4.25 4.75 4.25 4.75 
41-43 gravity, w.w. 

kerosine. . . ee 5.00 4.75 5.00 
44 gravity, w.w. . kero- 

SB: 6c o.22 5.50 ee 4 5.50 
In Cargo tate, orth. 
Dieselfuel, 24° & above $1.05 -$1.20 $1.05 -$1.20 
Diesel fuel, under 24°.. $0.93 -$1.05 $0.93 -$1.05 
(j) 30-34 gravity, diesel 

(OOS GE)... c. 0s ccee $1.17 -$1.26 $1.17 -$1.26 
(k) Grade C fuel oil. . $0.60 -$0.70 $0.60 -$0.70 








Prices Effective Dec. 19 Dec. 12 
In Ships’ Bunkers, or deep tank lots, per bbl.: 
es fuel oil...... $1.35 -$1.55 $1.35 -$1.55 
)Grade C fuel oil $0.70 -$0.90 $0.70 -—$0.90 
Cased Goods: (Per case 
U. S. Motor....... $1.40 -$1.525 $1.40 -$1.525 
400 e.p. blend, under 
65 octane. .. $1.50 -$1.60 $1.50 -$1.60 
75-400 e.p. ‘blend, ; 
65 oct. & above... $1.60 -$1.70 $1.60 -$1.70 
(h) 40-43 gravity, w.w. 
kerosine........ . $1.30 -$1.40 $1.30 -$1.40 
Kerosine, p.w........ $1.25 -$1.35 $1.25 -$1.35 


New York Export 


(Cents per gal. in bbls. F.a.s. New Yo 


CYLINDER OILS 
Bright stock: 


rk) 


(Pennsylvania Products) 


a ee 19.50 19.50 
Neutral oil: 

200 3 color, 25 p.t.... 22.50 22 50 

150 3 color, 25 p.t..... 20.50 21.50 

600 s.r., unfiltered... . 15.50 15.50 -16.50 
650 s.r., unfiltered... . 16.50 17.50 -18.50 
og ee ee 17.50 18.09 -19.00 
Ee 19.50 20.50 -21.50 


Wax, Domestic and Export 


(A.S.T.M. ae, 
3° higher than E. 
Domestic prices, a re 


a points, however, are A.M.P., 
f: rt prices, f.a.s., carloads. 
neries in New Orleans & 


New York districts in bags, carloads, with 0.2c dis- 
count allowed for shipment in bulk, except where 


noted below. 


Prices Effective Dec. 19 
New York 

Domestic Export 
124-6 Y.C. scale...... 2.35 - 2.50 2.35. < 2:3 
122-4 W.C. scale..... 2.35 - 2.50 2.35 - 2.8 
124-6 W.C. scale..... 2.35 - 2.50 2.35 = 2. 
123-5 Fully rfd....... $3.75 $.375 
125-7 Fully rfd....... 3.90 3.50 - 3. 
128-30 Fully rfd...... (14.00 3.65 - 3. 
130-2 Fully rfd....... (14.35 4.00 
133-5 Fully rfd....... (4.65 4.40 -4 
135-7 Fully rfd....... (4.90 5.00 - 5. 

New Orleans 

Domestic Export 
124-6 Y.C. scale...... 2.35 -— 2.50 235 - 2. 
122-4 W.C. acale..... 2.30 - 2.35 2.30 - 2. 
124-6 W.C. scale..... 2.35 - 2.50 2.35 - 2. 
123-5 Fully rfd....... $3.75 3.375 
125-7 Fully rfd....... 3.90 3.50 — 3. 
128-30 Fully rfd...... (14.00 3.65 - 3 
130-2 Fully rfd....... (14.35 4.00 
133-5 Fully rfd....... (14.65 4.40 - 4. 


Gulf Coast 


Scale solid; fully refined, slabs in bags) 


50 
50 
625 


75 


50 


(F.o.b. ship, Gulf oil terminals; minimum 20,000 bbls.; 
representing traders’ opinions) 


Prices Effective Dec. 19 
For Domestic shipment: 


MOTOR GASOLINE 


59 oct. & below..... 4.375- 4.50 
SPP eee 4.375- 4.625 
65-67 octane......... 4.625- 4.875 
68-70 octane....... 4.875- 5.125 
FUEL OILS 
ot CPP eee 3.625- 4.00 
See Pore 3.375- 3.625 
KEROSINE 
41-43 gravity, w.w.... 3.875- 4.125 
For Export Shipment: Dec. 19 
GASOLINE 
U. S. Motor Gasoline, 
no octane guarantee.... 4.375 
Dec. 19 
60-62 61-63 
Gravity, Gravity, 
Gasoline: 400 e.p. 390 e.p. 
60 octane ..4.25 4.50 4.25 — 4.50 
61 oetane..4.25 — 4.55 4.25 4.55 
62 octane..4.375- 4.60 4.375- 4.60 
63 octane..4.375- 4.65 4.375- 4.65 
64 octane..4.375- 4.70 4.375- 4.70 
65 octane..4.50 — 4.75 4.625- 4.75 
66 octane..4.625- 4.875 4.625- 4.875 
67 octane..4.625- 5.00 4.625- 5.00 
68 octane. .4.875- 5.125 4.875- 5.125 
69 octane.. (n) (n) 
70 octane..4.875- 5.50 4.875- 5.50 
71 octane.. (n) (n) 


625 
875 


125 


00 


Dec. 12 
4.375- 4.5 
4.375- 4. 
4.625- 4. 
4.875- 5 
3.625- 4. 
3$.3%5-. 3; 


625 


3.875- 4.125 


Dec. 12 


4.375 


64-66 


Gravity, 
375 e.p. 


ti ti 
1 ee be ee ee ee ee ee 


vue 
' 





Prices Effective Dec. 19 
For Export Shipment: 
KEROSINE 
44 gravity, w.w....... 4.125- 4.25 
41-43 gravity, w.w.. 3.875- 4.125 
41-43 gravity, p.w..... 3.875- 4.125 


Owe 


GAS AND BUNKER OILS 


For Export Shipment 
Gas Oil (m): 


Below 43 dieselindex 3.375- 3.50 
43-47 diesel index... (t) 3.375-3.625 
48-52 diesel index... 3.50 — 3.625 
53-57 diesel index... 3.625- 3.75 
58 & above........ 3.625- 3.875 


For Domestic or Export Shipment 


Diesel Oil Ship’s bkrs.. (0) $1.55 
Grade bunker oil 

for ship’s bunkers... (0)$0.75 
Grade C bunker oil, in 
Oe eae 


(o) 


Dec. 12 
125- 4.25 
875- 4.125 
875- 4.125 
375- 3.50 
375- 3.50 
50 — 3.625 
.625- 3.75 
625- 3.875 
$1.55 
$0.75 


v)$0.675-$0.70 $0.67-$0 .70 
MID-CONTINENT LUBRICATING 


OILS 


(Cents per gal. at Gulf; in bbls., f.a.s.; n bulk, f.0.b 


terminals) 
Dec. 19 
“ 200 vis. D. 210 brt. ?) Barrels Bulk 
re ee .50 -22.50 7.60 -17.80 
150- 160 vis. D 210 vin stock: 
0-1 = ieee essen 0-18.25 13.00 -14.30 
Ce eee 17:50 -17.75 12.50 -14.25 
—~ 160 24 E 210 brt. 
Peer ee re .25 -17.50 13.00 -14.50 
120 vis. D 210 brt. 
ee ee 17.25 -17.50 13.00 -14.50 
Dec. 19 Dec. 12 
180 vis. No. 3color neutral: Bulk Bulk 
O-10 P.p.. . .cescce 9.80 -10.50 9.80 -10.50 
ERO Bie so cceecs 9.50 -10.00 9.50 -10.00 
200 vis. No. 3 color neutral 
at ES oe 10.30 -10.50 10.30 -10.50 
RS Pi oc 6:0 60 08:0 9.50 -10.00 9.50 -10.00 
600 s.r. olive green... 9.00 -11.25 9.00 -11.25 
600 s.r. dark green.... 7.00 —- 9.25 7.00 - 9.25 


SOUTH TEXAS LUBRICATING OILS 
(Vis. at 100° cold test 0, bulk export shipment, f.o.b. 


terminals. ) 
Unfiltered Pale Oils: 
Vis. Color 
See 4.50 -— 4.75 
lS eer 6.00 -— 6.25 
TAGs Bice scwstsne. 6.50 -— 6.75 
500 No. 3%......... 7.50 
os ty ee 8.00 - 8.25 
UD Perera 8.375- 8.75 
ee eee 8.50 - 9.00 
Red Oils: 
Vis. Color 
200 No. S-6.0.6...... 4.50 -— 4.75 
200 No. 5-6........ 6.00 — 6.25 
oe eee 6.50 — 6.75 
eo SCO 7.50 
rie! Pees 8.00 — 8.25 
TDOO INO. SS. .ccccess 8.375- 8.75 
SOG6 Ba. $6... .ccccce 8.50 -— 9.00 

Note: Red oil prices cover oils wi 


4.50 - 4.75 
6.00 - 6.25 
6.50 - 6.75 
7.50 
8.00 - 8.25 
8.375- 8.75 
8.50 -— 9.00 
4.50 -— 4.75 
6.00 — 6.25 
6.50 - 6.75 
7.50 
8.00 -— 8.25 
8.375- 8.75 
8.50 - 9.00 
ith green cast; 


prices for blue cast red oils are slightly lower in some 


Tanker Rates 

(Approximate freight rates to 
ports cents per bbl.) 

Rates Effective Dec. 19 


Continental 
ngs per ton of 2240 Ibs., British sterling; 


os. 


Crude &/or Refined Oil & /or 
Fuel Spirits 
Last Owners t Owners 
Paid Ask Paid Ask 
Gulf-U.K. Saye (q) 11/6 12/-13/ 13/6 13/6-14 
Aruba-U.K. /Cont.(q) 
10/ 10/-l11/  -11/ 11 /6-12 
Gulf-N. Atlantic (r) 
(not E. of N.Y.): 
Hvy. Crude & 
fuel, (10 to 19.9 
ravity) eet E 25c 25-26c 
ficht Crude, (30 
Grav. or Lighter) 23c 24-25c rte ee 
Ce Serre ia Teas 28c 28-29c 
Kerosine........ 29c 29-30c 
Light Fuel...... 30c 30-3lc 





Se per bbl. additional at some Gulf ports. 
same rate; Tampico, 2c to 3c per bbl. additional. 


(a) Prices nominal. (b) In barge lots. 
(f) For ny oy! 5c to 6c per Ebi 
above. (j) Pacific Specification 200. 


(k) Pacific 


0.70. 


(c) Fuel oils meet specifications of U.S 
(g) Ne poreing. add 6.5¢ to 7.5c 

pecification 400. 
(p) Second-hand barrels. 


(s) Low pour test, low viscosity, 


bbl. (b) 150 fire point. 


(b Element either in bags or im 


No. 


bulk. 


3. Commercial Standards CS12-35. 


(m) Less than 4 of 1% sulfur. (n) 
(q) Continental ports in range between Bordeaux and Hamburg, both inclusive. 
5 generally quoted at $1.25. 


(d) In ships’ bunkers. 
(i) For San Francisco car; 


(e) For barging, add 5c per 
rices, add Se, per bbl. to cargo prices shown 

ricea reported. (o ging 
ion (r) Venezuela loading, 
(t) Sale reported at 3.625c. (u) Sale. (v) Sale reported at 


bbl. 
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CRUDE OIL MARKETS 


Prices in $ per bbl. of 42 U.S. gals. at the well. A. P. I. gravity. Prices are effective as of 7 a. m. of dates as given 











EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective Sept. 1, 1938, except Corning 
Pane: Gents O6 ie Sede Pans: F 
na. Grade in t . a 
Lins west Penna -, 


Penna. Grade Oil in Eureka Pipe Lines (West 

Oh A ee a eerie $1.28 

Penna. Grade Oil in Buckeye Pipe Lines 
(Macksburg, ae RO ai a nk a 9 $1.18 

Corning Oil in Buckeye Pipe Lines (Ohio). ..$0.97 
4 Posted by Other mpanies 

Tide Water Associated Oil Co. 
Bradford-Allegany district (Penna. and 
N. Y.) (Effective Sept. 1, 1938).......... $1.68 
*The Pennzoil Co.: Effective Sept. 1, 1938) 
Penna. Grade Oil in National Transit Lines*$1 .61 

_ *The Pennzoil Co. posts $1.61 in Cochran, Frank- 

lin, Hamilton and Doolittle, Pa. fields; prices in 

other lower districts range down to $1.56 per bbl. 


at well. 
MICHIGAN 
Posted by Pure Oil Co. 
Midland, Midland County (Oct. 14, 1938). . .$0.925 


Posted bv Simrall Corp. 
(Effective Dec. 19, 1938) 
Allegan, Crystal, Greendale, Porter and 
ane rr eee $0. 785 
Beaverton. Buckeye, Bentley, ene 76 
‘ eC ae eee 0.68 
(Effective Dec, 13, 1938) 
West Branch, Arenac, and equal grades... .$0.70 


CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 
(Effective Oct. 13, 1938) 


Illinois and Princeton...................45- $1.05 
MD TN ied oa 6 hg 6 ks 5.640.005 40 0060'S $1.15 
Owensboro, (Western Ky.)................ $1.10 
AL ae ena er eee $0.90 


Posted by Owensboro Corp. 
Illinois Basin: 
Beecher City (Effective Oct. 13, 1938)..... $1.15 
Centralia Field: 
Congested District (Effective Oct. 1, 1938) .$1.15 
Area Outside Congested District (Effective 
_ 2 f. jaa err $1.15 
Posted by Carter Oil Co. 
(Effective Oct. 14, 1938) 

Louden, Fayette County, Ill................ $1.15 
Posted by Ashland Oil & Transportation Co. 
(Effective Oct. 14, 1938) 

Somerset Oil in Ashland Lines, Kentucky: 
Og 2 errr rere $1.12 
ee 8. er err rere $1.20 

Posted bv Stoll Oil RefiningCo. 
(Effective Nov. 10, 1938) 

Sta Pipe Eames OW (GW) xc cc ic ccncaceces. $1.00 
Posted by Fordsviile Gathering Line, Inc. 
(Effective Oct. 13, 1938) 
wk ek. 8 errr arr $1.10 
Owensboro District, Ky............--.--00: 1.10 
CANADIAN FIELDS 
Posted by Imperial Oil Limited 

estern Ontario 
(Effective Oct. 25, 1938) 


Alberta—Turner Valley 
(Prices f.o.b. field tankage) 
(Effective Jan. 5, 1938) 


Crude Oil 

am o Pt EO $1 PES winks $1.40 
a ee eee 1.16 oo S:, 1.42 
a ot eee 1.18 SOS ve ceces 1.44 
et See 1.20 SOs ic ccucs 1.46 
WP Si cas ccc 1.22 OS 1.48 
ow a 1.24 Pe 1.50 
ee 1.26 a ac ceewee 1.52 
on. & See 1.28 TN o's cance 1.54 
GPG, Oe vvsccces 1.30 A eee 1.56 
mak Oe 1.32 on 1.58 
note, dt AEE 1.34 eS Ae 1.60 
a By 1.36 GEOG. . cceccs 1.62 
A ere 1.38 
Crude Naphtha, 65 grav. & above.......... $2.14 

Absorption Gasoline 
90% Rec., 20 th. Reid v.p.............0000-. $1.94 
Pere WOO, TTR PRO Wiie cececccesvcccces $2.08 

MID-CONTINENT 


Oklahoma-Kansas 
*(Effective Oct. 11 to 22, 1938) 


Carter Conti- 
Magnolia nental 
S. O& Sinclair Texas 
Indiana Shell Co. 
Below 21°. $0.70 $0.60 oem 
21-21.9.... ia .63 
22-22.9... 74 .66 
23-23 .9... 76 .69 
24-24.9... 78 .72 
25-25 .9.. . 80 75 
26-26.9.. .82 7 
27-27.9.. .84 81 meee 
28-28.9.. . 86 . 84 $0.86 
29-29.9.. . 88 .87 .88 
30-20 .9.. .90 .90 .90 
31-31.9.. .92 .92 .92 
32-32.9.. .94 94 94 
33-33 .9.. .96 .96 .96 
34-34.9.. .98 .98 .98 
35-35.9.. 1.00 1.00 1.00 
36-36 .9.. 1.02 1.02 1.02 
37-37.9.. 1.04 1.04 1.04 
38-38 .9.... 1.06 1.06 1.06 
39-39.9.... 1,08 1.08 1.08 
40 & above 1.10 1.10 1.10 


*Effective by Carter Oil, Oct. 13, posting in 
Okla. only; Continental Oil, Oct. 11, with lowest 
grade below 29; Magnolia, Oct. 12, posting in Okla. 
only; Shell, Oct. 22; Sinclair-Prairie, Oct. 14, with 
lowest de 21-21.9; S. O. Indiana, Oct. 17; The 
Texas " s 22. 


DECEMBER 21, 1938 











North-North Central and Central Texas 
*Texas Co. 


4 *Conti- 
Stano- Sinclair- nental 
lind Prairie *Magnolia 
Effective Oct. 17 Oct. 11 
1938: 
Below 21°. $0.60 
21-21.9... .62 
- - § a .64 
23-23.9 .66 in ae 
24-24.9 .68 $0.76 $0.79 
25-25.9.... .70 for for 
26-26.9.... By oil oil 
So A ee .74 below below 
28-28 .9.... .76 29° 29°. 
29-29.9.... .78 78 $l 
30-30.9.... 80 80 83 
32-32 .9.... 82 82 85 
$2-32.9.... .84 84 87 
33-33.9.... . 86 86 89 
34-34.9.... .88 .88 91 
35-35.9... 90 90 .93 
36-36 .9.... 92 .92 .95 
$T-37.9.... 94 94 97 
38-38 .9.... 96 96 .99 
39-39.9.... .98 .98 1.01 
40 & above. 1.00 1.00 1.03 


*Effective Oct. 11, by Continental, in North Tex. + 
Oct. 12, by Texas Co. in North & North Central 
Texas. Texas Co.'s lowest grade is 28-28.9, at $0.79; 
by Magnolia, Dec. 3, in N. and N. Central Texas 


Jefferson County, Texas 
Posted by Magnolia Petroleum Co. 


Beaumont 
(Effective Oct. 12, 1938) 
Below 20°.......$0.79 PCR icacces $1.08 
, ae 0.82 2° FF ee 1.10 
- So} Se 0.85 ee 1.132 
9 0.88 Gees cavecca 1.14 
0.91 ae 1.16 
ie Ge oaaae 0.94 eee 1.18 
. NRE . OS See 1.20 
. ere 1.00 in A Aer 1.22 
PO ckcanew SO 38-38 .9 1.24 
. OCT er 1.04 a) EEE 1.26 
ae neneuww 1.06 40 & above...... 1.28 


*For below 21°. 
Oct. 11, "38, Stanolind Oil & Gas Co. posted same 


gravity and price schedule in West Beaumont field 
as Magnolia. 


TEXAS FIELDS 


Posted by Humble Oil & Refining Co. 


(*West Central Teras) 
(Effective Dec. 3, 1938) 


- 2k eee $0.7 , * $0.89 
, SS eee 73 eee 91 
ee 75 SSBB .D. wc cccece 93 
27-27 .9.. oad Se ee 95 
ck eee .79 1° ) & sae 97 
- A rere 81 SS ACE 99 
) 1 eee .83  ) a 1.01 
SEE Pe vck cence .85 40 & above...... 1.03 
DOC Ds ccaceeee .87 

*Includes Brown, Callahan, Coleman, Comanche, 
Eastland, Fisher, Haskell, Jones, Shackelford, 


Stephens, Throckmorton and Young counties. 
ote: Effective Oct. 1, 1937, Humble prices are 
based on 100% tank tables at 60F. 
*East Central Tezas 
(Effective Oct. 11, 1938) 


- . 3S eee $0.7 > > ® ee $ .96 
- I ee 80 CS eee .98 
:  § See 82 BOBO. ciccccce 1.00 
Yn te EE 84 eee 1.02 
- | kt ae 86 ee 1.04 
. Sree 88 IS wid vicece 1.06 
, .  S 90 a oe ee 1.08 
WP Se csccccas 92 , . tk 1.10 
8 Sr 94 40 and above.... 1.12 


*Including Anderson, Cherokee, Limestone, Na- 
varro counties. 


PANHANDLE TEXAS 
Posted by Humble Oil & Refining Co. 
(Effective Dec. 3, 1938) 


Gray Carson- 
County Hutchinson 
PR Maapakcencecssane 0.72 $0.67 
29-29 .9 0.74 0.69 
So tt GCC ERE 0.7 0.7 
SS Seer 0.7 0.73 
8 eee 0.80 0.75 
33-33.9.. 0.82 0.77 
RTE REE TEL 0.84 0.7 
Dc kikac ee cves eet 0.86 0.81 
WE Pe wader ccweecedes 0.88 0.83 
EE ae bbicscwekncsss 0.90 0.85 
on ct PRET ET CES 0.92 0.87 
ON ST TT Tee 0.94 0.89 
40 & above........ 0.96 0.91 


Effective Dec. 3, 1938, above Panhandle prices 
met by Magnolia. 
EAST TEXAS 
Effective *Oct. 11, 12, 13, 1938) 

Gulf, Humble, Magnolia, Stanolind, Texas Co., 
Tide-Water Associated.................... $1.10 

*Effective Oct. 11 by Humble and Stanolind; 
Oct. 12 Magnolia, Texas, Tide Water; Oct. 13 
by Gulf. 

Shell also posted on Oct. 11, 1938, in Livingston 
area, Polk County, Texas, $1.10. 











marae ns 








NORTHEAST TEXAS 
(Posted by Humble, Oct. 11, 1938) $0 
(Posted by Magnolia, Oct. 12, 1938) 
Cass County and Panola County, Tex.: a 
Same vity and price schedule as S. O. Louisiana 
posts for N. La.-Ark. Crude, which see under that 
company. 
(Posted by The Texas Co., Oct. 12, 1938) 
Cass County 


WEST TEXAS AND NEW MEXICO 
Posted by Humble Oil & Refining Co. 
(Effective Oct. 11. 1938) 


(Including Andrews, Crane, Crockett, Ector, *Gaines, 
Glasscock, Howard, *Reagan, Upton, Winkler and 
*Yoakum Counties, Texas and Lea county, New 
Mexico). 


ee $0.53 . S eee $0.75 
ys .55 ) > & See 7 
- See 57 SE asedaes< .79 
_ - A a .59 2 a 81 
3k eee .61 pO ere .83 
ae .63 ee ce 85 
6 .65 pS eee .87 
3 See .67 Uk .89 
io Se .69 SOE. Pi ceccvess 91 
> en ft TEE 7 ) Ok eee .93 
SE Pc aGesiews 7 40 & above...... .95 
PO wre SR. sok one caenbantaeueouns $0.78 


*Added to this posting, Aug. 29, 1938. 

Oct. 12, "38, Magnolia met Humble in Crane, 
Glasscock, Howard, Mitchell, Upton and Winkler 
counties, except that its lowest grade is below 25 
at $0.63. 

Oct. 11, '38, Shell Petroleum met Humble in Crane, 
Ector, Glasscock, Howard, Upton and Winkler 
counties, Tex., and Lea county, N. M., except 
that its highest grade is 36 & above, at $0.87. It 
met Humble in Pecos, and in Pecos county Yates 
shallow pool, posted $0.65. 

Oct. 11, '38, Stanolind Oil & Gas Co. met Humble 
in Hendrick field, Winkler, except that its lowest 
grade is below 26 at $0.65. 

Oct. 12, '38, The Texas Co. posted in Ward and 
Winkler counties, Tex., and Lea county, N. M., 
same prices as Humble in West Texas, except that 
its lowest grade is below 26, at $0.65, and its highest 
grade, 36 and above, at $0.87. 

Posted by Continental Oil Co. 
(Effective Oct. 11, 1938) 


Artesia, Jackson and Maljamar pools, Nev: Mexico: 
gravity schedule beginning with below 29, at $0.61; 
29-29 .9, at $0.63; plus 2c differential for each gravity, 
up to 40 & above, at $0.85. 


COLORADO 
Posted by Continental Oil Co. 
(Effective Oct. 11. 1938) 
Ft. Collins and Wellington 


Below 29........ $0.81 PS ee $0.95 
pO. eee .83 . See .97 
WC aeaKaaes .85 Co are 99 
SS Seer .87 SL cacevacs 1.01 
WE Miccécanace .89 pf ee 1.03 
8 ae 91 40 & above...... 1.05 
WUPCHS doce cned .93 

Canon City and Florence, Col............. $0.90 


SOUTH AND SOUTHWEST TEXAS 
All Shown Below Posted by Humble Oil & 
Refining Co. 

(Effective Oct. 11, 1938) 


Carroll, Clark, Darst Creek, Hilbig, Salt Flat and 

IE CRON sn vga tcudanedumuseress $0.96 

Wi COUUIINS 4.4. 040% + ceadwnes«<awe@atauteaner $0.93 

onroe...... fe bin Saki ioe ela w- wm Rak ot eee ee ane $1.27 
(Effective Dec. 3, 1938) 

fies airs auawen ens wade eae $1.23 

Oct. 12, °38, Magnolia met Humble in Darst Creek; 


posted $0.87 in ling; $0.99 in Lytton Springs; 
$1.14 for Cleveland, and $1.02 in Hardin, both in 
Liberty county, Tex. 

Oct. 12, '38, The Texas Co. met Humble in Darst 


reek 

* Anahuac and Dickinson 

(Effective Dec. 3, 1938) 
Below 20*......:+ $0.74 > eee $1.03 
OS} eee By | See 1.05 
Po gk are .80 | ee 1.07 
SP i akeewess .83 8 fee 1.09 
+ A PTT ETT eT . 86 . 1.11 
oo ae .89 , kee 1.13 
bn OT TCe .92 EEE e 1.15 
ere .95 Be conkvewe 1.17 
oS arr .97 i TET 1.19 
\ |) * ere .99 2 eee 1.21 
eee 1.01 40 & above...... 1.23 


*Includes Cedar Point, Fairbanks, Gillock, Hull, 
Pierce Junction and Raccoon Bend (shallow sand). 
Raccoon Bend (Deep sand crude) Tomball and Satsuma 

(Effective Dec. 3, 1938) 


7: Peer $0.95 SIRS: cccedens $1.15 
pi Mer eeee -97 er cinep st LETTE 1.17 
SMa caidiens .99 SOG4.9: iccacave 1.19 
ye EE 1.01 eo ATE 1.21 
ot TEC 1.03 bo te 1.23 
oe Aree 1.05 i LS SOE 1.25 
bs Lb PCT 1.07 pg pelt LEETEEE 1.27 
oe Uk Aree 1.09 ae, ft LE COOOET 1.29 
yo dt ETE 1.23 40 & above...... 1.31 
i A eee 1.13 


Dec. 3, Magnolia met above price and gravity 
schedule in Tomball. 


(Continued on nezt page) 
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CRUDE OIL MARKETS ‘xis 





Posted by Humble 


* Mirando 
(Effective Dec. 3, 1938) 
Below 20°....... $0.74 eon h LUTE $1.03 
20-20 9. cc ccces By i 4 SB a 1.05 
A eee .80 a 1.07 
+ 2 Eee .83 ee boi i RU 1.09 
se +. BPs .86 ip Oe el 
24-24.9. 2.2.00 .89 35-35 .9.......-. 1.13 
ye ot oe -92 igen By 1.15 
26-26.9. cesses -95 Ue a ss 
i See Bid Ps Pncosisie sie 1.19 
ZB-ZB 9. ce ccece .99 de hy Oe 1.21 
29-29 9. nr cccce 1.01 40 & above 1.23 


*Includes Duval, Jim Hogg, Jim Wells, Webb and 
Zapata counties, Tex. and Heyser and Placedo 
crudes. 

Oct. 12, °38, Texas Co. posted for Duval-Mirando, 
$0.77 for below 21, plus 3c differential to 26-26.9, 
$0.95: 27-27.9, $0.97; 28 & above, $0.99. 

Dec. 3, Humble’s Mirando schedule met by 
Magnolia. 


LOUISIANA-ARKANSAS 
Posted by Standard Oil Co. of Louisiana 








(Effective Oct. 5, 1938) 
PELLET LL Cl COE .73 
Urania, La. (Ark. Fuel Oil Co., Jan. 28, °37)..$1.02 

*Includes Bunkie, Caddo, Carterville, DeSoto, 
Homer, Haynesville, Rodessa, Sabine and Sarepta, 
in N. La.; El Dorado and Miller County, Ark. 
(latter is Ark. part of Rodessa field). 

Note: S. O. Louisiana prices in all La.-Ark. fields, 
effective Oct. 5, 1938, are on 100% tank table basis. 

tIncludes Buckner, Magnolia, and Village pools. 

tIncludes these fields: Baton Rouge, Bayou, 
Choctaw, Cheneyville, Darrow, Jeanerette, Lirette, 
N. Crowley and Roanoke. 


Posted by Continental Oil Co. 
(Effective Oct. 11, 1938) 


*Tepetate and *Ville Platte, La............ $1.03 
Oct. 12, 1938, Magnolia Petroleum and The 
Texas Co. posted same gravity and price schedule 
as S. O. La. — in * ag end in these fields: 
Magnolia, in Bull Bayou, Cotton Valley, Haynes- 
ville, Pine Island, and Rodessa, La., and Eldorado 
and Rainbow, Ark.; Texas Co. in N. La. Both also 
met S. O. La. in Smackover. Texas Co. posted $1.24 
for Garden Island, La. and $1.04 for Lafitte, La. 


*GULF COASTAL FIELDS 


Posted by Humble Oil & Refining Co. 
t (Effective Oct. 11, 1938) 





Oct. 12, 1938, The Texas Co. posted for Texas 
La. Gulf Coast crude: $0.82 for below 21, plus 

to 26-26.9, which is $1; from there on, 2c, to 34 
above, which is $1.16. In Refugio, same as oth 
5 Coast, except highest gravity is 28 & above, 


& 
30 
& 
er 


ROCKY MOUNTAIN FIELDS 
Posted by Stanolind Oi & Gas Co. 


(Effective Oct. 11, 1938) 


Salt Creek, (except Tensleep crude), Midway and 
Dutton Creek, Wyo., same schedule as Stanolind 
posts in Oklahoma-Kansas, ranging from $0.86 to 
$1.10, which see under Mid-Continent crude on 
previous page. 


Tensleep, Salt Creek field..... eetueeueaen $0 .646 
OS reer rer rere 0.98 
ee Seer Seeds sseeshen sa eaeunee - 0.92 
RE IRs dois sc masuises scaeetnsen ee’ 0.90 
rr rer 0.90 
PE Ns. 655.560 h vsactin’s sclesawessioensipes 0.55 
Grass Creek, heavy........... Biss c smencene 0.40 
SEU SOUR, UNO cis ccd caiscccacecveeces 0.35 
NE IN os cis ca sida oun s essen - 0.42 


Posted by Ohio Oil Co. 


(Effective Oct. 11, 1938) 





























Es CEN, WOO. 0 cic kcac cows sweseseccon eens $0.90 

(Effective Oct. 5 1938) lice Mle SS ela ai Me ae manaania a LI 0'90 
tColumbia SMAD sc cccccce OR (MIB acsxcaes 1.12 Rock Creek 4 

*N.La.- County, _ {South 22-22°9......... Se 40: B9.....0555 1.14 Lance Creek a 
Ark. Ark, Louisiana 2.98 6... . .. sss 91 a ee 1.16 Dry Creek, PR Sx auia-c. os aa OSS Oa eR we ae 0.92 

Below 21°. $0.73 $0 .66 $0.74 See .94 on a tt PRE 1.18 
21-21.9.... or for 77 2 f Serre .97 eae ieeewee be eo 
22-22.9.. oil oil .80 Se ae 1.00 - (& eee ; a " 

23-23 .9.. Below Below .83 of} = 1.02 oes Sea wee a (Effective May 1, 1938) 

24-24.9.. 25° 25° 86 ~~ eeeeeese 1.04 MO. scien ; eR a ek ee ae $0.50 
25-25 .9.. $0.75 $0.68 89 ee re 1.06 40 & above...... 1.28 oe Cah Sey 

9 
a = ae Effective Dec. 3, 1938, gravities, up to 45 & 
2289. St Te 8 | shave. dlncontinued’ in (Refugio, Saret, Grove (ettective Nov. 16, 1987) 
30-30.9.. 85 ‘78 1.00 O'Connor fields. I cassie ck cdes acces’ $0.90 
31-31.9.. 87 .80 1.02 *Humble’s prices apply in these Texas fields: 
32-32.9.. 89 .82 1.04 Amelia, Clear Lake, Goose Creek, Mykawa, Sugar- 
33-33.9.. 91 .84 1.06 land, Pr ga wane — West Par + nl 
34-34.9.. 93 . 86 1.08 also Refugio, Saxet, Greta, O’Connor-McFadden, ; i " 
35-35 .9.. 95 .88 1.10 Taft, Plymouth and Tom O'Connor fields. fasted Sp Continenee Se Se 
36-36 .9.. 97 -90 1.12 Oct. 11, 1938, Stanolind posted in Clinton, Hast- (Effective Oct. 11, 1938) 
37-37.9.. 99 92 1.14 ings, High Island, So. Houston, and Spindletop, N $1.10 
a “‘h 4 a or same prices as Humble in Texas Gulf Cosat fields, Bit Meee tg BA eee DOSS Se Meee Chesie Si siaw go 
39-3 = z ; : ' Ss Sansk? 2 21, nc ce¢risekeh eicee ka ee aka : 
40 & above. 1.05 ‘98 1.20 Se ee ee Ree MU, WIR 55 ios cc scnkscanncousecs 0:77 
CALIFORNIA, Posted by Standard Oil of California 
All gravities above those quoled take highest price offered in the field. Prices effective Feb. 26, 1936, except Huntington Beach, Playa del Rey, Santa Fe 
Springs, Kern Front, Signal Hill (Long Beach) effective March 7, 1936; Elk Hills effective June 22, 1936; jew Area, Aug. 19, 1936; El Segundo and 
Wilmington, Oct. 15, 1937; Greeley-Canal, July 9, 1938; Santa Maria Valley, by Union Oil, Oct. 15, 1938. 
3 & os 
£ at ~ 
‘= < H = $ => 
T) = © Hy e° a > | aS = 
nich ng 2 8 s 3 : $5 28 2 ig< § 5 
Sauh 4 § 3 - s § es s 8 . Fos 2D, & : 3 
Se) ip Pad, pb big abds t #iagcee dag 3 
ae 5 3a « 368 | e Sa & 3 eo 4 gee % 3 
segs = | oe « > 8 A £ 4S Se ¢ $3 3 = Ch $ : : 

: he « = #4 cy s a = 5 iC) ae 6 ? is} ew i) 554 H 
canzone § of ad f @ 83 fa 2 & 2 bid gpa d 23 ag dG des oe § > ae 
13-13.9. Se Se ee eee ais imi llewins TT ee TT ee ees ee ee © sees ae. em cece cae, 60ne See .63 
14-14.9. $0.80 $6.79 $0.74 $0.78 $0.79 $0.80 $0.76 -..- $0.80 $0.76 $0.76 $0.77 $0.78 - $0.70 $0.70 $0.70 --. $0.70 $0.70 ee 65 
15-15.9. -80  ; eh, ees 79 =. 80 -76 ahies .80 Sy ee Ms eee ot ceos 0 ‘ vos 0 «8O cease -68 
16-16.9. .80 .79 .74 .78 79 .80 -76 ava .80 .76 .76 eh 4 (eer 7 . 70 70 coe .70 78 eee -70 
17-17.9. .80 .79 .74 -78 81 .80 .76 rer .80 .76 .76 me gf ee S6ée -70 ° 70 ee .70 78 ove -70 
18-18.9. .80 .79 .74 -78 .84 -80 .78 ins .82 .76 .76 Py ry aoe 70 70 ae eves .70 70 ° eee 
19-19.9, .82 .79 .74 .82 .87 -84 .81 ee .85 .76 .78 ae 78 ° .70 70 74 .74 ies .74 71 70 coe 
20-20 .9. .85 .79 -74 =. 85 90 = .88 .84 eee .88 78 .82  .77 ae «a See 70 ae Bee .78 72 : arr 
21-21.9. .88 .79 .74 .89 -93 -93 .88 pane 91 80 85 Ry 3 | 84 78 - 73 82 -82 sos .82 74 TO we 
22-22.9. .92 .82 .74 .92 .96 -98 ae és oe .93 84 .89 -79 88 : eee 77 87 .87 oes .86 78 a ae 
23-23 .9. 95 .86 .77 .96 99 1.02 .96 .84 .79 .96 93 = =.82 92 78 see 80 .92 ‘rere .90 aaa: ae 
24-24.9. ee: -80 1.00 1.02 1.06 .99 .88 .81 .99 91 96 =.85 96 > ore 84 8=.97 -97 coe 94 86 see 
25-25.9. 1.03 .% .82 1.08 1.05 1.11 1.08 -93 -83 1.02 ae .89 . yar -88 1.01 1.01 eee .98 90 or 
26-26.9. 1.06 1.00 -85 1.07 1.09 1.16 1,06 .98 -86 1.05 .98 .92 1.03 SO cece 91 1.06 1.06 a6 aoe cece etee 
27-27.9. 1.10 1.05 ee BRR 2.52 ..<e Bile Ee .88 occ Bnee ‘ 2B. 95 eee .95 1.10 1.10 $0.91 1.06 coe coe 
28-28.9. 1.14 1.10 ee BcRO BES ison Be G7 .90 -- 1.06 | ee? Ee ae 3 1.05 8.2 -94 1.10 coe coee 
29-29.9. 1.17 1.15 .93 1.18 1.18 & 2.43 1.28 98 1.09 1.03 1.14 1.03 co 2:08 ‘Scae “See ee S.8e Sees coo cous 
30-30.9. 1.21 1.19 95 1.22 1.21 ¢ 1.21 1.17 .95 L.Ot 3.27 2.08 eos 1.066 1.25 1.25 1.02 1.18 ‘<< ween 
31-31.9. icone ore a 1.24 1.22 .97 . &.82 O:ah aces -- 1.09 1.29 1.29 1.06 oo oe 
$2-32.9. *Elwood Terrace 1.27 § 1.27 1.27 1.00 - 1.14 1.25 1.16 ~~. 1.13 1.34 1.34 1.09 Kettleman Hills coos 
33-33.9. 1.28 oa ae ina Bee Laas 1.18 1.28 1.20 oo Edt 2.8 2 UE . 2a eco teem 
34-34.9. 1.32 a3 . mcoe 1.22 1.32 1.25 1s. aon ° oe Rey o Bum céie oes 
35-35.9. 1.35 25 1.42 7 Ge Sepeneaiaees a cae sass nw 
36-36.9. 1.39 edad 1.46 1.29 - 4.38 ° 1.24 1.31 © ccee 
37-37.9. 1.43 = 1.51 1.32 - 1.87 ° 1.28 1.35 © eees 
38-38 .9. Secem a i.56 1.36 . 28 ‘ 1.31 1.39 oe oo 
39-39.9. ied 1.61 1.40 a wees . 1.35 1.43 ce cee 
40-40 .9. te 1.66 1.43 * ° 1.39 “os $00 seco 
41-41.9. er er seas ‘ ° 1.43 oses coe ome 
42-42.9. ° . 1.46 co ome 
43-43 .9. ‘. ; 1.50 ote (eee 
44-449. ‘ ° 1.54 ce ecee 
45-45 .9. . 1.57 ° coe oom 
46-46 .9. ; BOE, a6a<. “eae coe nee 
47-47.9. ° RIGO sees “eee coe see 
48-48 .9 ence ° i ee ae oon 


*F. o. b. ship. 


tAleo McKittrick, Kern River. Kern Front and Round Mountain $0.70 thru 19.9 gravity; no higher gravity quoted. 
tWilmington prices differ on gravities below 18.9. Prices are: 14-16.9, $0.75; 17-17.9, $0.77; and 18-18.9, $0.79; rest of schedule same as Signal Hill. 
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Index to Advertisers 





This index is published as a convenience 


to the reader. 


Every care is taken to 


make it accurate, but National Petro- 
leum News assumes no responsibility for 


errors or omissions. 





Acheson Colloids Corp. 
Aluminum Co. of America 


American Telephone & Telegraph Co. 


Bakelite Corp. 


Berry Sons’ Co., James B 
Blackmer Rotary Pump Co. 
Bowser & Co. Inc., S. F. 
Bradford Oil Refining Co. 
Brodie Co., Inc., Ralph N. 


Battenfeld Grease & Oil Corp..... 


ee ey ae Second Cover 


Buckeye Iron & Brass Works 
Butler Manufacturing Co. 


Canfield Oil Co. 
Champion Spark Plug Co. 
Champlin Refining Co. 


Chicago Bridge & Iron Co. Ewan 


Chiksan Oil Tool Co., Ltd. 
Cities Service Oil Co. 


Columbian Steel Tank Co. ........ 


Conewango Refg. Co. 
Continental Can Co. 


Curtis Pneumatic Machinery Co... 


Davis Welding & Mfg. Co. 
Deep Rock Oil Corp.. 


‘Fourth Cover 
Dodge-Division (Chry sler Motors). 


du Pont de Nemours & Co., E. I... 


Dyestuffs & Chemicals, Inc. 


Edwards & Co., Vincent 


Erie Meter Systems, Inc. 
Ethyl Gasoline Corp. 
Exide Batteries ......... 


Fairbanks-Morse & Co. 
Farrell Mfg. Co. 
Fleet-Wing Corp. 


Electric Storage Battery Co...... 


Flexible Metal Hose & Tubing In- 


i ere 
Ford Motor Co. 
Freedom Oil Works ‘Co. 
Fruehauf Trailer Co. 
General 

2 ER 
Giant Tire & Rubber Co. 
ps ete Co., B. F. 

Goodyear Tire & Rubber Co. 
Granberg Equipment, Inc. 
Gulf Oil Corp. ges 


Hays Mfg. Co. . 
Heekin Can Co. 
Heil Co., The .. ‘ 
Humble Oil & Refg. Co. 
Hygienic Products Co. 


International Harvester Co. .. 
International Metal Hose Co.. 


Leland Electric Co. ... 
Lion Oil Refining Co. 


McDonald Mfg. Co., A. T. 
Master Electric Co. ... 
Mid-Continent Petroleum Corp. 
Monsanto Chemical Co. . 

Morrison Bros. 


National Petroleum News 
Neptune Meter Co. ‘ 


Ohio Oil Co. 
Oil Equipment Mfg. 2. On 
Paraflow ... 
Penola, Inc. 
Petroleum Marketers Co. 
Philadelphia Valve Co. 

Phillips Petroleum Co. . 
Pittsburgh Equitable Meter Co.. 
Pittsburgh Plate Glass Co 
Pure Oil Co. 


Republic Oil Co. . 
Roper Corp., Geo. D. 


Shand & Jurs Co. 
Shell .. 
Skelly Oil Co. 
Smith Meter Co, Pare 
Southwest Pump Co. 
Standard Oil Co. of N. : 
Standard Steel Works 
Sun Oil Co. 


Texaco Development Corp. 
Tokheim Oil Tank Co. 


U. S. Air Compressor Co, 
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U. S. Rubber Co. ... haat 
Universal Oil Products Co. ere 


3 


Viking Pump Co. 


Wayne Pump Co. ... 
Wayne Oil Burner Corp. a ee Ye 
Wheaton Brass Works, A. W...... 33 
Wheeling Corrugating Co. axed 


MINNEAPOLIS, Dec. 19. — Lee A. 
Potter, until recently in charge of in- 
dustrial sales for Barnsdall Refining 
Corp., is president of the reorganized 
Forman, Ford & Co., glass wholesaler 
and paint manufacturer. 








Northwestern To Diesel 
Its “400” Trains 


CHICAGO, Dec. 19. — The Chicago 
& Northwestern Railroad announced 
plans to streamline its “400” trains on 


the seven-hour day run between Chi-/ 


cago and Minneapolis and power them 
by Diesel-electric locomotives. 

Two 10 car trains would be needed. 
Estimated cost of the Diesel-electric 
locomotives is $720,000 and of the cars 
about $2,300,000. 





Crassumen 





Situation Open 


TANK SALES ENGINEER — Experienced, 
able to handle a national sales organization. 
Write the Fruehauf Trailer Company, De- 
troit, Michigan, including all details and 
salary wanted. 


Business Opportunities 





DESIRES NEW ACCOUNTS 
Well established manufacturers 
agency, covering oil industry in Gulf 
Coast area, desires one or two addi- 
tional accounts on commission basis. 


Address Box 76 
National Petroleum News 








ATTENTION INDEPENDENT 
OIL JOBBERS! 


Are you tired? Do you want to 
travel? Perhaps you would like to 
get better acquainted with your wife. 
To give you time to do these things 
or others that you may have always 
been wanting to do let us lease your 
bulk plants and service stations and 
relieve you of all worries. Will lease 
on gallonage basis or percentage of 
net continuing your own brand if you 
desire. Well established middle- 
western oil company. 


Write or wire Box 73 
Care of National Petroleum News 











Equipment Wanted 


TO PURCHASE TWO SEMI-TRAILER trans- 
port units, two or more compartments, from 
1500 to 3000 gallons. State make of trailer, 
tank, condition, location, and price. 
D. A. P., 1052 Eastmoreland, No. 22, Mem- 
phis, Tennessee. 


For Sale or Lease 





Well established independent oil com- 
pany offers for sale or rent bulk sta- 
tion on the Atlantic Seaboard. Can 
store four different products, total 
gallonage 193,000, deep water, rail 
facilities, location—New Jersey. 

Owner also interested in represent- 
ing a Texas or Oklahoma refiner in 
storing, delivering and marketing its 
products. Has fleet of trucks, office 
building and garage opposite bulk 
plant. Additional storage tanks can 
be erected if necessary. 





Write Box 77 
National Petroleum News 








For Sale 


FOR SALE: Any part of 
gallon non-coiled tank cars, built new in 
1926. Cast steel truck sides. Excellent 
construction and condition. Address Box 75. 


SET OF MULTIPLE type 4 pier steel sup- 


50 clean 8000- 


ports 7 ft. high for three 20,000 gallon 
tanks, Excellent condition. Low price. 
McPherson Oil Co., 223 W. Grand River 
Ave., Howell, Michigan. 

TWO 1500-GALLON TRAILERS (without 


tractors) but complete with fifth wheels, 
Booster brakes, Timken axles, etc. Bargain 
$400 each. Address John W. Leahy, 130 
White Street, Danbury, Conn. 





FOR SALE 


Columbian two compartment 
4000-gallon Transport........$1,200 
Columbian single a 
4000-gallon Transpor ie 
Columbian three compartment 
3000-gallon Transport ; $1,100 
Fruehauf three compartment 
2500-gallon Transport with 
ea ceees ceeee 
Columbian three compartment 
3000-gallon Transport with 
White 704 tractor with new 
motor complete .. ey 
Columbian three compartment 
2000-gallon full skirted. .....$1,000 
All above equipment in excellent 
condition with good tires and double 
line B-K brakes. 


G. E. 
Box 1055 


$1,200 


$2,250 


BOBBITT 
Raleigh, N. C. 





Professional Services 





ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 


511 Eleventh Street, N. W. 
Washington, D. C. 








ACCURATE LABORATORY TESTS 


GASOLINE OIL 
Standard Methods Employed 
Octane Ratings by A. S. T. CER Unit 


THE DETROIT TESTING LABORATORY 
554 Bagley Avenue, Detroit, Mich. 








ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 


Specialists on Petroleum Products 
961-976 Frelin purses Ave., 
NEWA 


Telephone Bigelow 3-4020 
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'S THE PLANT BEHIND 


Automobile type assembly 
line assures speed of produc- 
tion with uniform accuracy 


of product. 


The modern Tokheim factory 

—covering nine acres—where 

quality pumps are designed 
and built. 


A gasoline pump can be no better than the engineering and manufacturing facili- 
ties of the company that builds it. This, we believe, is one good reason why 
Tokheim pumps are great. Tokheim builds from the ground up. Its engineering is 
thorough and progressive. Its factory utilizes the finest production equipment and 
processes. And its purpose has always been to build the best pump possible. 
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